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State of thé nation’s economy: 
| Up 
FEDERAL fon workers the ad- 











dition of 319,050 workers in 1951, 
a rise of percent, the federal 
payroll reafhed its highest level 
since 1947, According to the Senate 
Committee/on Government Opera- 
tions. On Jan. 1, 1952, there were 
2,510,806 
legislative 
branches. 
\ Sree. Puant Activiry—The na- 

n’s stdel mills were slated last 

k tojset another alltime high 
in output, provided there were no 
interruptions. If the scheduled 
rate of 102.4 percent of capacity 
was achieved, 2,127,000 tons were 
poured. That’s 13,000 more than 
the previous alltime top, which 
was only a week ago. 

On Output 1n '55—The Petroleum 
Administration for Defense is au- 
thority for the estimate that total 
oil demands of the U. S. in 1955 
may exceed eight million barrels a 
day, which would be about 23 per- 
cent above 1950’s use of 6,803,000 
barrels of gasoline, kerosene, distil- 
late and residual. 

* * ~ 


judicial and executive 


Down 

Famures Fape—Business failures 
for the year to date, Dun & Brad- 
street points out, have been at an 
average weekly rate of 153, against 
168 for the like ’51 period and 206 
in 1950. 

Times INpex Dirs—As of March 
8, the weekly index of business 
compiled by the New York Times 
leveled off to 174.2 from 175.1 a 
week earlier, due to a sharp drop 
in carloadings. In the correspond- 
ing week of 1951 the figure was 
172.5. ; 

Dept. Store Sates—Turnover in 
this group of merchandisers was 
off 16 percent from year ago in 
most recent weekly report by Fed- 
eral Reserve Board. 


* * * 


General 

How’s Hisackine? —It’s thriving 
at an annual rate of $65 million, 
says The Business Report. This 
compares with $45 million in truck 
thefts during 1949 and $30 million 
in 1947. Favorite targets are loads 
of brass and copper—up 900 per- 
cent from 1945. 





Top Cars 

New-car registrations for one 
month: 
1952 Pos. 
1—66,790 
2—40,378 
3—39,815 
4— 23,498 
5—22,362 
6—16,367 
7—15,831 
8—14,879 
9—12,299 
10— 9,524 
1ll— 8,993 
12— 6,599 
13— 5,099 
14— 4,473 
15— 4,409 
16— 2,808 
17— 2,326 


Make 1951 Pos. 
Chevrolet 114,523— 1 
Plymouth 39,312— 3 
Ford 78,562— 2 
Buick 37,396— 4 
Pontiac 37,362— 5 
Dodge 23,471— 6 
Olds. 22,469— 8 
Stude. 19,422— 9 
Mercury 22,960— 7 
Chrysler 12,573—10 
Nash 11,228—11 
DeSoto 9,891—12 
Hudson 9,334—14 
Cadillac 9,441—13 
Packard 7,000—15 
Kaiser 5,5383—16 
Henry J 


4,550—17 
Willys 
Lincoln 


2,421—19 
2,810—18 
Austin 424—21 
Brit. Ford 291—22 
Crosley 542—20 

Allstate 

Total All Makes 
301,379 472,766 

For further details see page 





rsons employed in the | 





24, today’s issue. 





Output Up to ’52 High 
As Three Car Makers 





- Build Ahead of Quotas 


88,435 Cars, 25,549 Trucks Turned Out in Week 


As NPA Permits GM, 


Chrysler, Studebaker 


To Work on Next Quarter Allotments 


By Bernie Thomas 
Associate Editor 

_— vehicle output rose to the 

highest level of the year in 
U.S. plants last week, as General 
Motors, Chrysler and Studebaker 
took advantage of permission to 
get started on their second-quarter 
quotas. 

Even higher production is likely 
for this week. However, with only 
six regular working days left, Ford, 
Crosley, Hudson, Nash and Packard 
have given up hope of being able 
to build up to their share of allow- 
able car output in the first quarter 
of this year. 

Built in U.S. plants last week, 
according to Automotive News’ 


NPA May Ask 
1,250,000 Cars 
In 3d Quarter 


ASHINGT ON. — Officials in 

NPA’s Motor Vehicles division 
are considering asking for enough 
materials for the production of 
1,250,000 cars in the third quarter, 
it was learned last week. 

Some capital sources think the 
request will be granted, barring 
a long steel strike. Substantially 
higher truck production in the 
third quarter will also be urged. 

Meanwhile, Defense Transport 
Administrator James Knudson has 
recommended that automotive 
plants be allowed to build at least 
1,100,000 cars and 275,000 trucks in 
the third quarter of this year. 

~ - * 





TA’s figures are supposed to 

represent minimum _require- 
ments, if the defense and civilian 
transportation facilities of the na- 
tion are to be properly maintained. 

However, auto industry people 
in Detroit think the third-quarter 
materials situation will be good 
enough to permit car and truck 
production at higher than DTA 





“Military procurement won’t be 
chewing up any more materials 
than it is now,” said one plant 
official. “And, materials should be 
running out of the nation’s ears in 
the third quarter of this year.” 

x * * 


D™ originally asked that auto 
plants be allowed to produce 
1,000,000 cars and 250,000 trucks in 
the second quarter of 1952. Initial 
material allocations were far below 
those totals, but a review of supply 
conditions has now resulted in per- 
mission for auto plants to turn out 
1,050,000 cars and 250,000 trucks, 
not including military units. 

“Preliminary allocations for the 
third quarter will probably be in 
line with DTA’s recommenda- 
tions,” an industry official fore- 
cast last week. “However,” he 
added, “a few weeks later the de- 
fense planners will likely find 
that they can dole out even more 
metals for car output, just as 
they did for the second quarter 
of this year.” 

In addition to the cars, trucks 
and replacement parts, DTA asked 
the Defense Production Adminis- 
tration to allow the third-quarter 
production of 16,000 truck trailers; 
96,000 truck bodies, including 4,500 
school buses, 2,200 integral buses, 
125 trolley coaches, 25 street cars 
and 75 rapid transit cars. 


estimates, were 88,435 cars and 
25,549 trucks for a total of 113,984 
vehicles. The previous week’s 
total of 112,298 units was made 
up of 86,736 cars and 25,562 
trucks. 

With March car output due to 
reach about 367,000, car builders 
will wind up the first quarter of 
1952 having produced 984,000 units, 
or about 22,000 fewer than permit- 
ted under the government’s Con- 
trolled Materials Program. U. S. 
plants built 1,615,184 cars in the 
same period of 1951. 

* * 7 

PA’s order to permit all car 

makers a 15-day lead time on 
second-quarter quotas was of no 
benefit to Ford, Crosley, Hudson, 
Nash or Packard last week. All 
those makers are running far be- 
hind their individual quotas any- 
way, mainly due to model change- 
over programs earlier this year. 

The order did, however, come 
in time to avert shutdowns at 
Chrysler and Studebaker, and it 
allowed General Motors to in- 
crease schedules slightly over 
those that have been in effect so 
far this year. 

Chrysler had been running about 
three days ahead of allowable rates, 
while Studebaker as of last Friday 
had already accounted for all the 
cars permitted it under original 
first-quarter regulations. 

General Motors, which prior to 
last week had been building right 
on the beam, as far as its quota 
was concerned, will now probably 

(See OUTPUT, Page 41, Col. 3) 


Auto Leaders Honored for Safety Efforts— 


Receiving National Committee for Traffic Safety 1952 awards for highway safety 
endeavors above are, from left to right, M. R. Darlington jr., managing director of 
the Inter-Industry Highway Safety Committee; R. D. McKay, past president of the 
NADA; Jack Rose, Michigan safety chairman; Rudolph F. King, Massachusetts registrar 
of motor vehicles; B. B. Burns, Illinois safety chairman; A. Edward Lalli, Massachusetts 
safety chairman, and William A. Plunkett, executive vice-president of the Massachusetts 
State Automobile Dealers Assn. In the absence of William F. Hufstader, vice-president 
of GM, who was unable to appear, the Inter-Industry award was received by McKay. 





NADA Blasts OPS 


Senators Told Agency Ignores Congress 
And Advisory Committee 


By William Ullman 
Washington Correspondent 
ASHINGTON. — Declaring, in 
effect, that OPS is ignoring 
both the mandates of Congress as 
well as the recommendations of its 
auto dealer advisory committee, 
NADA filed with the Senate Bank- 
ing committee late last week a 
supplementary complaint against 
the price agency on the basis of 
an order recently promulgated by 
OPS giving the director powers to 
be feared by the retail motor car 
trade. 

The dealer association called for 
Congressional legislation to bar 
further OPS tampering with tra- 
ditional dealer practices and profit 
margins. 

The order in question is GOR 
25, issued March 4 and made ef- 
fective March 8, giving the direc- 
tor of price stabilization the 
authority “at any time to disap- 
prove or reduce any ceiling price 
proposed, reported, or established 





Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 
171,427 
113,984 119,298 


Last Prev. 1951 


Week Week Week 


For complete production totals 
makes, see table, page 41. 

















under any ceiling price regula- 
tion, so as to bring it in line with 
the level of ceiling prices other- 
wise established by that ceiling 
price regulation.” NADA said this 
apparently gave OPS power to 

reduce prices and charges for a 
group of dealers to the lowest 
level in the group. 

The supplementary brief was pre- 
sented by Chairman Charles Freed 
of NADA’s national affairs com- 
mittee and was filed at the dead- 
line for the Banking committee’s 
hearings on the extension of the 
Defense Production Act, due to 
expire June 30. 

a 


ok 
“TT IS not our desire,” said Freed, 
“to burden your committee with 





unnecessary or irrelevant testi- 
mony. On the other hand, how- 
ever, it is our intense desire to 
make known the difficulties that 
new-car dealers are experiencing 
as a result of the administration 
(by OPS) of the laws enacted by 
Congress.” 

“It seems clear to us,” Freed told 
the senators, “that the price sta- 
bilization program as it is being 
administered is fundamentally un- 
sound.” , 

The NADA spokesman sug- 
gested that under the circum- 
stances “clarifying and specific” 

(Continued on Page 33, Col, 3) 





Drive to Purge 
Red Unionists 
Shifts to Buick 


By Mac Gordon 
Associate Editor 

AKING their cue from the UAW- 

CIO international’s purge of 
pro-Communist officials in Rouge 
Local 600, a rank-and-file majority 
in Buick Local 599 at Flint turned 
the spotlight of investigation on 
that local’s leadership last week. 
State and county officials, includ- 
ing the anti-subversive squad of 
the Michigan state police, opened 
Flint hearings Wednesday on 
charges of Communist domination 
over Local 599. 

The Flint investigators were 
inquiring into the possibility of 
violations of Michigan’s subver- 
sive law of 1950, which makes 
possible prison terms for revolu- 
tionary conspirators. 

Frank G. Millard, Michigan at- 

(Continued on Page 40, Col. 1) 





By Bob Gordon 
Associate Editor 
Most of the preparation for the 
much-anticipated spring surge 
in used-car sales has been com- 
pleted, and the time is rapidly ap- 
proaching when it will be up to 
the customers to start “surging.” 
Subject to the usual exceptions 
of poor sales where general busi- 
ness conditions are slack, the 
market for used cars in most 
areas has been pretty good so 
far this year. 

It’s the wholesale market which 
has provided most of the activity, 
however; activity which concretely 
illustrates the confidence most 
dealers have that the spring mar- 
ket for used cars will be good. 

* * 


IGNIFICANTLY, wholesale 
prices have slowed down for the 





past two weeks. AUTOMOTIVE News’ 





Wholesale Slows for U. C. 


index of wholesale prices eased $2 
last week and $8 the week before. 

Latest reports from most auc- 
tions describe the price situation 
as “firm” and “steady.” Demand 
is still rated strong by most of 
the wholesale marts. 

Tim Anspach, Albany (N. Y.) 
auction operator, mentioned in his 
latest report, however, that al- 
though “the market is in high gear, 
many used-car dealers are loaded.” 

The percentage of cars sold, com- 
pared with the number of entries, 
has been high at most auctions 
since the middle of January. It has, 
however, eased from the 70 to 73 
percent average, prevalent in Feb- 
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Retail Clue 


ruary, to around 68 percent in the 
past two weeks. 
* * . 
[)RALER opinion remains strong 
that the retail market should 
begin to pick up with the coming 
of spring. A check of dealers in 
various sections showed most of 
them optimistic. 

A Rocky mountain dealer com- 
mented that the spring outlook for 
used-car sales “looks good because 
used-car prices haven’t advanced 
as much as new-car prices.” He 
added, however, that he found Reg- 
ulation W more of a deterrent to 
used-car sales than to new-car vol- 
ume. 

Another dealer in the same area 
said he “hoped used-car sales will 
pick up shortly.” He mentioned 
that Regulation W was driving 
some new-car prospects into the 

(Continued on Page 41, Col. 3) 
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Output Up 28 Percent... | 


AUTOMOTIVE NEWS, MARCH 24, 1952 
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Tire Shipments Soar 
04% During Month 


NEW YORK. — Manufacturers’ 
shipments of passenger casings 
during January increased 54.39 per- 
cent to 5,109,420 casings, from 3,- 
309,397 casings in December, ac- 
cording to the Rubber Mfrs. Assn. 

Production of passenger cas- 
ings increased 28.50 percent in 
January to 6,265,423 casings from 


New York Gets 
OK to Collect 
Ton-Mile Levy 


ALBANY.—New York state has 
been granted permission to start 
collecting taxes under its contro- 
versial weight - distance truck - tax 
law, 

A court of appeals denied a mo- 
tion by eastern trucking interests 
to continue a stay until final de- 
termination of the law’s validity. 

Constitutionality of the law still 
has not been decided by the state’s 
high court. It appeared likely the 
court would consider the case next 
month. 








4,875,982 the month before. In- 
ventory at the end of the month 
was 8,069,652 casings, an increase 
of 15.66 percent above stocks of 
6,976,792 at the end of the previ- 
ous month. 
Shipments of truck and bus cas- | 
ings in January increased 17.50 per- 


Dealer Shows Pack 'Em In 


LP ED yew 


= 


cent to 1,419,603 casings from 1,-| 7 


208,197 casings in the previous | 


month. Production increased to 1,- | g& 


606,269 casings from 1,543,384 cas- | 
ings for December, an increase of | 
4.07 percent. 

Inventories totaled 1,969,118 cas- 
ings, an increase of 9.61 percent 
from the end of the previous month 
when 1,796,442 casings were in 
stock. 

Shipments of automotive inner 
tubes increased in January to 
5,456,277 inner tubes, an increase 
of 53.14 percent from December 
when 3,563,023 inner tubes were 
shipped. Production increased 7.77 
percent to 5,548,923 units com- 
pared with 5,148,858 units the 
month before. 

Inventories of inner tubes were 
up 1.64 percent to 10,281,773 units 
from the 10,115,742 units on hand 
at the end of December. 








To Head Louisiana Dealers in '52— 

At a meeting held in New Orleans recently, these officers were elected to a second 
term of office for the Louisiana Automobile Dealers Assn. From left to right, they are 
Joseph A. Paretti, president; A. Dupre Vaeth, secretary, and William Cleveland, 


vice-president. 





Power Keynotes °52s 


Compression Ratios Top 7 to 1 on Most Cars; 
GreaterValue Trend Accented 


By Mac Gordon 
Associate Editor 
MRE engine efficiency and power 
per wheelbase inch keynote the 
entries in the 1952-model passenger 
car derby. 

This is demonstrated by an AuTo- 
MOTIVE News compilation of new- 
model “selling-point specifications,” 
covering engines and body dimen- 
sions. 

The data, taken from the fac- 
tories’ own recordings on Automo- 
bile Manufacturers Assn. question- 
naires, bear out the “greater value” 
trend among both high-horsepower 
and lower-horsepower cars. 

Compression ratios are below 
j-to-1 on only four standard 
makes: Buick (Special and 
Super), Chevrolet, Hudson and 
Pontiac. 

In the absence of substantial al- 
terations in body dimensions, many 
1952 makes are enhancing their 
“value appeal” through powered-up 
engines within the same carriages. 
The DeSoto Fire Dome Eight is 
but the latest example of a 1952 
horsepower hike on a pre-1952 body. 

7 * * 


EDESIGNED new models, in- 

cluding the Ford Motor lines 
and the Nash Statesman and Am- 
bassador, reveal few dimensional 
changes and slight advances in 
horsepower. Even such lighter- 
weight offerings as the Willys 
Aero, Henry J and Nash Rambler 
afford a larger horsepower-to-size 
ratio than cars in that class had 
ever offered prewar. 

Entry box for the 1952-model 
derby was all but closed Friday, 
the first day of the spring season. 
Still on tap for mid-year introduc- 
tions are the Willys Aero Lark and 


| 








the light Hudson, both of which 
will be the price leaders in their 
respective lines. 

The stepup in DeSoto power is 
indicative of a trend which the 
Chrysler V-8 initiated a year ago. 
In between the Chrysler Fire 
Power and DeSoto Fire Dome 
introductions, substantial engine 
upkicks were recorded by Buick, 
Cadillac, Ford (for its sixes), 
Hudson (on its Wasp and Hor- 
net), Lincoln, Mercury, Oldsmo- 
bile and Packard. 

Retaining the same or nearly the 
same body dimensions, all these 
manufacturers elevated their brake 
horsepower ratings and compres- 
sion ratios through the installation 
of new engines or the re-powering 
of old ones. 

. 

ERE is a summary, by makes 

of major features of 1952 pas- 
senger-car models: 

ALLSTATE — New Sears, Roebuck 
version of 1951 Henry J; offered 
with four-cylinder 68-horsepower 
engine or six-cylinder 80-horsepow- 
er engine; curb weight of four- 
cylinder Allstate, 2,293 pounds; six- 
cylinder, 2,341 pounds. Otherwise, 
same as 1951 Henry J. 

Buick—Kept valve-in-head eight- 
cylinder engines, adopted new car- 
buretion and raised Roadmaster 
horsepower to 170, with Super at 
124 and Special at 120. With Dyna- 
flow, horsepower and compression 
ratios are raised on Special and 
Super. General Motors power steer- 
ing optional with Roadmaster. 
Bodies unchanged. 

CapILLac—V-8 horsepower boosted 
to 190, highest in industry. GM 

(Continued on Page 36, Col. 1) 
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Despite Two Sleet Storms, Pittsburgh 
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Show Sets Record— 


i 


A total of 109,555 persons attended the 1952 Pittsburgh Auto Show in Hunt Armory, which was 10 percent greater than 
the 1950 exposition, according to John Lawlor jr., president of the dealer association. The show was open seven week days (no 


Sunday), and exhibitors reported it as the ‘buying-ist show” 





Hearing on CPR 83 Set 
For Today in Capitol 

WASHINGTON. — East, West, 
North and South will speak out 
today (March 24) when a spe- 
cial three-man OPS panel hears 
new-car dealer complaints 
against markup and preparation- 
charge provisions of CPR 383. 

Joining petitioning Texas 
dealers in statements on CPR 83 
will be officers of dealer asso- 
ciations in at least 10 other 
states, ranging from Connecti- 
cut to California and Florida to 
Montana. The hearing is sched- 
uled to commence at 10 a. m. in 
the Natural History building 
here, 








* 
2% Price Drop 
On Used Cars Due 
To Apply Apr.1 

WASHINGTON. —In accordance 
with §still-effective provisions of 
CPR 94, used-car ceiling prices 
prevailing during the first quarter 
of this year must be reduced by 2 
percent after Apr. 1, dealerships 
and lots were reminded last week. 

There was no indication at press 
time Thursday that OPS would 
cancel the rollback, as requested by 
the National Used Car Dealers 
Assn. 

If the price shown on a present 
ceiling price tag is $850, for exam- 
ple, the price on and after Apr. 1 
must be changed to $833, according 
to OPS regulation. 

It was pointed out that the 2 
percent is subtracted from the ceil- 
ing price which the car has been 
carrying during the period Jan. 1- 


March 31, and not 2 percent from| & 


| Johasiows (Pa.) Show Attracted 


The $1,002 profit from the auto show in Johnstown, Pa., was given to the Cambria 


the original price of the car as set 
up in Appendix A of CPR 94, 
NADA members will find the new 
ceiling computed for them in the 
used-car guide for April. 





Mostly from GM Divisions 


ad 


Firstnighters Jam Portland 


mark for a full show. Story on page 12. 


—— 





county war memorial. Sponsored by the 
| exhibit attracted 17,000 persons. 








in history, Lawlor said. 


0 > 


(Ore.) Exhibit— 


With special spots for new cars, hot rods, motorcycles, custom cars, antiques, racers, 
speed boats, house trailers and foreign cars, Portland's 1952 Motor Show was like a 
many-ring circus. It was held in the 11-acre Pacific International Livestock pavilion. 
Here the arena is jammed for the opening night preview—first motor show in Port- 
land in 13 years. An admission fee of $1.20 was set by the Automobile Dealers Assn. 
of Portland, sponsors the affair. The first three nights’ attendance topped any previous 


17,000 Visitors— 


Johnstown Automobile Dealers Assn., the 


More Automatic Transmissions 


By Bob Finlay 
Managing Editor 
ORE cars are expected to be 
produced with automatic 
transmissions as the result of the 
revocation of M-68. 

While NPA retains a rein on au- 
tomatic transmissions through the 
Controlled Materials Plan, the defi- 
nite percentage limitations are off, 
and makers expect to get materials 
to increase production. 

Most of the increase is expect- 
ed to come from General Motors 
divisions which pioneered the 
devices and have built up a back- 
log of demand. 

Some divisions point out that, 
when former owners come in to 
trade for new cars, they insist on 


automatic transmissions. 
« - + 


4 


HERE remains some confusion 

over how NPA will operate the 
controls it retains. 

Officially, NPA sources take the 


view that, while makers have a free 
hand in determining the percentage 
of cars they will equip with auto- 
matic transmissions, if they elect 
to increase output of the devices 
considerably they will use up extra 
material and this will result in 
lower total output of cars. 
However, industry sources be- 
lieve the material is available to 
increase output of automatic 
transmissions without doing so at 
the expense of car production. 

At least until the backlog of de- 
mand is met, Pontiac plans the 
biggest increase—from the present 
74 percent to around 88 or 90 per- 
cent. 

Buick expects to go up from 82 
percent Dynaflow to about 88 per- 
cent. This will enable more buyers 
of Specials to get Dynaflow. 

* ” * 
(pioacsi.s has been running 
about 96 percent Hydra-Matics 





|}and expects to go to 98% or 99 
percent. 

Cadillac was not affected by the 
limitations since cars over the $2,- 
500 factory-delivered price in July 
1, 1951, had 100 percent authoriza- 
tion. 

Other limitations were 35 percent 
on cars $1,800 or less July, 1951, and 
65 percent on those $1,801 to $2,500. 


Chevrolet officials report that for 
the present Powerglide probably 
will hold at about 35 percent. They 
cite the difficulty of getting more 
materials. 

Ford plans no appreciable in- 
crease on Fordomatics, although 
it reports demand good. 
Mercury has been running about 

50 percent automatic transmissions, 
and reports no pressure for a 
change at present. 

Studebaker, having offered an 
automatic transmission for only a 

(See TRANSMISSIONS, Page 40, Col. 1) 
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oy eye you read this, I will 
have taken with my wife a leis- 
urely tour to the Pacific Coast and 
arrived at Los Angeles for a month’s 
stay with our two daughters. We 
will have viewed some of the scenic 
wonders of America and have 
stopped, as I passed by, to visit 
dealers. 

My wife, generous as she is, 
claims I always spoil vacations 
by stopping off to talk to dealers. 
I have always learned much by 
talking with dealers. I just can- 
not pass up a dealer whom I have 
met or have seen as a name for, 
lo, these many years. My dealer 
visits are more than made up 


) Seclors toll me 


By John O. Munn 


by her stopping at antique shops 
on the way. Perhaps she’s got 
into this habit after having lived 
so long with one. 

We are making this trip in a new 
Aero-Willys furnished by the fac- 
tory. The date I leave for this trip 
marks the forty-second anniver- 
sary of the day I was employed by 
the Willys-Overland Co. as a press 
photographer to promote a trans- 
continental tour by Blanche Stew- 
art Scott, who made this same trip 
in a Model 38 Overland, painted a 
pure white. 

* * 
Growing Years 
HE was the first woman to cross 
the country alone, and it took 
more than four months to accom- 
plish the feat. It was destined, how- 
ever, that I was not to travel in 
advance of Miss Scott. Within a 
week I was writing press stories 
for this tour. Within a year I was 
made assistant advertising man- 
ager and, until 1919, when I re- 
signed, had charge of dealer adver- 
tising for this factory. 
Those were dramatic and thrill- 
ing years. Within 10 years the as- 


Big Push Starts 
To End Diversion 


In Rhode Island 


PROVIDENCE. — A Republican 
pledge to end the diversion of 
motor vehicle and gas tax revenue 





for purposes not directly related to]. 


highways has been followed up in 
the Rhode Island general assembly 
by the introduction of identical 
bills in the senate and house. 

Introduced at the same time in 
the house was a proposed amend- 
ment to the state constitution also 
aimed to end the diversion of such 
revenues. This measure was spon- 
sored by a Democrat, Rep. Samuel 
C. Kagan of Providence. 

At present, all vehicle revenue, 
including license, registration fees 
and all gasoline tax collections, is 
turned over to the state’s general 
fund without being earmarked for 
any specific purpose. 








sets of the company grew from 
one million to $100,000,000 and 
from a yearly production of four 
thousand automobiles to more 
than one thousand a day. I was 
so interested that I never took a 
vacation. 

Many dealers who handled Over- 
lands from 1910 to 1919 have urged 
me to put in writing the story of 
this, the world’s largest automobile 
manufacturer (save Ford) during 
these years. I have agreed to do so. 
Any dealer who handled Overland 
cars from 1910 to 1919 is invited to 
write me of any experience or epi- 
sode in selling Overland and Knight 
cars. Those who do will receive a 
copy of the story when it is com- 
pleted. 


al * * 


Treat for Readers 
I HAVE planned a treat for read- 
ers during my California vaca- 
tion. I have invited a number of 
dealers, each one a well-known and 
successful operator, to write a col- 
umn. The subjects will range all 
the way from business management 
and analyses, to forecasts, history 
and personal experience. You will 
enjoy this change of pace, and you 
will agree with me that automobile 
dealers make good columnists. 
I will introduce them to you each 
week, and I take this occasion to 
thank: 


A. C. Hall (Chevrolet), Mil- 
waukee. 

H. G. Wangelin (Chrysler), 
Belleville, Til. 


C. S. Forsythe (Dodge), Syra- 
cuse, N. Y. 

H. O. Frey (DeSoto), Bloom- 
ington, Il. 

M. O. Andersen (Buick), Seat- 
tle. 

A, J. Dingerman (Ford), Ox- 
nard, Calif. 

E. J. Beatty (Oldsmobile), Den- 
ver. 

F. M. Sutter (Dodge), Colum- 
bus, Ind. 

D. G. Kelley 
Forks, N. D. 

S. H. Horner 
ington, D. C. 

So, so long for 10 weeks. In the 
meantime, you can always get in 
touch with me in care of AuToMmo- 
TIVE NEws. 


Get Out the Vote, 
Dealers Urged 


In New Mexico 


SANTA FE, N. M.—A bulletin, 
“Now Is the Time,” has been sent 
out to members of the New Mexico 
Automotive Dealers Assn., urging 
them to take a more active part 
in the legislative elections to be 
held on May 6. William Randolph 
is executive secretary of the asso- 
ciation. 

“It is necessary that we become 
interested, in a serious manner, in 


(Dodge), Grand 
(Buick), Wash- 




















government—both state and fed- 
eral,” the bulletin stated. “We must 
| nde x send realistic and conservative- 
minded men to our lawmaking 
ARN ters Re bodies. 
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How Dealers Are Faring 
On Expenses, Profits 


Epitor’s Note: The following figures are taken from the latest issue 
of NADA’s “Dealer Profit or Loss Facts” bulletin: 


Operating Profit, 1950-1951 


*VOLUME GROUP I 
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Selling Expense ........ 


Operating Expense bas tae Reg eticad 


TOTAL EXPENSE 
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VOLUME GROUP II 
ERED EOE EL vosvccescssvesesnces 
Selling Expense eaten 
Operating Expense .... 
TOTAL EXPENSE 
OPERATING PROFIT 


VOLUME GROUP III 
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Selling Expense 
Operating Expense 
TOTAL EXPENSE 
OPERATING PROFIT 


VOLUME GROUP IV 
GROSS PROFIT 
Selling Expense 
Operating Expense 
TOTAL EXPENSE 
OPERATING PROFIT 


TOTAL—ALL GROUPS 
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Selling Expense ............. 
Operating Expense ..... 
TOTAL EXPENSE 


OPERATING PROFIT 






Percentage of 


Total Sales 
1950 1951 
17.7% 17.5% 
3.3% 3.3% 
. 89% 9.9% 
12.2% 13.2% 
ered 5.5% 4.3% 
sevisveess MOTO 18.5% 
we 38.9% 4.0% 
cccocts GOGO 9.8% 
12.5% 13.8% 
6.4% 4.7% 
. 20.3% 19.6% 
4.8% 4.7% 
8.0% 9.4% 
12.8% 14.1% 
7.5% 5.5% 
20.2% 19.5% 
41% 4.1% 
7.8% 8.8% 
11.9% 12.9% 
8.3% 6.6% 
18.6% 18.2% 
3.7% 3.7% 
.. 8.6% 9.6% 
. 12.3% 13.3% 
6.3% 4.9% 


*Volume Groups are based on 1951 deliveries of new cars and trucks as follows: 


Group I, 
and over. 


Used Vehicles 


1 to 149; Group II, 150 to 399; Group III, 400 to 749; Group IV, 750 


Ratio Used 
Sales Selling Price Unit Sales 
"51 vs. 50 Per Unit to New 
Units Dollars 1950 1951 1950 1951 
Volume Group I — 38% +16.9% $667 $784 1.3 1.6 
Volume Group II — 18% +13.2% $719 $828 1.1 1.4 
Volume Group III —10.0% + 95% $710 $864 9 se | 
Volume Group IV — 1.7% +10.1% $732 $820 BS i 8 
Total—All Groups — 1.5% +14.6% $691 $804 11 1.4 
% of Used 
Dollar Cost Vehicles 
Gross Profit Dec. 31st Per Used Unit in Stock 
Per Used Inventories in Inventory 30 Days or 
Unit Sold "61 vs. ’50 on Dec. 31st Longer 
1950 1951 Units Dollars 1950 1951 Average 
VolumeGroupI $7 $21 —43% + 83% $688 $778 48.6% 
Volume GroupII $19 $28 —18% + 7.7% $788 $864 43.2% 
Volume Group III $20 $28 + 86% +19.3% $825 $906 418% 
Volume GroupIV $24 $30 +14.8%  +274% $746 $827 36.7% 
Total—All Groups $13 $24 —17%  +103% $719 $807 46.2% 
Parts and Accessories 
Increase in Percentage of Increase in *Number 
Sales Gross Profit Inventories of Months’ 
*51 Over ’50 to Sales °51 Over ’50 Supply 
Average 1950 1951 Average 1950 1951 
Volume Group I 4.2% 27.5% 28.5% 15.8% 6.6 7.4 
Volume Group II 3.6% 27.9% 28.6% 19.7% 5.3 6.2 
Volume Group III 5.5% 26.6% 25.8% 17.5% 52 8&7 
Volume Group IV 8% 27.1% 26.4% 13.8% 4.2 4.7 
Total—All Groups 3.6% 27.5% 27.9% 16.5% 5.8 6.5 


*Divide the twelve months’ Total Cost of Sales of Parts and Accessories by 12 to 
find average month's cost of sales. Divide this figure into Dec. 31st dollar inventory 


to find the number of months’ supply. 


Customer Labor Sales 


Increase in Percentage of Increase in 
Sales Gross Profit Gross Profit 
"6L Over ’50 to Sales ‘51 Over ’50 
Average 1950 1951 Average 
Volume Group I 13.7% 38.2% 38.8% 15.6% 
Volume Group II 16.9% 44.5% 44.3% 16.2% 
Volume Group III 14.8% 49.5% 48.3% 11.9% 
Volume Group IV 12.7% 49.5% 47.4% 7.9% 
Total—All Groups 14.3% 42.2% 42.1% 14.1% 
Total Service Sales 
(Including Parts and Accessories) 
Increase Percentage of 
in Sales Gross Profit *Service 
"51 vs. "50 to Sales Absorption 
Average 1950 1951 1950 1951 
Volume Group I 6.2% 29.5% 30.5% 58.6% 60.9% 
Volume Group II 8.9% 33.6% 34.2% 58.7% 59.6% 
Volume Group ITI 8.5% 34.2% 34.7% 67.8% 68.7% 
Volume Group IV 5.2% 33.5% 33.2% 63.7% 63.9% 
Total—All Groups 6.8% 31.3% 32.0% 60.1% 61.6% 


*The percentage of operating (or fixed) expense covered by gross profit from all 


service and parts operations. 
ble) expense from total expense 


To find operating expenses subtract selling (or varia- 


Ratio, Departmental Sales to Total Sales 


New Cars 
and Trucks 
12 Mos. 
1951 
Volume Group L .............0........ 49.0% 
Volume Group I .................... 53.9% 
Volume Group ITI .................. 55.6% 
Volume Group [IV .................. 60.6% 
Total—All Groups .................. 52.5% 





Used 
Vehicles 
12 Mos. 

1951 

28.7% 

26.8% 

23.9% 

20.7% 

26.6% 


Total Service 
and Parts 


12 Mos. 
1951 
19.8% 
17.1% 
18.6% 
16.9% 
18.6% 


Miscel- 
laneous 
Sales 
12 Mos. 
1951 
2.5% 
2.2% 
1.9% 
1.8% 

2.3% 


1951 Dealer Profit 
Drops to 4.9% 
From 6.32 in 50 


Decline in New-Car 
Volume Partly Offsets 
U.-C., Service Gains 


By Bernie Thomas 

Associate Editor 
Aw government restric- 

tions resulted in fewer new-car 

sales last year, the average dealer’s 
total dollar volume was off only 5 
percent from 1950. But his total 
gross profit was down 7.2 percent. 

The decline in new-car sales 
was largely made up by a con- 
siderable increase in the average 
selling price of used cars and by 
gains in service and parts busi- 
ness, according to NADA’s latest 
“Profit or Loss Facts” bulletin. 
Coincident with the drop in new- 
car activity, the average dealer’s 
selling, or variable, expense was 
less by nearly 6 percent in 1951 
than in 1950. Fixed operating ex- 
pense, however, showed an increase 
of 6.5 percent over 1950. 
The combined total of all ex- 
penses climbed nearly 3 percent last 
year over the year before. The fig- 
ures reaffirmed the oft-repeated 
statement that the best insurance 
a dealer can have is a high rate 
of service absorption. 
All groups of dealers improved 
this part of their business in 1951. 
The average rose to 61.6 percent 
from 60.1 in 1950. 


* * * 


| gross revenues down in 
1951 and expenses up, the aver- 
age dealer’s margin of operating 
profit was squeezed to 4.9 percent, 
as against 6.3 in 1950. This resulted 
in a drop of 26.8 percent in dollars 
of operating profit. 

Although franchised dealers sold 
slightly fewer cars in 1951 than in 
1950, dollar sales were higher by 
nearly 15 percent. The average sell- 
ing price per used unit rose to 
$804, from $691 in 1950. 

The average gross on a used 
car in 1951 for a_ franchised 
dealer was $24, up from $13 in 
the preceding year. 

Used-car inventories at the end 
of 1951 held close in number to 
those in stock at the end of 1950. 
In investment, however, used-car 
stocks at the end of 1951 repre- 


sented an increase in dollars of 
more than 10 percent. 
> s * 


HE average cost per used car in 
inventory, which was $719 at the 
end of 1950, was up to $807 on 
(Continued on Page 37, Col. 1) 





Ziesmer Named 


Head of NADA’s 
PR Committee 


WASHINGTON.—George F. Zies- 
mer, Mankato, Minn., who was 
NADA president in 1949, will pre- 
side over the as- 
sociation’s Public 
Relations commit- 
tee this year. He 
was named chair- 
man last week by 
President J. Sax- 
ton Lloyd. 

Other members 
of the group are: 
Joseph E. O’Dan- 
iel, Evansville, 
Ind., vice - chair- 
man; J. A. Ayers, 
Chattanooga, Tenn.; Robert Par- 
sons, Farmington, Conn.; Floyd 
Randolph, Lincoln, Neb., and Frank 
Yarnall, Chicago. 

Ziesmer, NADA _ director’ for 
Minnesota, has served as chairman 
of the association’s Industry Rela- 
tions committee during recent 
years. 

“Through our long-range public 
relations program inaugurated 
early this year,” said Lloyd, “the 
national association will work close- 
ly with recently organized public 
relations groups of state and local 
associations. 

“NADA will continue to encour- 
age a positive and aggressive ap- 
proach to dealer and dealer-group 
public relations problems at the 
local as well as the national level.” 





G. F. Ziesmer 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
D and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
£ ™ the dealers on every used vehicle accepted in partial payment for a new 
A a car or truck. § 3. Every dollar of gasoline tax collected Pt state or federal 
L governments applied to the building and maintenance of highways. § 4. The 
E e elimination of government and bureaucratic controls over this industry. 

75. A return to the precepts of independence and the rewards of applied 
R R 


energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


Reg. W Harmful 


A BIG drive is under way to get Congress to bury, or at 
least modify, the discriminatory credit restrictions of 
Regulation W. 

Dealers blasted the regulation the other day in testimony 
on the Defense Production Act before the Senate Banking 
committee. Finance people also are due to testify against 
the restrictions. 

Various arguments have been used by the Administra- 

tion in support of Regulation W. 

At one time it was argued that it would lessen the need 
for price controls on cars. Now we have price controls on 
both new and used cars. 

It was argued that it would lessen demand for civilian 
products and thereby save vital materials for the defense 
program. Now the government controls essential materials 
through CMP. 

It was argued that it would keep a damper on infla- 
tion, and thereby help the low-income workers. 

Yet the government’s fiscal policies have promoted infla- 
tion, and Regulation W has discriminated against low-income 
workers. 

Regulation W has inflated the prices of older cars, repre- 
senting inefficient transportation, and deflated the prices of 
late-model cars. 

The result has been that higher-income groups have 
profited at the expense of the lower-income groups. 

When the federal government imposes regulations which 
in effect determine who may buy and who may not, it is 
trifling with an important individual right—and our overall 
economy. 





* * * 


All Government Workers 


_= was a day when working for the government had 
a slightly dubious connotation. Like “leaning on a shovel 
for WPA.” 

If you want to see how far we have come from those days, 
consider the General Motors financial statement for 1951. 

Now the very best people work for the government—and 
they work very hard and efficiently. GM’s total tax bill came 
to one BILLION one hundred and 41 million dollars. 

For every dollar the owners of the business—the stock- 
holders—got, taxes took $3.14. 

This gives an idea of the effect of the trend of government 
on business. 

Your individual tax return no doubt has given you an 
idea of what the trend is doing to individuals. 
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“Abolition of the filibuster in 
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the Senate would be equivalent 
to 100 military divisions in the 
struggle with Communist tyr- 
anny for men’s minds, hearts 
and loyaliies.” — Water P. 
RevutHuer, UAW president. 
* * - | 
Military Strategy | 
Roswell L. Gilpatric, undersec- 
retary of air, told a Congres- 
sional committee how the 
Defense department decided 
whether the Army, Navy or Air 
Force should get first chance at 
top priority on military ma- 
terials: 

“They tossed a coin, and the 
Air Force won.” 

* * * 
Victory? 

“World War III has become 
impossible (because of U. S. 
developments in tactical 
atomic weapons). And in a 
sense, by making it impossible, 
it has been fought and won.” 
—William L. Lawrence, New 
York Times science writer. 

* * * 


Fair Enough 


“Sandy” Camp, sales manager 
of Billingsley Pontiac Co., Port- 
land, Ore., was “sitting” with his 
seven-year-old son the other 
night and they got into a dis- 
cussion of politics—Republicans 
and Democrats. 

“What would you tell the 
kids I am?” Sandy asked his 
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GOOP BUSYNESS 
/N USED-CARS /S 
SEEN THIS SPRING” | 
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son. 
“A Republican.” 





“Why would you tell them 
that?” 


—— Letterbox 





“Because you don’t work for 
the government,” came back 
the sage reply. 

* 


*~ * 
Republican Says: 

“We Republicans must find 

success in the solid middle 


readers, 


used, if you so request. 





‘Is This the Record? . .. J 


This is an open forum for the discussion of any subject of interest to our 
and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 








ground between a_ spendthrift 
left and a reactionary right. We 
must stand for the good of all 
the people all the time.”—Sen- 
ator Fred Seaton, Nebraska Re- 
publican. 


Oldest U. C. Dealer? 

I think I am one of the oldest 
(if not the oldest) used-car dealers 
in business today. I started for my- 
self March 5, 1923. 

If I am not the oldest, I would 
like to know who is, and how long 
he has been in business.—Don Far- 
RANT, Grand Rapids, Mich. 

Epitor’s Note: We are stumped. 


* * 


Democrat Says: 


“It is the duty of every Demo- 
crat to see that his government 
does not fall into the hands of 
those Republicans who think a 
few dollars off the tax bill is 


more important than building a Any contenders for the oldest 
defense that will preserve our used-car dealer title? 
liberty against any threat.”— ~ t= 
rast nes, Democratic | Mies Cond Paint 
* * * On page 4 of your March 10 is- 


sue of AuTomoTivE News, you had 
an article entitled “Priced Out of 
Market, or Controlled Out?” Some 
of this I agree with you, and some 
I don’t. 

I think many dealers continue to 
blame Regulation W for their in- 
ability to sell cars. Those of us who 
have been in the business before 
the war think maybe Regulation W 
has its good points as well as its 
bad ones. Most dealers sign their 
papers with recourse, and if you 
have been in an automobile agency 
when you get 15 back in one day 
practically every day, and _ sell 
about 1 every 10 days, you'll realize 
how nice such regulations can be if 
they prevent this thing from hap- 
pening again. 

Actually, the regulation keeps 
some people from buying as high a 
priced car as they want to buy, and 
probably results in helping them 
rather than hurting them. It doesn’t 
hurt any of the good dealers to any 
great extent, as the used-car mar- 
ket here in Denver is good, and cer- 


Picking Winners? 

“Republican politicians seem 
to care little about issues and 
spend their time quarreling 
about which candidate has or 
has not a ‘winning’ personality, 
glamour or sex appeal.”—Os- 
car Ewing, Federal Security 

Administrator. 
* * 





* 


“The snappy convertible 
probably never will become 
extinct on the American auto- 
motive scene, but it is becom- 
ing a rarity.”—E. L. ALLEN in 
a talk before the Society of 


Automotive Engineers. 
* ~ «. 


Prayer 

“Don't penalize the (automo- 
tive) industry which has been 
first and foremost in the con- 
tribution toward America’s in- 
dustrial might.”—Rep. Louis C. 
Rabaut, Michigan Democrat, in 
a plea on the House floor for 
construction of the St. Lawrence 
Seaway. 














10 Years Ago... 


The Big Story 


Harold Ickes, oil coordinator, has announced that a gasoline ration- 
ing plan will be put into effect in the East and Northeast sections of 
the U. S. as soon as the tickets can be printed, or about six weeks. In 
addition, effective March 23, filling stations in 15 Atlantic Coast 
states, the Pacific Northwest and the District of Columbia went under 
a price freeze at March 13 levels . . . Five Chrysler Corp. dealers in 
Detroit united to form the Automobile Dealers Defense Service, Inc., 
and asked for subcontracts on war work. 

—From the files of Automotive News. 














tainly not hurt, to any great extent, 
by Regulation W. 

I realize that we, the dealers or- 
ganization, and you, as a big help, 
have severely criticized this in 
Washington, but I have talked to 
many old-time dealers, and they 
feel very much as I do, that Regu- 
lation W may be a help, not a hin- 
drance, in keeping our businesses 
in a more liquid condition than 
they might otherwise be. 

As far as the rest of the article, 
I concur with you heartily. Taxes 
and cuts in production that seem 
unnecessary are definitely hurting 
us and causing the factories to 
have to raise the prices.—Harry C. 
Dowson, President, Empire Olds- 
mobile, Denver. 


Marmon 16? 


For some time I’ve been search- 
ing, without success, for a 16-cyl- 
inder Marmon (model DD) club 
sedan. This type has four doors, 
two windows on each side and the 
trunk is an integral part of the 
body. I’d prefer a 1931 car, but later 
years will do. 

I’m also attempting to compile a 
roster of all surviving Marmon 
Sixteens and would be interested in 
hearing about other models as well 
as a club sedan. — WiuiaM R. Gp- 
son, 106 Tyler Ter., Newton Centre, 
Mass. 


* 


* * * 


Retail Value 


I am seeking some information 
on estimated retail value of all new 
passenger car sales, domestic, by 
years from 1929 through 1951. 

If you have any such informa- 
tion, I would appreciate your send- 
ing it to me in addition to the 195! 
estimated new passenger car regis- 
trations, total United States. In 
case total retail value for all makes 
is not readily available, value o/ 
manufacturers’ shipments would be 
helpful.— A. C. MacGowan, man 
ager, Business Research Dept., Car 
rier Corp., Syracuse, N. Y. 

Eprtor’s Note: We do not have 
any figures on the retail value of 

new-car sales beyond the fact 
that such sales in 1948 amounted 
to $7,245,448,000, according to the 
Department of Commerce’s 1948 
Census of Business. 

New-car registrations in all 
states for 1951 amounted to 5,- 

060,908 units. 
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STUDEBAKER 
Hart of Americas lie 
and traditions through 100 years 


Our country’s dramatic march across the pages 
of history is eloquently symbolized by the two 
Studebaker vehicles you see above. 


In the span of 100 years between those two 
Studebakers, our United States grew from a strug- 
gling young republic to the most powerful and 
most prosperous nation on earth. 


That century saw mechanical power supplant 
animal power as the preferred motive power for 
vehicles—the great transition from wagon wheels 
to automobiles took place—and American initia- 





THE 


tive made possible many of the big steps forward. 


Studebaker is proud to have played a role in 
every stage of this progress. 


In the sleek and spirited beauty of the excit- 
ingly styled 1952 Studebaker Starliner, you see 
an example of the evolution that a century of 
Studebaker experience in vehicle designing has 
helped to bring about. 


All the accumulated knowledge and skills of 
Studebaker’s 100 years serve the public superbly 
in every car and truck that Studebaker builds. 


STUDEBAKER CORPORATION 
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Sales Spur Seen in Freeing of Hydra-Matics .. . 





Dealers Lauded on Shop Rates 


By Bob Finlay 

Managing Editor 
ONTIAC. Auto dealers were 
lauded last week by L. W. Ward, 
general sales manager of Pontiac, 
for “a remarkable job in holding 

the price line on service.” 
In discussing auto industry prices, 
Ward pointed out that few people 





L. W. Ward Arnold Lenz 


recognize what a creditable job 
dealers are doing on service. Ward 
said that five years ago Pontiac 
dealers were charging an average 
of $2.50 an hour on customer labor. 
Today the figures run about $3 
in rural areas and $3.50 in urban 
areas. The increase has been held 
low in spite of the fact dealers 
have provided their mechanics 
with the finest equipment and 
facilities of any industry. 
“Compare that rate,” Ward said, 
“with that charged by your plumb- 
er, or television repairman or fur- 
nace man. Plumbers think nothing 
of charging $10 an hour.” 
* + + 
OTH Ward and Arnold Lenz, 
Pontiac general manager, agreed 
that the removal of limitations on 


Hudson, K-F Get 
First Entries in 


Economy Run 


LOS ANGELES.—Two auto com- 
panies tied for the honor of being 
the first to have their cars chosen 
as entrants in the 1952 Mobilgas 
Economy Run, the American Auto- 
mobile Assn. has announced. 

Hudson and Kaiser-Frazer were 
picked simultaneously and without 
warning, according to A. C. Pills- 
bury, regional director of the AAA’s 
contest board. 

AAA East Coast officials picked 
out two Henry J Corsairs, a Kaiser 
and a Kaiser De Luxe at Willow 
Run. Meanwhile, West Coast men 
went to Bakersfield, Calif., where a 
Hudson Commodore Eight entered 
by Storey -Ricketts Co. of Long 
Beach, Calif., was chosen from the 
showroom of Dealer Rolfe S. Low- 
den. 

The cars were entered by the 
southern California Kaiser - Frazer 
Dealers Assn. Representing Gener- 
al Petroleum Corp., sponsors of the 
annual event, were L. C. Carlson, of 
the industrial sales division; Elmer 
Neubauer, district manager, and 
Leon Wilson, sales supervisor. 

The Economy Run, comprehen- 
sive test of mileage and perform- 
ance capabilities of stock passenger 
sedans, will be held between Los 
Angeles and Sun Valley, Idaho, 
Apr. 14-16. 








the percentage of cars which may 
be equipped with automatic trans- 
missions will stimulate the auto 
market. 

In Pontiac’s case, Lenz said, 
many owners of Pontiac cars 
equipped with Hydra-Matic, com- 
ing in to trade for new cars, had 
refused to accept cars with Syn- 
cromesh., 

As a result, a backlog of demand 
for cars with Hydra-Matic had 
been built up. 

Lenz estimated that about 90 per- 
cent of Pontiac’s production would 
be equipped with Hydra-Matic as 
soon as it is possible to get the 
devices. Under M-68, Pontiac was 
held to about 74 percent with 
Hydra-Matic. He said it would take 
several weeks to increase produc- 
tion of Hydra-Matics and use up 
the backlog of parts for Syncro- 


mesh, 
* * + 


OTH Lenz and Ward expect 

sales of Pontiac cars to hold 

strong all through the year. 

“What extra production is per- 
mitted through rephasing the de- 
fense program,” Ward said, “won’t 
amount to a drop in the bucket 
as far as sales go.” 

Asked about car prices, Ward 
said that price increases have been 
held to a minimum, and, compared 
with other commodities, are good 
values on today’s market. 

“Look at what you have to pay 
for houses built like crackerboxes 
these days,” he asserted, “while 
cars have improved with higher 
prices.” 

With reference to holding up the 
quality of product, Ward cited the 
increased cost of government in 
relation to value received. In re- 
cent talks before dealers, he as- 
serted: 

“Never in the history of our 
country have so many owed so 
much to so few for so little.” 

One of the greatest difficulties in 
the auto business these days, ac- 
cording to Lenz and Ward, are the 
changing rules which make long- 
term planning almost impossible. 

= * *~ 
== said that he had recently 
returned from a trip in the field 
to explain to dealers why they 
would be getting fewer cars and 
why they couldn’t get enough of 
them with Hydra-Matic. 
Now the production cut has been 





Attendance, Orders Set 
Record at L.A. Show 


LOS ANGELES.—Despite bad 
weather during the 94-day run 
of the 1952 Los Angeles auto 
show, more than 150,000 persons 
turned out for the event to set 
a new attendance record, it was 
reported last week. 

Staged by the Los Angeles 
Motor Car Dealers Assn., the 
show also rung up an alltime 
high for actual orders and pros- 
pective orders, according to 
Charles H. Elmendorf, manag- 
ing director of the exposition. 











The 1952 Crosley Super Sedan— 


This Super sedan heads the list of 1952 Crosley cars, which are powered with an 
8-to-1 compression ratio engine, equipped with nine-inch Bendix hydraulic brakes and 
tailored with new upholstery on seats and doors. The line includes a Super station 
wagon and a Super sports car. 





passed up and the lid lifted on 
Hydra-Matics. 

On forecasting the future, Lenz 
has this comment: 

“All I know is what I read in 
the papers from Washington.” 


Dodge Dealers Net 
Big Scrap Haul 


DETROIT.—Dodge dealers sup- 
plied 9,423,367 pounds of scrap 
metal during the first 10 weeks of 
a special national campaign, E. C. 
Dock, general sales manager, re- 
ports. 


The campaign to collect and send 
to refineries and foundries valu- 
able brass, copper, zinc, aluminum, 
steel and other metals needed for 
national defense and civilian pro- 
duction is being conducted by the 
field staffs within the 21 Dodge 
regions. This is in addition to the 
regular scrap activities being con- 
ducted by Dodge in its factories 
throughout the country. 

“The 4,000 Dodge dealers are 
clearing out obsolete tools and ma- 
chines and wherever possible con- 
verting old cars and trucks into 
scrap,” Dock said. “Many also are 
helping Boy Scouts, clubs and oth- 
er organizations raise funds from 
scrap metal sales by serving as 
collection headquarters and pro- 
viding Dodge trucks to haul the 
metal.” 








Used-Car Bulletin from Detroit .. . 





March 19 


(Sale very fast. Buyers demand 
clean cars. Sold 72 units out of 93 
offerings.) 
BUICK—’51 

165*. °50 Special 2-dr. 

RM 4-dr., $1,240*. 48 

$840*; Super 2-dr., 

4-dr., $550. °46 Super 4-dr., $545 

CADILLAC—’50 (61) club coupe, §$2,- 
760*. °49 (60) Special 4-dr., $2,140*. 

CHEVROLET "51 SL Deluxe 2-dr., 
$1,525; 4-dr., $1,485; Bel-Air, $1,- 
865*. ‘50 SL Special club coupe, §$1,- 
175; 4-dr., $1,150; 2-dr., $1,080; Bel- 
Air, $1,485 "49 FL Deluxe 2-dr., 
$1,105. °48 SM club coupe, $825. 

CHRYSLER—’50 Windsor club coupe, 
$1,500 

DODGE—'49 Coronet 4-dr., $1,065. °48 
Custom 4-dr., $885, $882. °'47 Deluxe 
4-dr., $535. 

FORD—’51 Custom (8) 2-dr., $1,650, 
$1,600*; Custom (6) 4-dr., $1,410; 
2-dr., $1,365. ‘50 Custom (8) 4-dr., 
$1,215; Deluxe (6) 2-dr., $980, $955, 
$930; %-ton panel, $785. °49 Custom 
(8) 2-dr., $900, $875; station wagon, 
$925; Deluxe (8) 2-dr., $785. °47 SD 
(8) 2-dr., $575; station wagon, $495. 

FRAZER—’51 4-dr., $1,375. 

MERCURY — ’50 conv., $1,375; 4-dr., 


Super Riviera 4-dr., $2,- 
$1,245. °49 
RM 4-dr., 


$715. ‘47 RM 


$1,165; 2-dr., $1,155. °49 4-dr., $1,- 
040. 

NASH—'49 (600) 2-dr., $835. °47 (600) 
4-dr., $400. 

OLDSMOBILE—’51 (88) 4-dr., $2,150*. 
"50 (76) 2-dr., $1,295*. °48 (98) 
4-dr., $1,030*, $1,000*. 

PACKARD—’'49 club coupe, $900. ‘48 
2-dr., $750*. 

PLYMOUTH—’50 conv., $1,200. °49 SD 


4-dr., $950. °46 Deluxe 4-dr., $420. 
PONTIAC—’51 Chieftain (8) 2-dr., $1,- 


950; Catalina, $2,250. ‘50 Chieftain 
(8) 2-dr., $1,475. °49 SL (8) 2-dr., 
$1,235". ’°48 (8) conv., $755; (6) 


4-dr., $560. 
STUDEBAKER — 
$950; 2-dr., $895. 


"50 Champion 4-dr., 





Latest Auetion Prices 


(Aptco Auto Auction. Sale every Wednesday ) 





*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 34, 35 


March 12 
(Prices were down a little. Sold 

56 units out of 107 offerings.) 

BUICK—’50 RM Riviera 4-dr., $2,140* 
‘49 Super 2-dr., $1,120*. ‘47 RM 
4-dr., $587. 

CADILLAC ‘51 (60) Special 4-dr 
$3,670*. ‘50 (62) 4-dr., $2,865". °46 
(61) 4-dr., $890*. 

CHEVROLET—’51 Bel-Air, $1,790. ‘50 
SL Deluxe club coupe, $1,250; 2-dr 
$1,205; Bel-Air, $1,485*; FL Special! 
2-dr., $1,125, $1,100. °49 FL Deluxe 
2-dr., $965, $925; sedan delivery 
$655. °48 FL aerosedan, $870, $845 

CHRYSLER—’47 Windsor 4-dr., $815 

DeSOTO—'50 Deluxe 4-dr., $1,405. °49 
Custom 4-dr., $1,170. '47 Custom 
4-dr., $750. 

DODGE—’48 Custom 4-dr., $785. 

FORD—’51 Deluxe (8) 4-dr., $1,400. 
‘50 Deluxe (8) 2-dr., $1,090; Custom 


(8) 2-dr., $1,165. °'49 Custom (8) 
club coupe, $880; 2-dr., $875; Deluxe 
(8) club coupe, $750. ‘48 SD (8) 


club coupe, $770; 2-dr., $720. '47 SD 
(6) 2-dr., $515; Deluxe (8) 2-dr., 
$475. 


FRAZER—’49 4-dr., $795. 

KAISER—’51 4-dr., $1,465°*. 

LINCOLN—’51 Cosmopolitan 4-dr., $2,- 
170°. 

MERCURY—’50 2-dr., $1,260, $1,230 
'49 4-dr., $1,035. 

NASH—’'51 Statesman 2-dr., $1,490. '48 
(600) club coupe, $545. ‘'47 (600) 
4-dr., $345. 

OLDSMOBILE—’50 (98) 4-dr., $1,625". 
"49 (98) 4-dr., $1,265*; (76) 2-dr., 
$1,050. °46 (76) club coupe, $525; 
(98) 4-dr., $435*. 

PACKARD — ’51 (200) 4-dr., $1,875*. 
’47 4-dr., $480, $465. 

PONTIAC—’50 SL (8) 2-dr., $1,385*. 
'48 Torpedo (8) 4-dr., $855*. °46 SL 
(8) 2-dr., $565; (6) club coupe, $415. 

STUDEBAKER — ’51 Champion 4-dr., 
$1,400*. °48 Champion club coupe, 
$725; 4-dr., $650*. 











Kansas City Show Attracts 
Record Crowd of 176,000 


KANSAS CITY.—A record crowd 
of 176,000 persons attended the 
eight-day Kansas City Auto Show 
which ended here last week at the 
exhibition hall of the municipal 
auditorium. The show was spon- 
sored by the Motor Car Dealers 
Assn. of Greater Kansas City. 

Authorities said that the 35th 
annual event was a first-rate “sell- 
ing show.” Dealer representatives 
on the floor reported many sales 
and hundreds of prospects for the 
19 car makes and five truck lines 
exhibited at the $5,000,000 spectacle. 

From the day Ralph Perry, presi- 
dent of the dealers’ association, ap- 
pointed the show committee, time 
was lavished upon the project. 
Members of the committee were 
Ervin Feld (Dodge), chairman; 
R. G. Bentrup (Ford); John R. 
Cunningham (Oldsmobile); A. L. 
Land (Chevrolet), and Jerry Scott 
sr. (DeSoto-Plymouth). 


William Egelhoff, secretary of 





Mo. Dealers Name 


Resolutions Unit 


JEFFERSON CITY, Mo. — Lan- 
sing W. Thoms (Pontiac), St. Louis, 
has been appointed chairman of 
the resolutions committee for the 
forthcoming convention of the Mis- 
souri Automobile Dealers Assn. in 
Kansas City. 


George Weber, chairman of the 
executive committee, named Thoms 
at a meeting in St. Louis. Fred A. 
Groves (Ford), Cape Girardeau, 
and Paul G. Johnson (Chevrolet), 
West Plains, were appointed mem- 
bers of the resolutions committee. 

James A. Gorman, MADA man- 
ager, said the resolutions commit- 
tee would have important work this 
year and the chairman and com- 
mittee members will be at Hotel 
Muehlbach from Apr. 6 to handle 
suggestions to be submitted to the 
convention Apr. 7-8. 





Insurance Appeal 


Rejected in Ohio 


COLUMBUS, O. — The Ohio su- 
preme court has declined to hear 
an appeal filed by Ohio auto dealers 
from a ruling of the Ohio depart- 
ment of insurance, refusing to re- 
new the licenses of the auto dealers 
to sell insurance. The department 
was upheld in the lower courts. 





the dealers’ association, acted as 
show manager. 

Word of mouth publicity began 
on Wednesday before the Satur- 
day opening when Chrysler Cor- 
poration invited its Kansas City 
area dealers to a luncheon and 
preview of its “New Worlds in 
Engineering” —a _ show-within-a- 
show that covered some 12,000 
square feet on the main floor, On 
Thursday night, Chrysler again 
was host to a reception, buffet 
supper, and preview for the com- 
munity leaders and press. 


General Motors’ hosted the press 
at a luncheon the following day 
when Le Sabre, the experimental 
car, was unveiled in the center of 
the main floor. 


The association staged a kick-off 
dinner on the eve of the opening 
for the dealers and their salesmen. 
Reservations for 300 were made in 
advance but a record-breaking 475 
persons sat down to the dinner. 


As an added attraction on open- 
ing day, uniformed Boy Scouts, Girl 
Scouts, Campfire Girls, Brownies, 
and Cubs were admitted free from 
noon until 2 p. m. 

A queen contest in cooperation 
with a high school magazine, Prom, 
was conducted. Open to all high 
school girls in the area, the con- 
testants were adjudged by a panel 
of newspaper columnists and radio 
commentators on the basis of tal- 
ent, looks appearance, poise, per- 
sonality, and knowledge of safety 
regulations. 


The coronation featured the 





presentation of the queen, her 
attendant, and seventeen prin- 
cesses, each of them representing 
a dealer group exhibiting on the 
floor. 

The previous high for the Kansas 
City show attendance was set in 
1950. The event was not presented 
in 1951 because of the Korean war, 
but this year’s attendance sur- 
passed the 1950 record by 39,000. 
A full schedule of special features 
and entertainment was included in 
the event this year. 

It was reproted that the show 
received excellent support from 
local press, radio and _ television 
concerns. 


Willys Builds 
Millionth Jeep; 
Hails Suppliers 


TOLEDO.—A red and gray civil- 
ian Jeep rolled off Willys-Overland 
assembly lines Thursday with the 
special distinction of being the 
1,000,000th utility-type vehicle made 
by the company since the first 
military Jeep was built in Novem- 
ber, 1941. 


This milestone Jeep, bearing the 
serial number 452GB1-19033, is des- 
tined for shipment to a dealer in 
Texas, Willys said. 

Citations, signed by Ward M. 
Canaday, Willys president, were 
dispatched to the company’s 478 
suppliers in 28 states praising their 
important contribution of vital 
parts for production of the military 
Jeep and its postwar off-shoots- 
the civilian Jeep, the Willys all- 
steel station wagon and one-ton 
truck. 











Alaskan Dealers See '52 Kaisers— 


Russell Meekins (second from left), Anchorage, and Mitchell Faulkner (second from 
right), Seward, both Kaiser-Frazer dealers in Alaska, traveled 2,000 miles to preview 
the 1952 Kaiser and Henry J models. With them, left to right, are Walter deMartini, 
sales vice-president; R. J. Thor, of Western Motors, Seattle, and E. W. Berger, assistan! 


to deMartini. 
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Check these 4 advantages of 


HOLIDAY’S MOBILE-MINDED MARKET... 


1. Holiday reaches America’s most travel-minded 
families. Every issue guides families who go places 
and do things in a big way...the kind of families 
who take 2.8 vacations a year...who seek out new 
places, new faces and new pleasures. Every month 
Holiday puts more than 800,000 of these travel- 
minded families in a Holiday-spending mood. 


2. Holiday families buy cars galore. To wit: one out 
of every three Holiday families owns two or more cars. 
To phrase it another way: there are 133 cars in every 
100 Holiday families. To sum it up: Holiday families 
own more than a million cars. 


3. Holiday families drive twice as much as the average. 
They buy far more gasoline, oil, tires, etc. One hundred 
Holiday families, for example, buy 190 replacement 


tires a year, while the replacement tires bought by 
one hundred U. S. families total only 68.2. 


4. Holiday families enjoy an average yearly income 
of $9,300... that’s three times the national average. 
Yes, they not only have the itch to go places, they 
have the “‘scratch” to get there—the money to keep 
their cars in tip-top shape, to buy the best accessories, 
parts, or new models. 

We'd be delighted to supply further details about Holi- 
day’s fabulous automotive market. Just write: Holiday 
Magazine, Independence Square, Philadelphia 5, Pa. 
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‘Blast ‘Shackles’ at Senate Hearing . 
Dealer-ettes = 
Girls 1, 3 and 8 Qualify ye e 
As Youngest Dealers inanmce f Li ms l /I Be 
DENVER.--Karen, Candace and 
Cathicen Livingston, daughters of | 
James W. Livingston, owner of | ead oO Cg. 
Livingston Motor Co. (Lincoln- 
Mercury), here, were issued sosiai | 
security cards last week and be-| 7ASHINGTON.—The fight to ex- | realistic way credit controls on 
came full-fledged partners in the tract Regulation W from a_ the sales of automobiles have 
company. | new Defense Production Act grew been administered.”) 
The three girls, age 1, 3 and 8,| hotter last week. _ Appearing as counsel for the Na- 
now own 25 percent of the stock | Former Sen. Francis J. Myers|tional Foundation for Consumer 


in the company, which is evaluated | told the Senate Banking and Cur- | Credit, Myers assailed credit con- 

at $250,000. Profits accruing to them | rency committee that government |trols as “shackles on the freedom | 

will be held in trust until they are | controls over installment credit dis- | of the little people.” 
| * * 





18 years old, Livingston said. criminate against a large portion of | ‘ j 
One of the advantages of the|the buying public and should be} ,.URTHER, Myers charged, Regu- | = : 
plan, Livingston said, lies in the| abolished immediately. lation W is actually an infla-'| Deluxe Hillman Minx at L. A. Show— 


benefits provided under the 1951 (Meanwhile, in Chicago, Robert | tionary measure, creating enormous | Displayed for the first time at the auto show in Los Angeles recently was the new 
income tax amendments favoring| Oare, executive committee chair- | commercial debt. It also, he said, | geluxe Hillman Minx. It is produced by Rootes Motors and retails for $1,890. 
partnerships. The social security| man of the American Finance | is endangering the Treasury’s “E” | — : . 
cards, he added, were issued in| Conference, charged in that or- | bond program and depleting the} the government should find it ment of the people least able 
accordance with the provisions of| ganization’s house organ that re- | tax income of the U.S. | appropriate to apply a regulation financially to bear its brunt, and 
the new amendments covering self-| moval of credit rules on prewar “It seems paradoxical,” Myers | which levies and unequal and in- | most susceptible to its unfortun- 

» employed persons. cars “reflects the completely un- told the Senate committee, “that | equitable impact upon the seg- ate impact upon their individual 











lianas rights and freedoms. 

“Millions buy habitually on open 
charge accounts. Others make it a 
practice to buy only for cash. Many 
others, including the working peo- 
ple generally, have equipped their 
homes, bought automobiles, and 
provided for their own higher 
| standards of living by the install- 
ment method. 

“This regulation leaves two of the 
i three groups free of its control, 

a, . : ‘ - shackeling the third with encroach- 
4) . , >. Se CRRA RI ‘ ment upon their liberty in the mar- 
| . - ® ~~ ket place. Since those regulated 
; “ 2. naturally fall into the less well-to- 
| . omy a a \ ‘thes do classes, it is the little people of 
; } | p a A © ; the country who bear the brunt of 
1] eee the : the regulation.” 
* + + 


A team of two men can : | ae 3. > Ye Tes RITING in the AFC’s Sales 
easily wash 50-60 cars a ; = om ~ : Credit News, Oare advocated a 
3 a | weil : 4 4 ra {ios return to the sales finance indus- 
day, and like the work. ’ ag 2 : : try’s traditional terms of 24 months 
. ; 3 on new cars, 21 months on late 
E models and 18 months or less on 

ep older used cars. 
V Oare emphasized that no car over 
10 years old is sold on terms of 
. more than 12 months by responsi- 
Fits your present wash ble finance firms because of the 
bay without changes. In- short life expectancy and the small 

stalled in a few hours. , : equity involved. 
E : Fringe operators, however, he 
S : Z : un. said, are now, with government 
‘ S| ; ‘ is % approval, upsetting the industry 
c = bx - . . 4 6A pattern on prewar cars by grant- 
BU oP : ff coir : . — . ~ ing terms longer than 12 months. 
4 : , f ‘ “All cars cannot be financed for 
—— oe jee : : the straight 18 months now allowed 
Extra floor traffic steps , ‘ by Regulation W,” Oare said, “if 
up service sales, feeds economic balance is to be main- 
k to all d rt t . tained. The terms must depend on 
Work to all Ceparments. ee ie the age of the car and the risk 

4 _ involved. 


“In tampering with those tradi- 
tional terms, the government upset 
this vital balance. And now it has 
carried the distortion even further 
= + z ; by lifting controls on prewar cars. 

bling nigh This allows fringe operators, lack- 
“Our WASHMOBILES re a bes | ing stability and experience, to con- 


fuse the situation by selling prewar 








« « « we have cars on much longer terms than 
three of them HAT’S what the man said! Not only is WASHMOBILE a time saver experienced organizations know is 
we but it also is economical in the use of all car washing supplies— sg Pid 
rate me -ters . is—msz ati vantages o e industr at- 
save on everything water, heat, detergent, cloth, chamois—and patience. Png Oare claimed le enaaeueed. 
that used to bog Now you can offer a wash job, to the immense satisfaction of your th A aa 
service customers, and turn out 50 to 60 clean cars a day with one p Ak d ~ l 
down our car washing pene Ey ackKar ales, 
department... We now have thre WASHMOBILES and hope to increase our volume suffi- Earnings Rise 


especially Time!” ciently lo add a fourth— weriles ~~. Srna. . With 51 Output 


isn’t that your cue? Why be without this profit-making piece of shop 
equipment? Wouldn’t it be smart to write today for particulars? | DETROIT.—Earnings of $5,594,- 
; | 060, equal to 38 cents a share, were 
reported Friday by Packard in the 
1951 annual report. These compare 
with 1950 earnings of $5,162,344, 
: equal to 34 cents a share. 
¢ Washmobile fits your present wash rack without struc- | Mh bead Estimated income taxes of $5,- 
| 500,000 slashed the company’s gross 
own 23’ track. © The car stands still while Washmobile income nearly in half for the year 
. 4 ‘ jand were more than double the 
moves over it. « Fifty high pressure nozzles spray the car |sum provided in 1950, according to 
first with water, then with detergent, then with water. | the report. 
¢ Two high pressure water guns and two air guns clean | Packard consolidated sales and 
other incomes in 1951 were $179.- 
in @ morning and turn out 20 cars the same afternoon. 550,724, vege compared with $174,415 - 
663 in 1950. Production totaled 76 - 
075 cars in 1951, an increase of 
nearly 4,000 units over 1950 outpu 


Hugh J. Ferry, president, pre- 


tural changes. * Only 8’ high and 8’ wide, it moves on its 


wheels and under fenders. © Washmobile can be installed 





Washmobile Corp. of N. J. Washmobile Corp. Z Chicago Washmobile Div. of Ace Dist., Inc. Federal Washmobile Corp. Washmobile Div. of Acme Equip., tne. dicted that a sound market for cars 
276 Halsey St. 2350 West th St. 1030 Tenny Ave. 225 areas St. Central Trust Buildin 7 ; 5 . 
Newark 2, N. J. Chicago 36, tt. Dearborn, Mich. New York 12. N. Y. Altoona, Pa. ’ ie continue hie the foreseeab 

Washmobile Udall Co. Central States Washmobile Co. Schoeller Sales Co. Western Washmobile Co. Wasnmobile Co. of Eastern Texas uture despite igher prices caust 
2161 Shattuck Ave. 700 South 12th St. 1163 Edmund Ave 280! Van Buren St. 3916 Fannin Street by increased costs and taxes. 

Berkeley 4, Calif. Springfield, 1. St. Paul 4, Minn. Amarillo, Texas Houston |, Texas F id Packard f —— 

Washmobile of Colorado Kentucky Washmobile Co. Siggins Company Ken Garff Company Merkle Sales Co., Manufacturer's Rep. erry S68: ackard de ense DuUs'- 

y Box 1383 1817 S. Third St. 704 Broadway State at Fifth St. 4969 North Newhall St. ness may eventually approximate 
Denver 1, Cole Louisville, Ky. Kansas City 6, Mo. Sait Lake City, Utah Milwaukee 11, Wis. $200,000,000 of business a year base | 

Washmobile C 1 Florida Washmobile Sales Corp. Southern Washmobile Corp. Washmobite Service Washmobile-McGee Co ~seatiey 
i033 WLW. 23rd St. 2300 Washington St. 2412 2nd Avenue, North 0. Box 894 1704 17th St. NW on present schedules. Peak produc - 
Miami 37, Florida Newton Lower Falls 62, Mass. Birmingham, Als. oh Barbars, Calif. Washington, 0. C tion rates are not scheduled unt! 





1953, he added. 
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other Philadelphia daily newspaper. 





FIRST in New Passenger Car peenined 
FIRST in Used Passenger Car — 
FIRST in Trucks and Tractors ee 
FIRST in Gasolines and Oils = 
FIRST in Tires and Tubes enka 
FIRST in Total Automotive Advertising 


i for 1951. That’s 
’s The Evening Bulletin mig vi Ae ii aiilciahia 
pwns of dia Paihateinhia daily newspaper tha 
the story of the 


: The Evening 
, nce record: 
crete reasons for this pig families than read any 
tga os ing newspaper, read by mor 

in i even 
Bulletin is an 


nd 
e, and when to spe 
here the family decides new, Crowe medium. 

—_— "aes Puasa greatest daily adve 

money. It’s 





19514 utomotiy 


e Advertising Linage 
Philadelphia 


Daily N ewspapers 





EVENING 2nd Daily 
BULLETIN Newspaper 
New Passen 


ger Car Advertising a aoe 444,011 
Used Passenger Car Advertising : ae 38,807 5,976 
Trucks and Tractors Advertising a a (ain | 59,030 
Gasolines and Oils Advertising . * «* ‘wow 


69,950 
Tires and Tubes Advertising ‘ | ss 8,277 
Total Automotive Advertising . 966,270 688,066 


Source: Media Records 
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New York, 285 Madison Avenue 
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tons of copper. By 1955 de- 
mand is expected to increase 
to 2,270,000 tons, including 
military, atomic energy and civilian 
uses, exports and stockpile require- 
ments. 

Domestic production from pres- 


Output Milestone Marks New Building— | SG ae te eden 


Film Star Janis Carter accepts the 24,000,000th tire made in California by B. F. | expected to increase to approxi- 
Goodrich. The presentation, marking the official opening of a new $250,000 distribu-| mately 1,000,000 tons in 1952, but 
tion center, was made during an open house celebration attended by more than 800 | owing to the depletion of Pte 

. : ‘ fie divisi mines, it is expected to decline to 
Los Angeles business and industry leaders. L. T. Greiner, Pacific division manager, | 920,000 by 1955. 
presents the gift as Don Familton, Los Angeles district manager (left), and J. F. Sweatt,| The U. S. supply of copper avail- 








DPA Moves to Hike 
Supply of Copper 


By William Ullman 

Washington Correspondent 
porno TRIGG, DPA deputy administrator for require- 
ments, announced an expansion goal for refined copper 
to provide 2,270,000 short tons of the metal beginning in 
1955. In 1950, Trigg said, the U. S. consumed 2,163,000 short 


e 








manager of the Los Angeles plant (right), show approving smiles. lable in 1950 was augmented by 





scrap and 636,000 
tons of imports 
for a total supply 
of 2,031,000 tons. 
By 1955 the avail- 
ability of scrap is 
expected to de- 
cline to 450,000 
tons, but this will 
be partly offset 
by an increase in 
imports which 
are expected to 
total 650,000 tons. 

Total copper 
expected to be available in 1955 will 


474,000 tons of old 


William Ullman 





A Modern 
Lincoln /’ | oer / 


{I ty [ “ny “hiiiien 


Your nt Door to Profit 


“When we, at the Phil Hall Buick Company 
in Hollywood, decided to put the Lubrication 
Department in the ‘parlor’ (our front showroom), 
we naturally wanted to select the best equipment 
available, both for service and appearance, 
so we selected Lincoln Lubricating Equipment. 
“We are very happy that we made this choice. 
The Lincoln Equipment operating in the 
window attracts lube business and when a car 


is on the rack, we have an excellent chance 
to point out other needed services and parts.” 
Phil Hall, President 


Phil Hall Buick Company 
Hollywood, California 


INSPECTIONS THAT BUILD SERVICE AND PARTS 


PROFITS WITH EVERY LUBRICATION JOB 


a) 


15. Check Hydraulic Brake Master 21. Check Front Wheel Bearing 


1. Look at the Fan Belt 


2. Look at the Air Cleaner Cylinder Lubricant | 

3. Check the Oil Filt 16 Check Transmission and 22. Check the Muffler and Tail Pipe 28 

3. UREN Ee UN Ene Differential Lubricant Level 65. Teed tie Cine teins e 
Look at the Spark Plugs 17. Check Universal Joints for Wear 24. Try the Headlights, Stoplights 


- 


18 Indicator Lights, Interior and 


Exterior Lights 
Check Front and Rear Body Doors 
Inspect Front Floor Mat 


Inspect all Leaf Springs 
Check Rear Wheel Bearing Seals 


Check Front Wheel Suspension . 
System 


Look at the Ignition Wires and 
Distributor 


Check the Carbureter 
. Check the Fuel Pump 
Look at the Battery and Cables 


19 
20 


. Look at the Water Pump 


o7?wv fF ws GD 


. Check Radiator Hoses ee@ PIONEER BUILDERS 
. Inspect Radiator Core for Leaks ‘ 

12. Check Radiator Fluid 
13. Test Clutch Pedal Action 


14, Check Brake Pedal Travel 





7. Check the Windshield Wiper and 
Windshield Washer 


Look at all four Tires 
, Sell needed Accessories 


©. Replace lost or damaged grease 
fittings with LINCOLN 
NECK* Fittings... the modern 
fitting with the ball-in-the- 
top ... Seals dirt out... 
grease in. 


*Tradename Registered 


ULL- 


LUBRICATING EQUIPMENT @ « - 





| 

| amount to about 2,030,000 tons fror, 

the above sources, plus an add.- 

tional 250,000 tons from productio 1 

resulting from the Government ai | 

program under the expansion goa 
* * = 


Stronger Curbs Urged 
WILLIAM GREEN, president cf 
the American Federation « 

Labor, told the Senate Bankin:z 
committee that any decision to end 
price controls would endanger th 
wage stabilization program. He dr - 
clared that workers “cannot be ex- 
pected to watch complacently 
wholesale decontrol of prices while 
their wages are still under control ” 

Green said that Congress 
should enact a stronger controls 
law. He proposed that the Presi 
dent be given authority to pay 
subsidies to farmers in order to 
keep food prices down. 

The AFL chief testified that 
many industries are currently ex- 
empt from price control even 
though their workers come under 
the wage stabilization program. 

* * * 
Unification Buying 
UNITIONS Board Chairman 
John Small told a House Ex- 
penditures subcommittee that 75 
percent of military procurement by 
dollar value is now being done on 
a unified basis. 

He meant that either one service 
was buying a particular commod- 
ity for all three services or that 
procurement officials of the serv- 
ices were jointly letting contracts. 

He told the subcommittee that 
Defense Secretary Robert Lovett 
has agreed to give the Munitions 
board greater control over pro- 
curement by allowing a representa- 
tive to serve as chairman of the 
armed services procurement regu- 
lations conference. 

* * * 


Federal Monetary Accord 

HE Federal Reserve Board and 

the Treasury department are in 
complete accord on federal mone- 
tary and debt management policies, 
FRB Chairman William Martin 
told a Joint Economic subcommit- 
tee. 

Martin said that FRB’s job is 
to make money more easily avail- 
able in times of depression and 
to reduce the volume of money 
during periods of strong econ- 
omy. 

He stated that a monetary policy 
“cannot by itself, achieve stable 
economic progress. It must go hand 
in hand with fiscal policy and debt 
management.” 

Martin told the subcommittee 
that he has reservations on a pro- 
posal to set up a top-level panel of 
government fiscal experts to advise 
the President on monetary policy. 
He said he feared it might become 
more than advisory, edging into the 
realm of decision-making. 

x * ca 


Rubber Price Hike Asked 
Ts Government price for syn- 

thetic rubber should be _in- 
creased, the House Armed Services 
committee said. 

The group stated that though it 
is unwise to turn the synthetic 
facilities over to private indus- 
tries at this time, the Govern- 
ment price should be boosted to 
the level “that private enterprise 
would expect to charge if it were 
operating the plants.” 

The committee declared that the 
existing price makes no provision 
for income taxes that a private firm 
would have to pay and omits cer- 
tain sales expense, since no adver- 
tising is involved and no _ sales 
personnel is employed. 





Army’s Purchase Plan 


| For Vehicles Studied 
ANN ARBOR, Mich. — Effec- 
| tiveness of the present systen 
of having the Army purchase al! 
types of motor vehicles for th: 
| armed services will be studie 
| by the University of Michiga: 
school of business administra 
tion. 

The so-called single - servic: 
procurement plan, under whic} 
the Army has done the purchas- 
ing of all types of motor vehicle 
for all services, has been in ef 
fect since April, 1948. 
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For Pay, Price Decontrol 


Chamber’s Statement to Congress Sees No Need 
For Curbs After Next June 30 


WASHINGTON.—The U. S. 
‘hamber of Commerce has urged 


Congress to end wage and price| 
controls, including rent controls, 
ext June 30. 


The other provisions of the De- 
fense Production Act should not be 
extended beyond March 1, 1953, and 
Congress should re-examine the act 
at that time “with a view to the 
need for its further continuance in 
whole or in part,” the Chamber 
said. 

Clem D. Johnston, of Roanoke, 


Va., director and chairman of the} 


Chamber’s Policy committee, told 
the Senate Banking committee that 
the fight against inflation should 
be waged by credit control, taxa- 
tion, savings and monetary and 
fiscal policies including reductions 
in federal spending and Federal 
Reserve Board (instead of Treas- 
ury department) control over credit 
expansion. 

“In the past year, retail prices 
have risen about 3 percent and 
wholesale have declined. Many 
prices are below ceilings. Infla- 
tion was checked in the spring of 
1951 and has remained under 
control, due to increases in taxes, 
credit controls, increased savings, 
and the balanced position of the 
federal budget,” Johnston said. 
“Price control had little or noth- 
ing to do with this stability, as 
is suggested by the way in which 
individual prices have behaved 
since January, 1951—some stable, 
some falling and some rising 
slightly.” 

He said that it is doubtful that 
wage controls have had much ef- 
fect in retarding wage increases; 
that weekly earnings rose 1314 
percent from June 1950 to the end 

of 1951 and that average wages 
have risen faster than the con- 
sumers’ price index “in spite of sub- 
stantial cost-raising business 
taxes.”’ During the same period con- 


fare plans, which are the same as 
wage increases as far as the em- 
ployer is concerned. In fact, the 
Board has thrown wide open the 
door, virtually without any restric- 
tion or limitation for new pension 


| demands.” 





sumer prices rose 11 percent, John- 
ston noted. 

“The Wage Stabilization Board | 
has sanctioned cost-of-living in- 
creases as well as liberal fringe 
benefits, such as pensions and wel- 


Fisk Gets Ready 
To Renew Output 
Of Whitewalls 


CHICOPEE FALLS, Mass.—The 
Fisk division of U. S. Rubber is | 
tooling up to resume the produc- 
tion of whitewall tires on the basis 
of trade reports the federal govern- 
ment will soon end the emergency 
ban on such rubber auto accessor- | 
ies, 

At the Fisk plant, it was reported 
last week that since an extensive 
machinery setup is required to pro- | 
duce white sidewall tires, prelim- 
inary steps are being taken to start | 
the wheels turning when the gov- 
ernment lifts the ban. 

Meanwhile H. E. Humphreys jr., 
president of U. S. Rubber, an- 
nounced the restrictions on white 
sidewalls should be removed im- 
mediately because the natural rub- 
ber stockpile is adequate. He point- 
ed out the ban should be removed 
because it is causing black markets 
and international traffic in white 
sidewalls. | 

He said that about 9,000,000 autos | 
were equipped with white side- | 
walls when the ban was put into | 
effect, and motorists stand to lose | 
some of their investment in car 
appearance when they are forced | 
to replace white sidewalls with | 
black tires. | 








Champion Backs 


NASCAR Races 


TOLEDO.—Champion Spark 
Plug Co., for many years an out-| 
standing contributor to AAA auto | 
races, last week announced its sup- 
port of the National Assn. of Stock | 
Car Auto Racing events for 1952. 

James F. Lewis jr., Champion | 
‘ice-president, said his company 
vould give $5,000 to the NASCAR 
point prize fund to be split between | 
leading drivers in the five divisions | 
of the organization at the end of | 
the year, 


As to what would happen if price 
controls were abolished, Johnston 
said: 

“Some prices will rise; others will 
fall and some remain constant. But 
is this an evil? We think not. 

“We think the free market and 
free prices are the very heart of 
our free economy and the free 
price mechanism is our greatest 
‘secret weapon’... Perfect sta- 
bility of prices is neither desir- 
able nor possible .. . 

“The consumer chooses how he 
will spend his income on the basis 
of relative prices. If he decides the 
price of one article is too high he 
substitutes another for it. In this 
way he lets the producer know 
what to produce.” 

In arguing for the abolition of 





ae | 


year. A. C. 





Course of 1952 Economy Run— 


F. C. Meunier (center), advertising manager of General Petroleum Corp., points to 
Sun Valley, which will be the destination of the 1952 Mobilgas Economy Run this 
Pillsbury (left), regional director of the AAA contest board, and C, S. 
Beesemyer, executive vice-president of General Petroleum Corp., look on. The chart 
shows the possible routes from Los Angeles to Sun Valley, but the exact route will not 
be announced until the entries are placed in final impound. 





rent controls, Johnston said that 
rents are no longer under federal 
control in most of the country and 
that this fact has stimulated the 





construction of new rental proper- 
ties. In some defense areas, he said, 
it might be necessary to provide 
temporary public housing. 





3 Utah Dealers 
Named in OPS 


. . ™ 
Violation Cases 

DENVER. Three civil com- 
plaints seeking more than $61,000 
in treble damages were filed on 
March 12 in U. S. District Court 
here against Grant E. Hayes Mo- 
tor Co. (Studebaker), Salt Lake 
City; Arch Browning Motor Co. 
(Buick), Salt Lake City, and John- 
son Motor Co. (Lincoln-Mercury), 
Murray, Utah. 

Anthony F. Greco, deputy region- 
al OPS enforcement officer here, 
said that the complaints were based 
on alleged overcharges in the sale 
of new cars. 


Greco said that OPS officials in 
Washington announced that similar 
suits asking for treble damages of 
more than $1,000,000 were filed in 
the U. S. during the same period. 


The cases ask damages of $45,500 
from the Hayes dealership, $8,952 
from the Browning company and 
$7,911 from the Johnson firm, Gre- 
co said. The new cases follow two 
others filed earlier, which brings 
the total damages asked in the area 
to approximately $108,000. 





100% GREATER VISIBILITY © 


IN NEW DIRECTION SIGNALS 


EXCLUSIVE NEW DIETZ LUCITE LENSES 
PROVIDE EXTRA ADVANTAGES - -- - 


Photometric tests prove DIETZ Lucite Lenses transmit 
twice as much light as glass. Far exceed 1.C.C. and latest 
S.A.E. specifications. 
Exclusive design Lucite plastic Lenses give higher visi- 
bility, are practically unbreakable, last much longer. 

DIETZ Light Units are much sturdier. Heavy rubber pad 
protects Lights, waterproofs mounting. 
No disassembly needed when mounting. A single screw 
provides for changing bulb and lenses. 
Simplified, sturdy 2 bolt mounting of Single and Double 
Face Units—4 positions, vertically or horizontally. Can't 


jar loose. 





operation. 


No. 120 


SINGLE FACE LIGHT 





DIETZ SELF-CANCELLING SWITCH No. 
DIETZ NON-CANCELLING SWITCH No. 













No. 120-A 


No. 125-A 
CLASS “A"—TYPE 2 SIGNAL LIGHTS 
WITH DIRECTION ARROWS 
For unmistakable signalling—vivid Amber arrows on black 
backgrounds. Single Face, Double Face and Flush Mounting 
models available individually and in popular Sets. Typical | 
fine DIETZ construction, fully tested and approved. 


Self-cancelling or non-cancelling Switches with Flashers. 
E.T.L. tested for over 175,000 cycles of continuous 


No. 125 


DOUBLE FACE LIGHT 





No. 130-A 

















OVER A CENTURY OF 



















No. 130 





FLUSH MOUNTING 





LIGHT 


As original equipment or for installation by dealers, 
DIETZ Class ‘‘A’’—Type 1 Direction Signal Lights, with 
their brilliant Lucite plastic Lenses, are impressive fea- 
tures on trucks, buses and trailers. But, of greatest 
importance, they contribute a definite added safety 
factor that, in itself, is a sales stimulant. Class ‘*A’’— 
Type 1 Direction Signal Lights are the ONLY lights 
approved for use in many states, and ather states 
have legislation pending confining approval to lights 
of this type. Write for full information on DIETZ 
Direction Signal Lights, Switches and Sets and name 
of nearest jobber. R. E. Dietz Company, 225 Wilkin- 
son St., Syracuse 1, N. Y. 


“ 
LIGHTING 






DIETZ 
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Cleveland Dealers | 
Start Crackdown | 
On ‘Price-Padding’ 

CLEVELAND. The Cleveland | 
Automobile Dealers Assn. has snap- 
ped into action to crack down on 


reports of “price-padding prac- | 
tices.” 


The action stemmed from reports | 
from the Cleveland Better Business | 
Bureau that about 15 of the 500 car 
dealers in this area are “packing” | 
prices. 


The bureau said it had received | 
about 200 complaints from buyers 
who said they had to sign blank 
mortgage and title papers without 
first receiving a copy of the pur- 
chase order. 


CADA pointed out this was a 
problem of ethics and morality, 
rather than legality and that “a 
plan to correct the problem is be- 
ing given top consideration.” 


Honolulu Nash Dealer Solves 


Also condemning the practice 
was the Cleveland Used-Car Deal- 





What's New in Dealerships? 





Showroom Problem— 


Material scarcities, plus the possibility that expansion would relegate the show- 
room to secondary importance caused Motor Supply, Kapiolani Bivd., to use tele- 
phone poles and 6-by-10-inch wooden beams as main members of the building. 
Wishing to offer features typical of Hawaii's style of architecture, much of the 
rest of the building is of corrugated colored plastic and glass. The Nash sign over 
the structure will be floodlighted. Marquee is made of redwood louvers. Sam Van 





Coulin is manager of the firm's automotive division. 





ers Assn., which indicated it, too, 
was taking action on how to stop 
the problem, since used-car dealers 
teportedly also were involved. 


N. H. Auto Expands 
A new wholesale and retail parts 
department has been opened by 





‘ 












WOLF’S 
HEAD 








OIL 


the one oil that gives you all three! 


Modern automobile engines 





tion and rusting. 








SCIENTIFICA 


| N. H. Auto Co. (Cadillac-Pontiac- 
| GMC), at 1631 Elm St., Manchester, 


IN. H 


qi ud ; 


100% PURE pENNSYLVANIA 


MiP) 


MOTOR 5 SPECIALLY REFINED 


UT i 
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Tops Total for Entire Run 


in Other Years... 





Portland Show Sets 
Record in 3 Days 


By Ernest W. Peterson 
Staff Correspondent 

PORTLAND, Ore. — All attend- 
ance records for auto shows in the 
Pacific Northwest are being cracked 
at Portland’s Motor Show. 

A crowd of 16,522 saw the show 
on opening day, preceded by 5,000 
invited to the advance preview 
the evening before. Then a crowd 
of 20,126 walked through the 
turnstiles the second day, Sunday, 
to be followed by 7,500 on a norm- 
ally “blue Monday.” The Monday 
attendance was surprising on the 
heels of a big opening weekend, 
and especially when the weather 
turned bad. 

This made a grand total attend- 
ance for first three days of 44,148, 
with 7 days to go. Previous highest 
mark for a Portland auto show was 
44,000 for the entire run of the 
event. 








LLY FORTIF/ED 


No tabulation was being made on 


|actual sales at the show, as sale 
|men generally were devoting ther 
time to getting prospects for con- 
tact following the show. A few 
sales, however, were reported. 

But the accessory Men are very 
happy. They are making many con- 
tacts and doing a good business. 

Under a plastic canopy of yel 
low and red, members of the Au 
tomobile Dealers Assn. of Port 
land displayed 108 different nev 
models, which gleamed beneath 
the spotlights of the main salon. 
It was Portland’s first show in 
13 years. 

Visitors found many shows be- 
sides the new car and truck ex- 
hibits. There were also special 
departments for hot-rods, timing 
cars, sport cars, foreign makes, 
midgets, trucks, motorcycles, auto 
parts, accessories, motor boats, and 
house trailers. There was a total 
of 400 other exhibits, in addition 
to new cars. 





| 


} 





require motor oil that thor- 


oughly cleans and protects engine parts. The new WOLF’s 
Heap Motor Oil—100°%, Pure Pennsylvania, Specially Re- 
fined—is Scientifically Fortified. It cleans engines and keeps 
them clean. It prevents unnecessary wear . . 
an extra reserve of protection against corrosive acids, oxida- 


. and provides 


When heavy duty oil is required, use WoLF’s HEAD Heavy 
Duty — it exceeds car manufacturers’ specifications. 


YOU CAN’T BE OUTSOLD ON QUALITY 


WHEN YOU SELL WOLF’S HEAD! 


WOLF’S HEAD OIL REFINING CO., INC., OIL CITY, PA., NEW YORK 10,N. Y. 


MOTOR OIL 


100% Pure Pennsylvania 
Scientifically Fortified 


AND LUBES 


Member, Penna. Grade 
Crude Oil Association 





| 





**GUIDE-TO-THE- 
WEATHER’ Folder. 
Shows how cloud 
formations fore- 
cast the weather. 
Write for a copy 
today. 








Keen local interest was displayed 
in the experimental cars unveiled re- 
cently by several major auto manu- 
facturers. From this, Portland deal- 
ers opined that the public would 
like to know something about hot- 
rods and souped-up cars. Until the 
show preparation started, dealers 
had despaired of striking a happy 
medium between their association’s 
safety program and an alliance 
with the hot-rod enthusiasts. 

This barrier melted, when during 
preshow discussions with racing 
and timing clubs, it developed that 
the club leaders also are interested 
in safety and that the true hot-rod 
driver does not want to be known 
as a “squirrel.” 

Hot-rod club members indicated 
they were as anxious to get into 
a dignified, well-managed show 
as the dealers were to have them. 
They desired the opportunity to 
meet the curious public and ex- 
plain their own safety aims, and 
their desires to restrict their own 
timing runs and speed races to 
suitable locations and under com- 
petent supervision. 

The dealers found it a sound in- 
vestment to pay the owners of 
highly-customized cars a flat fee to 
display in the show. These custom 
jobs, chopped and channeled, and 
with thousands of dollars spent on 
their interiors and instrument pan- 
els, proved to be one of the most 
talked-of features of the show. 

General Petroleum sponsored the 
display of antique cars which filled 
the main arena. Space also was 
provided for the traffic divisions 
of the police department and sher- 
iff’s office, the fire department and 
Oregon State Motor Assn., AAA 


| affiliate. 


Gov. Dewey Gets 
Bill to Require 
Dealership Photo 


ALBANY.—Gov. Dewey last week 
was expected to sign into New 
York State law a bill requiring that 
applications for dealer registrations 
include a photo of the premises. 

The measure is expected to aid in 
limiting the issuance of dealers’ 
plates to legitimate dealers. It also 
requires a photograph of the prem- 
ises when notices of a change of 
business address is filed with the 
state vehicle bureau. 

Manufacturers and jobbers 
also covered under the bill. 

Another measure before Gov. 
Dewey would require motorists to 
state on their registration applica- 
tions whether or not they are cov- 
ered by liability insurance. The use 
of such information would be re- 
stricted to inclusion in reports and 
statistics. 


are 


* * * 


N. Y. Bars Tightening 
Of New-Dealer Rules 


ALBANY.— Prolonged assembiy 
debate has resulted in the killing 


|of legislation that would have a'- 


thorized the state vehicle commis- 
sioner to deny a person an auto 
dealer’s license unless he were sat- 
isfied as to the applicant’s “char- 
acter or reputation.” 
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THE HORSEHEADS CHRONIC 
5th Auniversary ate! 


HORSEHEADS AUTO AU CT ION ‘MANY CASH AWARDS TO HIGHLIGHT 


| ANNIVERSARY SALE ON FRIDAY, APRIL 4th 
C E L E B R A T E S 5th AN N IVERSARY | Cash will be Flying in All Directions at the ANNIVERSARY SALE 
On Friday, April 4th, 1952, the Horse- | used cars available every Friday that he ie “All Be Flyis wlio ae Fok ae a ike tae and + Ahad» 04 
heads Auto Auction climaxes five big |can buy, well worth the money. | tesy of the Auction in Appreciation of Past Attendance. 
On the other hand, if he is overloaded | $100 CASH A TOTAL OF $100 CASH 
| with used cars or if he wants to turn over} wii be given to the $3 50 CASH Will be given to the 


| his merchandise he can drive his cars to | dealer consigning the most dealer buying the most 
cars to this Anniversary cars at this Anniversary 





years of uninterrupted auction service to 
the Automobile Dealers of America. 








This Auction, which operates on rer Horseheads Auto Auction where he | Sale. To Be Given Sale. 
ay i inui here will be lots of buy- | . 
day $, starting at noon and continuing | can el ap that oo ae ats th vy | $50 CASH to $50 CASH 
until every car has been thru the ring, has | 7S T€@¢) fo give him a paar CS Ee wil be pies oo the CONSIGNORS Will be given to the 
Hy ‘ : ° | merchandise. dealer consigning the sec- dealer buying the second 
the envious record of never having missed | This Aucti ' ff 6 ond most cars to this An- and most cars at this Anni- 
— . ° ° } . ; J . , | 5 Sale. versary Sale. 
a Friday Auction since the sale was in- | pe - ae a oa - psig eee aoe BUYERS : RONALD D. WEST 
| advantages to e obile dealer, $25 CASH $25 CASH 


augurated five years ago. 

The Horseheads Auto Auction is ideal- 
ly located in the outskirts of Elmira, New 
York, on Route 17, making it a focal 
point to which many thousands of dealers 
have easy accessibility. 

It offers many advantages to its dealers 
in that if a dealer’s stock is low and he 
is not making sales because of a lack of 
merchandise, all he has to do is to drive 
to the Horseheads Auto Auction where 


whether he be a new or used car dealer, | 
and anyone not taking advantage of the 
Auction is surely passing up a good bet. 


Will be given to the 
dealer consigning the 
third most cars to this 
Anniversary Sale. 


THESE WILL BE 
| OUTRIGHT GIFTS. 
| NO DRAWING OR 
| PRIZES. 








HOME OF THE HORSEHEADS AUTO AUCTION 


Ronald D. West, general 
owner and auctioneer in his 
own right and a hard-hitting 
man of the hour never misses 
an opportunity to make the 
Horseheads Auto Auction 


Will be given to the 
dealer buying the third 
most cars at this Anni- 
versary Sale. 





bigger and better. 


The auction business is his 
business one hundred per 
cent. He operates four live- 
stock auctions, and two auto 
auctions every week of the 
year. 


HE OPERATES ON THE 
THEORY THAT TO MAKE 
ANY AUCTION A SUC- 
CESS YOU MUST GIVE IT 
ALL YOU’VE GOT. 


Help 
Us 


there is always a large supply of clean Celebrate NEVER 
oknshninsiaiiethnna a —_—~ Li 
FACILITIES FAR EXCEED WEST 


EXPECTATIONS AT THE 
HORSEHEADS AUTO AUCTION 
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THE ARENA! 





PUBLICITY PLUS 
















































, The facilities at the Horseheads Auto Auction , . 
are without a doubt the finest anywhere in the In doing business with the Horseheads 
country. They include: Auto Auction, you are associated with one 
e AN ENCLOSED SALES PAVILION of the most publicized auto auctions in 
WITH PLENTY OF SEATING CAPACITY. America. 
© A MODERN UP-TO-DATE RESTAU- In addition to the weekly Market Re- 
RANT SERVING FULL COURSE DINNERS port and the weekly advertising in the 
AND SHORT ORDERS—SPECIALIZING IN Automotive News and other trade jour- 
STEAKS AND SEAFOOD. 7 See : : nals, we maintain a full time publicity 
© REST ROOMS FOR BOTH THE LA.| Located in the Outskirts of Elmira, Along the Scenic Route 17 representative and contact men to keep 
DIES AND GENTLEMEN, COMPLETE | dealers posted and up-to-date. 
— eo FRIDAY, APRIL 4th, IS THE BIG DAY... DON’T MISS IT! Our method of advertising keeps both 
@ LONG DISTANCE PHONES. buyers and sellers coming to our sale. 
@ NOTARY PUBLIC. Auctioneering Tops at Horseheads , 
sonal ie THIS IS TRULY THE 
®@ LOUNGING ROOMS. 7 £E ISON 
JOE E. JOHNSON TEX RICKARD AUCTION WITH ACTION 
@ PARKING SPACE FOR 1,000 CARS. Joe Joh . . T . ‘ i . 
mson’s experi- | ex Rickard, one of 
° GATEMEN — DRIVERS — CLERKS a at, t, Soak | the mightiest of them all, r ee 
AND AUCTIONEERS. to 1916. grinds out an auction SPECIAL 
He is one of the pio- every day in the week, 
ae 2 f th il | every week in the year. 
auction Ra: ng “ | He is a man with out- NOTICE 
INTERESTING BITS .- - - bepicianel —— standing endurance and 
cat gis Baan Used | with an uncanny way of ar Tour 
@ HORSEHEADS IS THE ONLY AUC- ume business an special- | judging a customer. : 
TION IN AMERICA WHERE THE HOUSE izing in automotive ap-| He h 1 Convenience 
STARTS EVERY CAR _ | " pratgns. a _ a in a as ulin : 
. iain Al ; ; : hy =e es 2 bid. We Will 
m4. - E »S WAS THE FIRST AUC- rice to Cams 
N IN AMERICA TO GIVE CASH 
AWARDS AT EVERY AUCTION | JOE E. JOHNSON AND TEX RICKARD CAN BOAST OF A COMBINED | All Day 
EXPERIENCE OF SIXTY-FIVE YEARS IN THE AUCTION BUSINESS pinto 
“a — 7 ?Thursday, 
Do You We feel that every R a comes in a 
Receive One? reaper should have | 204 idee easly tn - Ape Se 
; . to y » " 
m., you are in one of our reports. | poc ef We pnw BUFFA R HESTER ALBANY | 1952 BOB CLARK 
2g business, han-| It not only keeps a na reach for SYRACUSE | | Our _, Field Bewreceneative 
5 dling used cars,)you up-to-date on _ | rom, = omaneatetes, fay a 
} pur “Market Re-lche market prices but| _ REMEMBER HORSEHEADS | oak Moses’ commuar ain 
4 quickly become|it takes the guess-| IT COSTS LESS | manager, has spent thirty 
; One of yaur most work out of apprais- THAN 10c | COME — La pe per mel re 
pe | —_—____—— EARLY | soos dese 
2 We have one SCRANTON Y |? é 


| 
of the fastest}/f#/LL OUT THIS APPLICATION! | He will be glad to contact 
| 











movi lil ia <i sis des cae oni tn aa lea i a you in person relative to any 
Ressen poe 4 = WILKES -BARRE | information you want per- 
bus — two ACE | WILLIAMSPOR taining to Our Operation. 
eo ge~ Som salel| PLEASE SEND ME YOUR WEEKLY | 
time our report|| MARKET REPORT. ENCLOSED IS | ane ili i 
'S On it's way to}, $5.00 FOR ONE YEAR'S SUBSCRIP- y 
he press, and|l 7 JEL ¥ SP 4 
her, press. andll TION, | PITTSBURG HARRISBURG WEATHER REPORT 
oi te oe FRIDAY, APRIL 4th, 1952 
ou. This is ab-|j ~"* | PHILA NEW YoRK 2 Pape: 
oe | Se meey A Serect . We are not sure if it's going to 
p-to-date infor- F ; 3 

| mation chet you ‘ | 100 Miles from Rocheser, N. Y. 250 Miles trom Pittsburgh, Pe. ‘ 250 Miles from Philadelphia, Pa. rain or shine today—in fact the only 
an obtain for\y City and State 180 Miles from Buffalo, N. Y. 250 Miles from New York, N. Y. 100 Miles from Scranton, Pa. ing — aC > > is ‘ > 
on the spot ap- ! | 100 Miles from Syracuse, N. Y. 80 Miles from Williamsport, Pa. 125 Miles from Wilkes-Barre, Pa, thing we can be — of is that there 
praisals, a a { 175 Miles from Albany, N. Y. 170 Miles from Harrisburg, Pa, | will be an auto auction at Horseheads. 
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Seattle Show Stars | 
$500,000 in Exhibits 


SEATTLE. 
lars worth of new automobiles, 
representing every U. S. production 


make and five foreign makes, will | 


A half-million dol-|scheduled for 1951, but was can-| 


celled when the Korean war} 
started. 
The forthcoming show will fol- | 


go on display here when the Seattle |low the pattern of the successful 


Automobile Dealers Assn. stages 
the Seattle auto show, March 29- 
Apr. 6, in the Feld Artillery armory. 


Dates of the show were set to | 


allow for prior introduction of 
all the 1952 models, and to be 
timed with the opening of the 
traditional “spring selling sea- 
son.” 

The show is designated as Se- 
attle’s 1952 centennial auto show, 
coinciding with a series of other 
hundredth-anniversary exhibitions 
and celebrations to be held here 
throughout 1952 in honor of the 
city’s centennial year. 

The last previous auto show held 
in Seattle was in 1950 (the first 
in over 10 years), when paid at- 
tendance topped 60,000. A show was 










Made and Guaranteed by 





LION OIL COMPANY 


El Dorado, Arkansas 


| 
| 





1950 affair, with a two-a-day vaude- 
ville revue providing an additional 
lure for public attendance. 

The entertainment program is 
headlined by the Hoosier Hot- 
shots. Organ .interludes will pro- 
vide a musical background be- 
tween the vaudeville programs. 
Decorations will be in an elabor- 
ate springtime motif, with the 
Armory ceiling canopied to rep- 
resent the sky. 

Hours of the show will be from 
noon to 11 p. m. daily throughout 
its nine-day run. Admission price 
has been set at 90 cents for adults 








Treasure Hunts at Dart's Open House— 

A “pirate” and his assistants attracted visitors to the showroom of J. P. Dart Chev- 
rolet in Greenville, Pa., when the firm held open house. While the man roved the 
streets of that city passing out treasure chest keys, the girls checked for lucky numbers 


on keys brought in by visitors. Holders of the keys with numbers matching those 


retained at the dealership were permitted to open a treasure chest in a ‘‘pirate’s” den 
in the service department and remove a prize. 





and 25 cents for children, as com- 
pared with 65 cents and 15 cents 
for the 1950 show. Present-day 
higher costs are also reflected in 





Add 


Nokorode to 4 


to almost 14” 


Nokorode is produced 


company, Lion Oil 
2,393,774. That assu 


formity, controlled quality...a better 


undercoating. 


Nokorode is uniform, 
cation—it can’t come 


Nok 


Lion Nokorode D 

Lion Nokorode Under-Car Sealer and 

Silencer is concentrated. You spray 
thickness—and it dries 


thickness ...there’s no 
wasteful excess solvent. 


materials to finished product, by a single 
under U. S. Patent 


the budget, which is $44,150 as will participate in the display of 
against the 1950 budget of $33,667. new cars. Also featured will be 
Forty-one Seattle auto dealers car-of-the-future and engineering 









rode 


CAR SEALER AND SILENCER 


oes 50% More Cars Per Drum! 


Result: You can coat twice as many cars 
with the same amount of Nokorode as 
you’d do with ordinary undercoatings. 
Yet Nokorode costs no more. Drum for 
drum, that means— 


..- You Make 50% More Profit! 


ion Nokorode Goes On Smoother, Faster — Saves Labor Costs! 


Unlike other undercoatings, Lion 


“‘blobs.”’ It’s free-flowing, permitting 
steady pressure in the gun—no lost time 
due to lost pressure. 


entirely, from raw 


And it’s stable, made of highly compatible 
materials—won’t separate out in storage, 
won’t clog guns or hoses causing ex- 
pensive clean-up jobs. Compared with 
inferior undercoatings, Nokorode saves 
you plenty of man-hours— 


.-. Giving You Even More Profit! 


res controlled uni- 


for smooth appli- 
out in troublesome 


Youre In the Black with 





FREE! How 


Lion Oil Company, 


Name 


MO Nokorode 


San cen eS meee Sen eae eee 


Please send me complete details on how | can increase my undercoating 
profits with Lion Nokorode Under-Car Sealer and Silencer. 


Naturally black— 
no useless 
coloring added. 


to Make More Money with Undercoating ! 


El Dorado, Arkansas 


Street or Route 








State 
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Brand of undercoating | am now using, if any 
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| exhibits. However, there will be n> 
|“outside” displays by accessorics 
| and parts distributors inasmuch e3 
the sponsors feel they would d:- 
tract from the main purpose of th> 


show, which is to exhibit—and se | 
—new automobiles. 
The show committee is headei 


by Henry Rahe (Pontiac), who su: 
ceeded Lee Moran (Lincoln-Me: 
cury) as general chairman whe 
the latter was elected presider 
of the Seattle dealer associatior 
Other committee members are: 

Space and Rules — Chairman 
Harry D. Baker jr. (Nash), Stan- 
ley Nelson (Chevrolet), T. W. 
Wheeler (Ford), John Riach 

(Oldsmobile), Fred F. Collins 

(Studebaker), Earl H. Gallagher 

(Austin), and Dale Huling 

(Chrysler). 

Finance and Budget — Chairman 
Gene Fiedler (Chevrolet), Ralph T. 
Ostrander (Ford), Stanley S. Sayres 
(Chrysler), T. Dayton Davies 
(Chevrolet), Arvid M. Andresen 
(DeSoto), and William N. Warring- 
ton (DeSoto). 

Entertainment — Chairman L. E. 
Belcourt (Studebaker), R. B. Du- 
Bois (Kaiser-Frazer), William M. 
Ryan (Cadillac), Harold J. Steiner 
(Studebaker), Jesse James (Nash), 
H. E. Stimpson jr. (Packard) and 
Richard Smith (Ford). 

Decorations—Chairman Frank L. 
Hawkins (DeSoto), Deane D. How- 
ard (Ford), Larry M. Norton 
(Chevrolet), R. W. Van Pelt (Pack- 
ard), Harold J. McDonald (Chrys- 
ler), E, P. Cochran (Dodge), and 
L. C. Love (Dodge). 

Publicity and Advertising — 
Chairman Gordon Powell (Dodge), 
A. W. Hauck (Lincoln-Mercury), 
Thomas A. Weston (Buick), Ralph 
E. Malone (Ford), Robert B. Dunn 
(Pontiac), John E. Blume (Chev- 
rolet), C. B. Ballard (Nash), Leon- 
ard M. Wilcox (Willys), and 
Walter Damus jr. (Hudson). 

* * 7 


Spokane Auto Show 
Set for March 26-30 


SPOKANE. — An Inland Empire 
auto show, sponsored by the Mani- 
to Lions club with the cooperation 
of Spokane’s auto dealers, will be 
held here, March 26-30, in the 161st 
Infantry armory. All of the new 
models, it is reported, will be on 
display. 

It is believed this show will be 
the first all-dealer exhibition in 
Spokane since 1929. Eight auto 
shows were staged between 1915 
and that time, according to avail- 
able records, and some independent 
auto exhibits were held during the 
1930's. 

In addition to the new-car dis- 
plays, the 1952 show will feature 
two floor shows nightly. Admission 
will be 50 cents for adults and 25 
cents for children, with proceeds 
going to the Lions club’s welfare 
and community improvement pro- 
jects. 


Woodall Acquires 
‘Calif. Subsidiary 


DETROIT.—Herbert J. Woodall, 
president of Woodall Industries, 
Inc., announces that a_ wholly 
owned subsidiary, known as Wood- 
all, Inc., has been acquired at El 
| Monte, Calif. 

Woodall, Inc., it was reported, 
has secured contracts with a ma- 
jor aircraft manufacturer for sub- 
assemblies which on present sched- 
ules would keep the plant operat- 
ling at capacity until early 1954. 

At peak production it is esti- 
mated that approximately 250 per- 
|sons will be employed. George O. 
| Rall, administrative engineer, has 
been designated manager of the 
| plant. 











‘Tapped’ 
Call from Moving Auto 


Costs Driver $6 


TRUMBULL, Conn.—In the first 
|case of its kind since the state law 
|was passed in 1949, a New Haven 
|man was fined $6 here in town 
|court on a charge of telephoning 
|from his car while it was in mo- 
| tion. 

State police charged that Salva- 
ltore Ruoppolo, 24, made the call 
|while traveling on the high-spee: 
|Merritt Pkwy. 
| He pleaded guilty to violating the 
llaw, which decrees that all suc) 
| calls are allowed only when the 
| vehicle is stationary. 
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in a barrel.” It might have made 
him feel self-conscious. 
* * + 

A Good Word 
riche eet my superior culture 

{ finally triumphed. My word 
“psychology” dominates the “brain 
children” of the “fireballs” of 
American literature, like a deluge 
“The Psychology of Salesmanship,” 


l 
| 
| 


“The Psychology of Advertising,” 
“The Psychology of Love,” “The 
Psychology of a Man About to Be 
Hung.” 


The word has crashed the vo- 
cabulary of the plebians and the 
patricians ... the bankers and 
the bookmakers ... the beauti- 


ir 
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|customer. That’s what Dale Car- 
negie had in mind when he wrote 
that book “How to Make Friends 
j}and Influence People,” of which 
i}millions of copies have been sold. 
Every salesman knows that each 
customer is a little different, just 
as are his finger prints. AND he 
knows that the best way to discover 
the degree of difference is to en- 
courage him to talk about himself, 
|his family, his hobbies, his prefer- 
}ences ... what sort of car he would 
| buy today to fortify his ego. 

| Naturally, the man or woman 
| buys from the person with an hon- 
lest, pleasing personality, in whom 
he or she quickly acquires CONFI- 
DENCE. In that one word lies the 





Pinin Farina Honored for Auto Designs— 

Frederick Mennello (left), president of the American Chamber of Commerce for 
Trade with Italy, Inc., is shown presenting Pinin Farina, European custom body design- 
| er and Nash consultant, with a certificate of merit for ‘world famous achievements in 
creative automotive design.'' H. C. Doss, vice-president of Nash sales, looks on. 


cians and the bustle builders. In 
short, it has come to have so 
many applications that I wonder 
it doesn’t irritate the classic ghost 
of its originator, William James. 

As a matter of fact, psychology 
is a good word...if ... you know 
what it means, but it would require 
many volumes of the history of the 


THE INDUSTRY'S FINEST 
POWER BRAKING SYSTEMS 


Stn 


secret of all selling. 








ago ge cong! ... there’s a word | 
that has been kicked around | 
for more than 50 years since Wil-| 
liam James wrote that book about | 
it . Yuh know ... it’s about} 
the human mind and how it works. | 
Doctors tell me that brain surgeons | 
find it the most delicate and diffi- | 
cult operation to penetrate a thick | 
human skull and remove a foreign | 
growth. 

Imagine the problem of the 

Park avenue psychiatrist who 
tells you to lie down on a couch, 

relax, and tell him frankly every- 
thing that’s going through your 
mind. What I mean... EVERY- 

THING, if ANYTHING. 

I thought I was a pretty smart 
rooster when I included the word 
“psychology” in the title of my 
senior thesis which capped my col- 
lege career with the degree of 
“Bachelor of Arts.” I liked the word 
because it gave me a sense of being 
cultured, like a middlewestern guy 
who says “eyether,” when the rest 
of his vocabulary seems to indicate 
that he means “e-e-ther.” He never 
got that pronunciation from a book 

he heard someone say it. He de- 
cided it gave him “song-fraw” ... 
yuh know, “Jenny, say quaw.” 

But ... what’s worse, the thing 
that reveals my pagan ignorance is 
the fact that I never knew the 
meaning or the derivation of the 
word “bachelor” in the title of my 
degree, until a moment ago, when 
I looked it up in our secretary’s 
handy desk dictionary. It says here: 
“BACHELOR: an unmarried man,” 
“a young knight,” “nux vomica,” 
, “bachelor’s hall, a home when the 
wife is absent” (Y-A-A-H). Oh! 
Here it is, “one who has taken his 
first university degree.” 

* * * 


‘Psychology of Politics’ 
i = title of my college thesis was 

“The Psychology of Politics.” 

Yes sir, that was my title. 

I've always envied the boy who 
genuinely gave the title of his 
senior thesis an even more scien- 
tific twist. He won’t feel hurt if I 
don’t even mention his name, as he 
is now chairman of the board of 
one of the great industrial corpora- 
tions of America. He worked his 
way through college, typing trea- 
tises for the professors, erudite 
tomes for the post-graduate and 
serving as an instructor in biology. 
The title of his thesis was “The 
Mesenteries of a Turtle.” 

What is biology and what are 
the mesenteries of a _ turtle? 
Don’t ask me. I think it has to 
do with what’s inside a man or a 
frog—yuh know, stuff like that. 

I never mentioned it in all the 
years on the tees with that indus- 
trial tycoon when he was taking | 
down 100,000 bucks a year, shooting 
his habitual 75 and taking money 
at bridge, “just like shootin’ fish 


Muller Named 
Del Muller has been named as 
sales manager of James & Bill- 
ings (Nash), Seattle. He has been 
in the automotive business for 15 
years. 


human race to reveal its many |intelligent automobile dealer who} 


meanings and applications. thought his salesmen ought to know | 
Just the other day I read of an| more about the “psychology” of the | 
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IN THEIR FIELDS! 


In any field of endeavor, consistently good performance is the 
only road to success. And that is precisely why Bendix* 
Hydrovac* and Bendix Air-Pak are the recognized leaders in 
the power braking field. More than two and a half million 
installations and billions of miles of service have proven 
Hydrovac the unchallenged leader in the field of vacuum- 
hydraulic braking. 


Air-Pak, similar in design and principle to the Hydrovac, has 
by its outstanding performance established itself as the 
industry's foremost air-hydraulic power brake unit. 

na al 
Products of twenty-five years of practical braking experience, f: Wk 
these outstanding power braking systems offer faster, more 
positive and better controlled braking. And in both the vacuum 
and air actuated units, brakes can be applied instantly by 
foot power alone—a constant safety factor of importance. 





Regardless of size of vehicle or whether the preference is for 
vacuum or air actuated brake, for consistently good perform- 
ance, it pays to specify Bendix Hydrovac or Bendix Air-Pak— 
the industry's Finest Power Braking Systems. *REG. U.S. PAT. OFF. 


BENDIX: * SOUTH BEND 


Export Sales: Bendix International Division, 72 Fifth 
Ave., New York 11,N. Y. © Canedian Sales: Bendix- 
Eclipse of Canada, Lid., Windsor, Ontario, Canada 








PRODUCTS 
DIVISION 
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Canada Smashes | 


“ i | — \ re Air-Pak 
Smuggling Ring - 


air-hydraulic power 
brake unit 
OTTAWA.—Authorities here be-| 
lieve they have cracked the largest | 
international stolen car smuggling | 
ring ever operated in Canada with | 
the arrest of four used-car dealers | 
| Hydrovac 


and one repairman. 
Arrested after more than a year’s | vacuum- hydraulic 
power brake unit 


investigation among suspected deal- | 
ers were Peter Bowman, of Free-| 
man; Gus Karadavies and Ronald | 
Stephenson, both of Hamilton; | 
iarles Elliotson, of St. Catherines, | 
nd Joseph Ambi Mendiuk, a re-| 
pairman in Hamilton. | 

The Royal Canadian Mounted | 
lice said that about 50 cars were | 
stolen across the border, smuggled | 


Producis* 
cts, Seeathesomee Siacect| BRAKING HEADQUARTERS for the AUTOMOTIVE INDUSTRY WAZ WAy¥/o)/) 


iY ecked vehicles and sold in other | 
as. Forty of the cars were re- : P 
vered, Mounties said. | 
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Ad Exhibit 
NEW YORK.--Sixty of the na- 
tion’s designers and manufacturers 
of point-of-sale displays will unveil 
their newest products at a three- 


After the Auction’s Over— 
How 
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day exhibit at the sixth annual| ley Gould, executive director of the 
symposium sponsored by the Point-| institute. An estimated 10,000 per- 
of-Purchase Advertising Institute | sons, including sales, advertising 
at the Waldorf-Astoria hotel Apr.|and administrative executives, are | 
1-3, it was announced by J. Kings- expected to attend. 


FOB FACTORY 








do You Sleep ? 


'car engine picture looks like 
this: 

1. Dodge, Ford V-8, Mercury and 
Buick will have new high-compres- 
|sion engines. Some may be ready 
‘for 1953 models. The new Ford 
tractor engine is also well ad- 
| vanced. 

2, Chevrolet will have more 
horsepower, a pressurized lubri- 
cation system and aluminum pis- 
tons—probably by 1953. 

| 3. Packard has placed a limited 
|amount of tooling for the head and 
|block of a new high compression 
| V-type engine. Pontiac is expected 
to order machine tools in the very 
| near future—possibly within a week 
| or two. 

4. The present aim is to use pri- 





These auction owners and the dealers who consign 
cars to them do sleep well. They take the high bid with 
a light heart because they are protected from bad check | 
loss by the Fidelity Insurance Company. 


FIDELITY INSURED AUTOMOBILE AUCTIONS 


AUCTION NAME 
APTCO AUTO AUCTION 


CONCORD AUCTION 
RED FARMER'S AUTO AUCTION 


GENERAL AUTO AUCTION 


DOC GREINER’S AUTO AUCTION 
MANEY MOTOR CO., AUTO AUCTION 
MANEY MOTOR CO., AUTO AUCTION 


MURFREESBORO AUTO AUCTION 


SIMPSON AUCTION 

SOUTH BEND AUTO AUCTION 
SOUTHERN AUTO SALES 

E. M. STAFFORD AUCTION 


STATE FAIR AUTO AUCTION 


TINEY WALDREP’S AUTO AUCTION 


LEITCH MOTOR SALES 









If you are 


FIDELITY 





only to Fidelity insured auctions. 
If you are an auction owner, find out how little it costs to 
give yourself and your dealers the certain protection of 
Fidelity Auction Insurance. For full details write, call or 
wire to 209 Stahlman Building, Nashville, Tennessee. 


WA RI 


orities to reach “pilot production” 
at the earliest possible date. Ability 
to reach volume production will be 
|determined by A. luck; B. Wash- 
ington policy on machine tool pri- 
orities; C. ingenuity of the car 
|manufacturers in squeezing their 
|machine tools in between defense 
| orders. Some producers—Dodge and 
Buick, for example—will build tools 
and fixtures in their own shop and 
re-work existing equipment to 
|make it adaptable to the new pro- 
| grams. 

5. Unless tooling orders are 
placed soon, Plymouth, Chevrolet, 
Hudson, Nash and Kaiser-Frazer, 
will be the only car producers 
without a new high compression 
engine in 1954. Each of these 
firms has a new engine or en- 
gines under test, but no machine 
tool orders have been placed. 
| 6. Horsepower ratings of the new 
|engines will be high—Dodge at 160 
|hp. and Ford V-8 at 145 to 160, 
| according to trade talk. The rating 
of the Chevrolet, Powerglide engine 
will also be boosted. 

* * * 


AUCTION DAY 
WEDNESDAY 


ADDRESS 


124 Sproat Street 
Detroit, Michigan 
29 Sudbury Road MONDAY & FRIDAY 
Concord, Massachusetts 





1010 South State Street WEDNESDAY Hinges on Priority Action 
Jackson, Mississippi i. this projection of the| 
| Detroit auto engine picture is 
3400 Washington Bivd. MONDAY |accurate on the basis of present 
Houston 7, Texas |information, it could be upset by 
| Washington. The DOU 4 priorities 
_o- yoy THURSDAY |under which engine tooling is now 
oledo, Ohio |being placed expire Apr. 15. The 
| new priorities will be DOZ 3. 
Jordan Lane FRIDAY | If Washington should refuse to 


Huntsville, Alabama | re-validate the priorities now being 
used, many of the engine programs 





a - >. nection TUESDAY would go on the shelf. No one in 
ae Se Detroit, however, anticipates any 
| serious priority problems although 
ot > a = THURSDAY it should be pointed out that with- 
a Tone |out a priority many machine tool 
| builders would not be able even to 
1231 South Gratiot FRIDAY ; i 
Mt. Clemens, Michigan oa. order for a new 
| The most recent important de- 
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Sa See Serine Crankshafts will have to be deep- 
drilled with special transfer ma- 
Souce mations TUESDAY chines. All indications point to the 
P fact that the re-worked Powerglide 
Route 6 THURSDAY engine—with higher compression, 
Little Ferry, New Jersey pressurized lubrication and alumi- 
' num pistons—will eventually re- 
309 E. Comstock St. THURSDAY place the small Chevrolet engine. 


|A V-type engine for Chevrolet is 
but no 


Owosso, Michigan 


still being talked about, 
| tooling is known to exist. 
| The recent placement of limited 
|orders for head and block equip- 
ment substantiates rumors that 
have persisted for some time that 
|Packard is embarking on a new 
engine program. The year 1954 is 
the earliest possible completion 
date, barring a collapse of defense 
| ordering of machine tools. 
| Machine tool orders for Pontiac 
| have not been issued, but action is 
| anticipated within a week or two. 
| The new engine will be a V-8, high 
compression type. 

* . 
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| Tooling Go-Ahead 


INSURANCE COMPANY | |T SHOULD be pointed out that 


Oo F T E N N E S S E E | auto producers are required to 


Tooling for New Engines 


Occupies Seven Makers 


| Fp the Campbells in Scotland, high compression V-type 
engines are coming to the automobile industry—but fast! 

Barring unforeseen interruptions to engine tooling pro- 
grams now under way or about to be activated by the placing 
‘of machine tool orders, the* 








show (1) that engine tooling will 
not interfere with deliveries of de- 
fense machine tools and (2) that 
failure to issue a priority will pro- 
duce a hardship for the car maker. 

At the moment, machine tool 
order books are divided 70 percent 
for defense rated orders and 30 per- 
cent for rated civilian orders. Auto 
orders come out of the smaller 30 
percent classification. The 70 per- 
cent group includes all military 
Army, Navy, Air Force, Ordnance 
and other special government pro- 
grams. 

One of the most interesting as- 
pects of the auto engine tooling 
outlook is that the programs have 
gone forward after it looked like 
they were stopped cold. However, 
in the DOU 4 priority order, it 
was noted that this priority cov- 
ered both construction “and facil- 
ities” for certain new automotive 
projects. The priorities were 
thereby extended to the machine 
tools as “facilities.” 

Initial priorities, so the trade re- 
ports, were issued not by the 
Machine Tool section, but by the 
Automotive section of NPA. When 
the priorities were first issued, most 
of the auto industry—and a lot of 
Washington people—were taken by 
surprise, according to informed De- 
troit observers. 

Since that time, most of the auto 
industry —as well as other indus- 
tries— have crawled comfortably 
under the priority umbrella and 
are, thereby, able to go forward 
with long delayed plans to modern- 
ize their products and facilities. 





White Completes Plans 


For Big Coast HQ 

SAN FRANCISCO.—Construction 
is expected to be under way soon 
on a new $750,000 regional head- 
quarters building here, it was an- 
nounced last week by White Motor 
Co. 

The new structure will house the 
coast regional offices, and San 
Francisco branch sales and service 
facilities, the company said. Com- 
plete repair facilities for White as 
well as other makes of commercial 
vehicles will be provided, including 
a fully-equipped machine shop, en- 
gine test and repair equipment, and 
a regional parts warehouse. 








Yep, it’s a baker’s dozen (13) for the 
price of 12 on every order for wash 
mitts or our PC-15 Polishing Cloth, 
January 15th to April 15th only. 


Reason for this bonus offer is to 
introduce our two new cleaner-uppers 
— MIGHTY MITT, for use on the car 
and in the home-BIG BILL MITT, 
for use on wash racks =-a!so to pro- 
mote early-in-the-year selling of the 
famous Las-Stik Polishing Cloth. 


Please remember — this offer good 
to April 15th only, so Hurry, HURRY, 
HURRY! If your jobber can’t supply, 
please order direct from Las-Stik 
Mfg. Co., Hamilton, Ohio. 


TUBE & TIRE REPAIRS © WAX-TREATED POLIS JING 
CLOTHS © SHOO-FOG CLOTH © CLEANING PADS FOR 
WHITE SIDEWALLS © TOP & WINDSHIELD SEA‘ ERS. 
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Reports from Various Areas... 





Auto Market Page 


Cleveland 


Anxious Cleveland dealers are 
howing more and more concern 
bout the “hard market” brought 


ibout by new-car buyers who are 
valking at “high prices.” 

Only used-car turnover continues 
strong and many dealers are stock- 
ing up with “clean cars” for an 
anticipated shortage when the 
weather breaks and the spring buy- 
ing splurge hits. 

The Federal Reserve Bank in 
Cleveland noted that “sales of 
2,736 used cars marked a high | 
for the year (for the seven-day | 
period ended March 15).” Added 
the bank: “Although used-car 
trade is somewhat under the ex- 
ceptionally high year-ago level, it 
is only about 5 percent short of 
two years ago.” 

In new-car sales, the bank re- 
ported “sales eased slightly to 
1,023,” lowest in the past four 
weeks for any seven-day period, 
but about the average for the year- 
to-date. 

In truck sales, new vehicles were | 
118, a drop from the previous week. 
Used trucks also were down slight- 
ly to 181 sales. 


Leonard Fuerst, clerk of courts, 
released figures that also showed 
the dropping new-car market. Feb- 
ruary sales for 1952 were 4,402, 
against 6,285 for 1951. 


The breakdown of February 
sales by makes: Buick, 347; Cad- 
illac, 192; Chevrolet, 977; Chrys- 
ler, 206; Crosley, 4; DeSoto, 104; 
Dodge, 321; Ford, 459; Henry J, 
12; Hillman, 2; Hudson, 112; 
Jaguar, 1; Kaiser, 48; Lincoln, 25; 
Mercedes, 1; Mercury, 205; MG, 
10; Morris, 1; Nash, 133; Olds- 
mobile, 248; Packard, 60; Plym- 
outh, 471; Pontiac, 235; Prefect, 
1; Studebaker, 193, and Willys, 34. 
In truck sales, February saw 429 | 
vehicles sold as against 568 in Feb- | 
ruary a year ago. Sales by makes: | 
Autocar, 4; Chevrolet, 134; Diamond | 
T, 2; Diveo, 3; Dodge, 39; Federal, 
2; Ford, 109; GMC, 26; Interna- | 
tional, 38; Mack, 6; Nash, 2; Plym- | 
outh, 1; Pontiac, 1; Reo, 2; Stude- | 
baker, 10; White, 29, and Willys, 21. 
In used-car sales, Fuerst report- 
ed February turnover as_ 17,968, | 
against 15,471 a year ago. Used! 
trucks for the month were 973 as 
against 720 a year ago in February. 

(Sanford Markey.) 

ial * + 





Pittsburgh 
New-car sales in the Pittsburgh 
district in the week ended March 
8 were “about one-fourth lower” 
than in the preceding week, the 
University of Pittsburgh reports. 
The school’s index of business | 
activity for the area slid to 187.6) 
for the week, against 193.8 in the 
preceding week and 195.8 in the 
comparable 1951 interval. 
* * * 


Rochester, N. Y. 

Business has been slow in both 
the new and used-car markets in 
Rochester, N. Y., in recent months, | 
dealers report. 

However, used-car dealers look | 
for a sharp upsurge in business 
with arrival of the _ traditional | 
spring trading season. 

Recent increases in prices of new | 
cars have eliminated a large sec- | 
tion of buyers from the new-car 
market, dealers report. Motorists 
who are now driving older cars are 
expected to turn to more recent 
models in used cars, instead of new 
automobiles.—(George E. Toles.) 

* * + 


Toledo 


New-car sales in Lucas county 
(Toledo) during February rose 
slightly above January sales. 

February sales of new cars 
were 1,186, against 1,146 in Jan- 

uary and 1,499 in January, 1951. 

_ Sales of commercial vehicles also | 
increased slightly from 102 units in | 
January to 110 in February. | 

The same slight increase was 
noted in sales of used cars. Sales 
during February amounted to 1,991, | 
compared with 1,963 in January.— | 
(Dick Roberts.) 

* 


* 7 
New Orleans 
New-car sales for Orleans parish | 


(New Orleans) took another dip in 
February when 845 cars were regis- 





tered through authorized dealers 
and 17 through unauthorized out- 
lets for a total of 862. This com- 
pared with 960 in January. New- 
car registrations in February last 
year totaled 1,435. 

Truck sales totaled 177 units in 
February, 22 above the January 
figure. 

New cars registered through 
authorized dealers in February 
were: Chevrolet, 186; Ford, 129; 
Plymouth, 116; Pontiac, 53; Stude- 
baker, 52; Dodge, 49; Nash, 43; 
Buick, 41; Oldsmobile, 36; Mer- 
cury, 31; Chrysler, 28; Cadillac, 
21; DeSoto, 21; Packard, 9; 
Renault, 5; Henry J, 5; Hillman, 
5; Hudson, 4; Kaiser, 4; Austin, 
2; Willys, 1; MG, 1; Crosley, 1, 


| and British Ford, 1. 


News cars registered through un- 
authorized outlets: Chevrolet, 5; 
Dodge, 4; Pontiac, 3; Buick, 2; 
Cadillac, 1; Studebaker, 1, and De- 
Soto, 1. 

Truck sales were: Chevrolet, 68; 
Ford, 41; Dodge, 21; International, 


15: GMC, 12; Studebaker, 6; Reo, 
4; Diamond T, 3: White, 3; Willys, 
2, and Mack, 2.-- ‘(Gordon Hebert.) 


* * 


Cincinnati 

New-car sales in Hamilton county 
(Cincinnati) slumped again in Feb- 
| ruary when 1,581 units were regis- 
| tered as compared to 1,777 for Jan- 
| uary. 
| Cumulative total for January and 
| February this year reached 3,358 
j}units as against the 5,323 total for 
|the first two months of 1951 when 
|}new-car buying was exceptionally 
| heavy even considering the season. 
| New-truck sales also declined 





the corresponding month a year 
jago. Sales of 233 units were re- 
corded in February as compared to 
| 284 in January and 349 in Febru- 
| ary, 1951. 
Used-car sales from dealers to 
| private owners continued to buck 
the downward trend in new- 
| vehicle sales. The good January 
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buy in upholstery in 


your better cars 


from both the previous month and | 





showing of 3,141 units sold was 
topped by February’s 3,353 figure, 
which represented a tremendous 
gain over the 2,515 units regis- 
tered in February a year ago. 
Thus in the first two months of 
1952, used-car sales have bettered 
the figure for the similar 1951 
period by over 1,000 units, 
New-car registrations by make 
for February: Chevrolet, 331; Ford, 


214; Plymouth, 169; Oldsmobile, 
126; Buick, 132; Pontiac, 86; Mer- 
cury, 100; Dodge, 83; Studebaker, 


|82; Nash, 54; DeSoto, 54; Chrysler, 
| 41; Cadillac, 29; Hudson, 21; Pack- 
lard, 15; Willys, 10; Henry J, 11; 
Kaiser, 11; Crosley, 4; Lincoln 7, 
|}and MG, 1. 

Registrations of new commercial 
| vehicles by make for February: 


| Chevrolet, 58; Ford, 59; White, 34; | 


| GMC, 21; International, 22; Dodge, 
| 14; Willys, 5; Studebaker, 1; Mack, 
13; Reo, 1; Diveo, 3; Nash, 1, and 
| Pontiac, 1..-(Emery Bacon.) 

* * * 


Ottawa 

Used-car dealers in Ottawa re- 
port enthusiastically that every 
sign points to an increase in busi- 
ness this spring but not for the 
older models with which many 
dealers say they are already over- 
loaded. 





Dealers state that the demand 


17 
for later models is picking up by 
slow stages and such sales will 
probably hold well when weather 
conditions become more suitable 
in Canada for such business. 
However, there is one serious set- 
back to such sales and that is the 
reluctance of most dealers now to 
accept in trade an older model car 
because there are now too many 
jolder cars in stock amongst deal- 
lers, proving a “drug” on_ the 
market. 
| Where a buyer wants a straight 
|sale, without a tradein, there is a 
faster transaction now than sev- 
eral months ago for older models, 
|with prices reduced quite willingly 
|by many dealers, such cuts ranging 
ifrom $50 to $100 at the present 


|time.—(M. L. Schwartz.) 
* * * 


Akron 

“Steady” was the word for new- 
car sales in Summit county (Akron) 
in the week ended March 8 when 
322 new units were titled, compared 
with 323 in the preceding week. 
The total was far under the 584 
sold in the same 1951 week, how- 
ever. 

Used-car sales eased somewhat 
with the March 8 week yielding 
614 transactions, against 750 in the 
previous period and 723 in the like 
1951 week. 








The luxury of the genuine . . . the luxury of beauty 


... the luxury of long wear . . . the luxury of sound 


. value that Genuine Leather alone affords. 
. We are telling and selling your better prospects . . . 
. your best customers . . . who see our colorful, 


inviting advertising in: 


Holiday, House Beautiful, 


House & Garden, Town & Country, and the D. A.C. 
‘ News. Genuine Leather is your best “accessory” 
. in making a sale . . . a salesman itself in its dis- 


tinction, durability and sales appeal. 


' THE UPHOLSTERY LEATHER GROUP 


TANNERS’ COUNCIL OF AMERICA ¢ 
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American leather Manufacturing Co., Newark, N.J. ¢ The Ashtabula Hide & Leather Co., Ashtabula, Ohio « Blanchard Bro. & Lane, Nework,N. J. ¢ Eagle-Ottawa Leather Co., 





Grand Haven, Michigan « Garden State Tanning Inc., Pine Grove, Pa. * The Lackawanna leather Co., Hackettstown, N. J. « Radel Leather Manufacturing Co., Newark, N. J, 
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Lawsuits Affecting Dealers .. . 


» Court Decisions 


(This is the 
written for auto dealers on 
federal income tax.) 


By Leo T. Parker 


Attorney 


a AUTOMOBILE dealer asked 
f% this question: “Can a salesman 
deduct from gross income his ex- 
penses of operating and maintain- 

ing an automobile?” 
Answer: Certain kinds of ex- 
penses are deductible and other 
expenses are not deductible by a 
| salesman. For example, if a 
salesman works strictly on a 
commission basis and not under |his gross income “expenses 
control of his employer he is an /travel, meals, and lodging while 
———~ | away from home... in connection 
with the performance of his serv- 

|ices as an employe.” 

However, the courts hold that an 
|employe cannot deduct cost of 
|meals unless he is away from home 
| overnight. Furthermore, a salesman 
is liable for fraud and criminal 
| prosecution if he deducts from his 
|gross income such expenses as 
were paid by his employer, or ex- 
penses he incurred while on a trip 
for his own personal pleasure. See 
| White, 14 T, C. 1151. 


* * 





independent contractor. If, how- 
ever, he is under control of his 
employer he is a legal employe. 
Section 23 of the Internal Rev- 
enue Code provides that both an 
independent contractor and _ the 
owner of a business may deduct 
from his gross income all “ordinary 
and necessary” business expenses. 
Also traveling, hotel and meal ex- 
| penses are allowable while the 
| payer is “away from home.” 
| Section 22 (n) (1) of the Internal 
Revenue Code plainly states that 
|an employe 
|expenses from his gross 
|But Section 22 (n) (2) provides 
j|that an employe may deduct from 


second in a@ series 
the 


at Law 





Kittanning Ford Wins Four-Letter Award— 


William McCune (second from left), owner of Kittanning Ford Sales, Kittanning, Pa., 
raceived a Ford four-letter award from Spence Baird, assistant sales manager of the 
Pittsburgh di:trict. Looking on are Louis Noel (left), manager of Kittanning sales, 
and James A. Bowman, of the Ford Pittsburgh district. 





| auto sales and service garage at 


Ralph George to Build 

Ralph George Motor Co. has been | Concord, N. H. At the present time, 

granted authority by the zoning | the firm operates a used-car lot at | 
board to construct a 60 by 165- foot ! the garage site. 


o 
OWER PRICED 
THAN EVER! 
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Away From Home 

ENERALLY speaking, neither 
| an automobile dealer or sales- 
|man may deduct from his gross 
income expenses for meals unless 
|he was “away from home” over- 
night. 
| For example, in Osteen, 14 T. C. 
|1201, the testimony showed facts 
/as follows: An employe left his 
home every day and traveled sev- 
eral hours and then came back to 
|his home for the night. He kept 
| account of the money he expended 
| for meals during the year and de- 
| ducted this amount from his gross 
| income. 

The court refused to approve 
the deduction, saying that the 
employe would have to eat these 
meals at his home anyway, and 
that such an expense is merely 
personal. 

This law is not applicable to 
traveling expenses. See Waters, 12 
T. C. 414. Here an employe was 
hired in Independence on a straight 
salary basis with no allowance for 
expenses. 

The court allowed the employe 
to deduct automobile expenses for 
traveling outside Independence. 
This is so, although the employe 
did not remain overnight. The 
court said: 

“There is no connotation that the | 
trip must be an overnight one, nor | 




















do we think Congress intended} 
such a connotation.” 
And again see Bell v. Commis-| 


sioner of Internal Revenue, 13 T. C. | 
344. Here a salesman who worked | 
strictly on a commission basis and | 
not under control of his employer | 

| 


Now—more than ever—it pays to sell Erie Kargards: 
1. OUTSELLS all other bumper guards. Wednesday and Friday at 11 P.M. 
2. Lower priced than ever. 5. CHROME PLATING is identical to new 
3. Advertised in the SATURDAY car specifications. 


EVENING POST. 6. WITHSTANDS HEAVIER IMPACTS be- 
4. FEATURED on TV 4 times weekly on cause of the extra strength in its exclusive 

WNBQ, Hauser’s Grand Marquee—each fluted metal design and the method by 

Saturday at 10 P.M.—each Monday, which it is braced to the frame. 


sk your potler about the NEW LOW PRICE—foday 


was allowed to deduct from his 
gross income automobile expenses | 
from the time he left home in the 
morning until he arrived home at} 
night. 


* * 


Status of Legal Employe 

S MENTIONED above no tax- 
payer can deduct expenses of 
an automobile in traveling from his 
home to his employer’s place of 
business. And the courts hold that 
an employe under control of his 
employer cannot lawfully deduct 
expenses of an automobile used in 
the same city in which his home 
is situated. 

For illustration, in Kershner, 
14 T. C. 176, it was shown a sales- 
man was required to report to his 
employer’s office every morning. 
Hence, he was under control of 







FOR 1952 MODELS! 
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Front and Rear ° OLDSMOBILE 









yore stg LINCOLN ('51 ONLY) PACKARD (EXCEPT ‘50) pleye. He used ‘bis amtemnsbile to 
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gross income automobile expenses 
which included gas, oil, tires, park- 


WILLYS PASSENGER CAR ("52 ONLY) 





tax- | 


cannot deduct these | 
income. | 


‘Most Desired 


of | 











ing meter expenses, etc. The court 
|refused to approve the deductions, 
| saying: 

“The petitioner (Kershner) 
herein worked under the super- 
vision of, reported to, and at all) 
times was responsible to Biggs | 
(employer). It is apparent that the | 
petitioner (Kershner) performed | 
his work under the supervision and | 


ali 
SC 
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| control of his employer and, ther: - 


fore, was an employe and not 41 
independent contractor.” 

In this case, as in all other sin - 
ilar cases, if the legal employe h: 
been compensated by his employ: + 


on a basis whereby the employe 
and not the employe, stood tl 
automobile expenses, the employs 
could have deducted all the aut: 
mobile expenses because the la 


provides that an employer may d - 


duct from his gross income 4'! 
“ordinary and necessary” expens: s 
including salary of the emplo; 


en - 
eni- 


and expenses incurred by the 
ploye while attending to the 
ployer’s business. 


Raiser for Seats, 


Oil Gauge Held 


NEW YORK.—A means of ad- 
justing front seat height and a 
gauge showing the level of engine 
oil are the most desired features 
for the car of the future, according 
to a tabulation made by the Amer- 
ican Automobile Assn. last week 
after the national antiques show. 

The antiques show was dedicated 
to AAA’s 50th anniversary being 
celebrated presently. 

Of 457 votes tabulated, 90 per- 
cent asked for front seats with a 
height-adjustment device in future 
cars, while 87 percent also would 
like to have a gauge for checking 
the engine oil level. 

Overcrowded highways were 
classed as the most annoying driv- 
ing condition by 36 percent of the 
motorists voting, with careless 
drivers a close second by a 33- 
percent vote. Glaring headlights 
were most annoying to 26 percent, 
and only five percent put heavy 
trucks in this classification. 

In voting for new features, 79 
percent said that they would like 
to have air conditioning in future 
ears if costs were reasonable, and 
21 Percent voted “no.” 





THE LINEAGE LEADER with 
both men’s and women’s wear 
stores—and in many other classi- 
fications. Like these local adver- 
tisers, you too will find that in 


reaching men or women, the 
Courier-Express comes first as a 
selling force in the great 8-County 
Western New York Market. 


COLOR for ADDED POWER 
Full ROP color weekdays gives 
your message still greater impact 
in this powerful newspaper. 
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Only Morning and Sunday Newspaper 
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Machines in New Lab Equal Road Tests... 


Fords Get an Indoors Workout 


DEARBORN.—“Indoor” road|tested in a dust concentration of,the results of this “woman's eye- 
rests are a salient feature of Ford’s | .025 grams of dust per cubic foot| view,” it was pointed out, and be- 
1ew dynamometer laboratory here. |of air. This represents a “zero”’| cause the average woman is 41: —_ 

In several cases, company en- | visibility found only in the worst|inches shorter than the average ony, 
gineers re — a been | dust conditions. man, the locations of seats and 
devised that will simulate years ” ; — sdals are considered for her : 
of road travel in about a week’s With an eye to the ladies, a a alain, : 
run on the laboratory testers. project has been set up to — Enci 1a that tent _ 

ls ; is s 7 ngineers sai at tes rivers | 

Within a new 40-room structure | Site TIAE she is seated sort | drive’ both experimental models | Lloyd E. Test Co., Stockton, Calif.— 
ere are housed many of the new- | ably, it was announced. Tests on dels m1 ft il as 
est and most strenuous testing ma-| seat fabrics showed that hard and stock ro coat pice ti ag fici. Lloyd E. Test Co. (Nash), Stockton, Calif., has opened this new building to house 
chines used by the company, and| fabrics tended to wear women’s pth durability pal pr oagy Boe saa its new and used-car dealership. The building is made of brick and redwood, and 
from the results of the tests, engi- | fur coats. This has resulted in Charts are kept on the car's oper- | thoroughly modern throughout. L. E. Test is general manager of the company. 
neers can evaluate the car's per-| softer upholstery fabrics being ation during the test period, and|——— $$$ ——__—_— 
formance accurately, it was re-| used. at the close, a history of the opera-| Wondering how new-car and truck production and sales are making out? AUTOMO- 
ported. | The easier-handling Fords are| tion is available. ' TIVE NEWS gives you the entire story every week throughout the year. 

A spring testing machine is said | ———@—@ ———_—_______ ae : a se ey 

to produce in one week the ap- 
proximate car condition that would 
result from driving the family car 
40,000 miles non-stop over the 
worst pot-holes and bumps to be 
found in the U. S. Within a week, 
the tested spring goes through the 
torture of hitting at least 150,000 
bumps, engineers claim. 

The company said that an elec- 
tronic control device maintains a 
constant lIcad on the spring, and 
that the machine automatically 
shuts off when the load-suprorting 
capacity has been weakened, or a} 
break occurs. 

Valve springs also come in for 
their share of testing at the 
plant. A single cam machine tests 
one valve at a time, and helps 
to determine the speeds at which 
surging or unwarranted vibra- 
tions occur, engineers said, In 
addition, most of the valve spring 
tests are conducted at engine 
speeds 15 percent higher than 
normal truck or car operations. 

In connection with riding ability, 
the company has built a mechani- 























cal man with a seismograph in his As roving halfback and odd job man of scattered chairs. For some reason snow falls. 

dectae baste, tee resents aan The News drama pages, Robert Sylvester's Through the snow comes a wandering 

data of what happens to him as he interests include rodeos, records, floor minstrel who gives each puppet an ordinary 

takes a spin over simulated roads. shows, glockenspiel recitals, and “Dream balloon on an ordinary string. This takes 
Another machine has been made Street Beat,” a Sunday assembly of theater 

cme Oe Oe ee anecdote. His output sometimes overflows 


over the steepest mountain high- 2 P vi = 
ways—and yet stay on a level test into the slick magazines. He is an ardent 


track, it was_announced. anti-bebop, unashamed advocate of Dixie 

It’s a unit that is towed, the com- jazz; and in his spare time, a book author 
pany said, and an electric brake, 20 —four to date. “Rough Sketch.” was made 
inches in diameter, establishes a into the movie “We Were Strangers.” And, 


drag equal to travel on mountain A . 
roads. The unit weighs 16,500! “Indian Summer? will be published in July. 


pounds. On the night of Thursday, February 14, at 
m3 Seate to a mee _ | the City Center Ballet, occurred an incident 
“Saad aa a | which was fit material for the Marx Brothers. 

| 





what seems like 25 minutes. The balloons 
(Spirit of Uplift?) bring everybody to life. 
So Nora Kaye does a brief solo which is 


has devised an instrument so . ; ‘ é : 
sensitive that it can record the Mr. Sylvester’s report of the affair herewith: 


sound -dampening effect of a 


handkerchief dropped on a vi- Jerome Robbins’ new “Ballade” ballet is ; 
brating steel plate. Products used one of the young maestro’s dreamy epics really a series of controlled balances. Janet 
Sales aoe Scnek aoe Gee hich isn’t quite slow enough to put you to Reed does a humorous and rather pretty 
bodies are tested and chosen by which is ‘ > ) ; mac te : i] 
1 . ‘ : nce W y s. p naqui 
this method, it was reported. sleep and not nearly lively enough to keep ne nce re ni Pease Then = : : 
- 4 A - : . . »s he »ad, c ses ection, 
Supplementing this “quiet room, you anywhere near the edge of your chair. LeClereq hides her head, chooses 


dances a bit, and purposely releases her bal- 
loon. Everybody stands dead still as long as 


the electrical engineers have also 
developed a “noise room,” in which 
a large metal-lined plywood box is 


It has meaning, no doubt. 
After almost 20 years of watching ballet, 


used to bounce sounds in testing the choreographers (including Robbins) still it takes the balloon ™ float up into the flies. 
sound absorbing qualities of vari- haven't convinced this square that the art Back comes the minstrel and collects his 
ates Sow eee Se of the dance isn’t basically an art of action. balloons. Each figure goes dead <piateatte 
“r a the balloon is recovered. Little Tanny ain’t 

Ford products must operate in if » ‘ S , a # got hers. So the minstrel gives her a dirty 


places other than paved highways, 


the engineers point out, so tests look and walks off. Curtain. 


ail VM 
are in operation to get informa- i) ‘ ey ., P here it comes now 

tion on resistance to dust. Special ian is : 2 

equipment has been made to sort } r H AR Be So then came intermission, of course, and 
dust. particles to duplicate the ‘ WD the next ballet was the Pas de Trois of 


Gems Goat scons te ditenea Guan Tallchief, Eglevsky and Hayden. 
of the U. S. 

The equipment separates dust 
into five different particle - size : 
classifications, according to the en- come nearest to producing a ballet which 
gineers, and are used on tests of has no action at all. 
air cleaners, carburetors, oil filters 
and the auto engines themselves. 


And about halfway through this ballet, a 


“very year, or so it seems, the boys in : : 
ental tage good 20 minutes later, down from the flies 


rge vie with.each other as to who can . i 
ome came LeClereq’s fugitive balloon and for the 


rest of the ballet all hands were kept busy 
dodging same to thunderous applause. 


the balloon boy 





a ee, Sy Sas “Ballade” has Debussy music which is 
| built around long flute solos by Frances Stories like Robert Sylvester’s are not rare 
Buick Spurs Work Blaisdell. It has scenery and costumes by exceptions, but regular fare ... serve to 
- . Boris Aronson and it has a minimum of explain why The News is more read, better 
On Steering Aids lighting — or maybe it should be called a liked, than any other newspaper in America; 
= maximum of unlighting—by Jean Rosenthal. and why advertising in The News is assured 


FLINT.—Buick could sell twice 
as Many cars equipped with power 
steering if the units were available, 
says Ivan L, Wiles, general man- 
ager. 

“Production of cars with power 
steering is running about 35 per- 
cent of Roadmaster output,” Wiles 
aid, “but we could easily sell twice 
‘hat many if we had the power 
steering units. 

“Facilities for producing power 
teering units are being doubled at 
‘ne present time, but it will be a 

Ww months yet before that goal 

reached.” 


Some puppet-ish figures are sprawled on — of high readership and reception. 
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Auto Personnel 





a direct factory service man. He 
is the son of Francis X. Healy, 
chief engineer of the Van Nor- 
man automotive division. 





Associates Investment Co., South 
Bend, has elected Carl E. Allen to 
the board of directors. Allen is 


former job is F. P. Baeyertz. 
Epps came to the company 


bell, Wyant and Cannon Foundry 
Co., Muskegon, Mich. As Associ- | 
ates director, Allen succeeds E. L. | 


Lalumier, who retired. ‘Van Norman Names Healy 


Pamey As Chicago Manager 
Epps Named Fuels Advisor Van Norman Co., Springfield, 
Mass., has named Robert F. Healy 
manager of the Chicago division, 
replacing George Dickinson, re- 
cently brought to the home office 
as automotive division sales man- 


ciety of Automotive Engineers. 
* * * 


At General Petroleum 


Max Epps, chief automotive en- 
gineer for General Petroleum Corp., | 
Los Angeles, has been appointed | 
fuels consultant in the company’s| ager. 
marketing department, it was an- | Healy has been employed with 
nounced by C. H. Wartman, man-| the company for several years as 


There isa HERMAN BODY designed for 


your Customers’ 





Specific Needs! 





-_ a, oR ( 
2 I Sn. 
s ™\ >i a sie. 
¢ ~¢ 
The HERMAN “FORWARD CONTROL” Delivery Body 
Trim, modern, with “room to spare interior.”” Used wherever shorter 


wheelbase and larger capacity is paramount. Herman builds many 
special interiors for these bodies—bookmobiles, display rooms, hatchery 


bodies, lunchwagons, etc. WRITE, WIRE, OR PHONE COLLECT 


HERMAN BODY COMPANY 












ST. LOUIS 10, MO. 


ager. Named to replace Epps in his 
in 


president and a director of Camp- my ieems tence the sag 


11944. Both are members of the So- 


+ * 


Oakman Mfg. Names Rice 


General Sales Manager 


Gordon O. Rice has been appoint- 
ed general sales manager of Oak- 
man Mfg. Co., 12995 Hillview, De- 
troit, James H. Withers, vice-presi- 
dent, announces. Oakman makes 
auto stampings. 

Rice has been sales manager of 
| Parker Wolverine division of Udy- 
|lite Corp. since 1945. He was also 
associated in sales capacities with 
Parker Rust Proof Co. for 15 years. 

+ * + 


* 


Biggs, Nickerson Named 


Trailmobile Vice-Presidents 


Two executives of Trailmobile, 
Inc., Cincinnati, a subsidiary of 
Pullman, Inc., have been promoted 
to vice-presidencies, it is announced | 
by W. A. Burns jr., president of | 
Trailmobile. | 

S. E. Biggs, general manager of | 
manufacturing, has been named | 
vice-president in charge of manu- | 
facturing, and James A. Nickerson, | 
assistant comptroller and credit | 
manager, has been promoted to| 


vice-president in charge of credits. 
* os 





| Yerger Heads Up Sales 
Of L-O-F Safety Glass 


Harold J. Yerger, manager of | 
Libbey-Owens Ford Glass Co.,’s 
distributor sales office in Minne- 
apolis for the past nine years, 
has been named manager of dis- 
tributor safety glass sales, G. P. 
MacNichol jr., sales vice-presi- 
dent, announced. 

Yerger joined Libbey-Owens- 
Ford in 1929. 

In 1933, he was transferred to 
| the general offices in Toledo in 
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DRIVER TRAININ 


HIG 


| Olds 88 Training Car by Robertson— 


G CAR 


apDF og. 
e? ¥% 





W. W. Robertson (left), president of Robertson Motors, Inc., Bradford, Pa., presents 


the keys to a dual-control Super 88 to Geo 


rge Bell, principal of Bradford high schoo! 


Watching the presentation are Harry G. Garvin, secretary of the McKean county motor 
club, and Richard Giddings, driving instructor. 


years. He was later transferred to 
Shreveport, La., Dallas and Den- 
ver, before being assigned to 
Minneapolis. 


Ryder Joins Dayton Rubber 


As Field Executive 
H. W. Ryder has been appointed | 


manager of field office and ware- | 
house operations for Dayton Rub- | 
iia ber Co. Ryder will | 
be responsible for 
operating policies 
and procedures. 
Ryder comes to 
Dayton Rubber 
with a broad 
background in 
warehousing and 
branch opera- 
tions. He has been 
division operating | 
manager with a} 
large Akron rub- | 
ber company, and prior to that was | 


* 











H. W. Ryder 
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We keep C 

telling the world 
about the world’s 
largest selling C) 
Seat Covers C) 

You keep showing C) — 
and selling ) 

and making money c) 


With How ard 


pamper it 


OM eee ny hard-as 
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the safety glass order depart- 
ment, remaining there’ three 
4 y po * 





nse foward as x 


they PLAS-TEX Seat covers 
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Zink seat covers on sour car you dont 
se it, Boxes, bundles, bags slude “ 
8 Weis east 1 


silk Howard Zink 


tnd serapes little or efleet 


slastic covers 


v of it is theyre so beautiful! 


1 the new 1952 patterns, Aren't thes 
<n t matter whit 


there's a pattern just nude for it 


THe MOWARO TINK CORPORATIOF 
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AUTO SEAT COVERS 


THE HOWARD ZINK CORPORATION 


Fremont, Ohio « Passaic, W. J. ¢ Long Beach, Calif. © Charleston, Miss. 


All the Sales Aids You Can Use! 
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WORLD'S LARGEST MANUFACTURER OF AUTOMOBILE SEAT COVERS 
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operating manager for Pillsbury 
| Mills, Boston. 

* * * 
| Dailey Named Sales Manager 
Of Standard’s Reid Division 


Promotion of Robert G. Dailey to | 


| sales manager of the Reid eveeten | 
|}of Standard Products Co., Cleve-| 
| land, has been announced by Harry | 
|D. Myers, president. 
| Prior to his appointment, Dailey 
|was an account executive in the 
| sales office in Detroit. He has also 
| served Standard Products as chief | 
lengineer of its Port Clinton (O.) 
|and St. Clair (Mich.) divisions and 
|}as sales manager of the St. Clair 
| division. 








* * * 


Willys Names McLaughlin 


To Head Landing Gear Unit 

Merle W. McLaughlin has been 
appointed manager of the Land- 
ing Gear division of Willys-Over- 
land Motors, Toledo, it was an- 

| nounced by R. R. Rausch, vice- 
president. 

McLaughlin came to Willys- 
Overland a year ago from the 
Spicer Manufacturing division of 
Dana Corp., where he served as 
general foreman in the torque 
converter division for five years. 

= * 


Traendly Elevated at 3M; 
Two Others Moved Up 


Promotion of John F. Traendly to | 
regional sales manager for 


| 
| 


* 


West | 
Coast branches of Minnesota Min- | 
ing & Mfg. Co. St. Paul, is an- 
nounced by the coated abrasives 
and related products division. 
| Traendly has been with the firm 
since 1927 and has held a number 
of sales positions in that division. 
Since 1944 he has been sales man- | 
ager for related products in Los| 
Angeles. | 
R. W. Mueller, general sales man- 
| ager of the division, also announced 
'the appointment of J. M. Pitblado 
as industrial sales manager of the 
Los Angeles branch and methods 
lengineer for all West Coast 
branches, and M. J. Beal as refinish 
sales manager of the Los Angeles 
branch. 
* 


Fruehauf Appoints Three 
To Branch Managerships 


The appointment of three new 
branch managers for the north cen- 
tral area of the Fruehauf Trailer 
Co, has been announced by R. H. 
| Montgomery, Fruehauf regional 
| manager. 


* 


| property. 


office at Sioux City, Ia.; Thomas 
Cartee, at Sioux Falls, N. D., and 
Ray Stutzman, in St. Paul, Minn. 

* * 


Ford Assigns Nelson 

Appointment of Walter G. Nelson 
to the general manufacturing staff 
of Ford division has been an- 
nounced by Max L. Wiesmyer, the 
division’s general manufacturing 
manager. Nelson was manager of 
the company’s northern Michigan 
operations from 1943 until the re- 
cent disposal of the Iron Mountain 


* 


1 Let us send you 


The KIPLINGER 
LETTER 


to help you plan ahead 
13 weeks’ trial, only $3 


You'll profit when you use the Kip- 
linger Washington Letter, because: 

@ You'll find out what to expect in 
government policy, business 
trends, taxes, production, controls, 
shortages. 

@ You'll get advance information ] 
and analysis that keep you ahead | 
of competition—and warn you of 
changes affecting your job, your | 
business, your earnings. 

When you receive your first Wash- 
ington Letter, you'll understand why 
it is so important to board chairmen, 
to rising executives, to the owner of 
a one-man shop. Each weekly Letter 
is packed with facts...no editorials 
about what “ought to be,” but prac- 
tical, useful guidance on how to plan 
for today’s difficulties—and today’s 
opportunities. 

You can have the Washington Let- 
ter on your desk every Monday morn- 
ing for 13 weeks for only $3.00. 
(Regular full-year rate is $18.) 

Just tear out this ad, and return it 
to us today. Attach your check, or 
tell us to bill you later. Either way, 
we'll start your trial subscription 
immediately. 


KIPLINGER /2zZe7z. | 


Room 341-a. 1729HSt.,N.W., Washington6, D.C. I 





Telescoping, Aluminum 
Clothes-Rod Fits All Cars 


the handsome, 


Improved-type Auto-Bar, 
sturdy clothes-rod “‘sells itself'’ without 
time-taking effort. Popular because: can 
be installed, or removed and stowed- 
away in seconds. Fits any car. Two special 
coat hooks supplied with each Auto-Bar. 
Rigid strength, holds up 36 garments. 
Stock this quick-sale accessory. Place © 
trial order now. Phone your jobber tocay 
or write direct to us. Your purchase order 
will be filled immediately; shippirg 
charges prepaid. Display cards included. 


LIST PRICE, $3.95 


Less Following Discounts: 


2 ie ganiae 30% off 
eS oo oer 35% off 
12 or more..... 40% off 


GOODE PRODUCTS CO. 





| L. B. Shettle will take over the 


Dept. B-1,7542 MaleAve. Los Angeles 1, Cc if. 
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’ Dividends 


Drop $3.1 Million 


By George Deery 
Associate Editor 
Pye dividends paid by auto 

4 firms in January took a sharp 
drop to $2,600,000, as compared with 
$5,700,000 in the same month a year 
ago, according to the U. S. Depart- 
ment of Commerce. 

This trend, on the part of the 
vehicle makers, however, took on 
an opposite course from pay- 
ments by all types of corpora- 
tions, which paid out $506,000,000, 
or 2 percent more than in Janu- 
ary, 1951. The report is based on 
companies which issue public re- 
ports. 

The volume of payments was in- 
fluenced by the shifting of some 
corporations to March payments 
from January as a partial result 

of certain provisions in the excess 
profits tax regulation. 

& * * 
AS EXPLAINED by the depart- 
ment, “these postponements 
were occasioned by making the 
payments at least 60 days after the 
end of the calendar, or fiscal year. 

“A corporation which uses the 
invested capital basis of comput- 
ing its excess profits credit is 
able to take full advantage of the | 
1951 retained earnings in calcu- 








Autocar Net Rises 
To $1,269,797 as 
Sales Soar 24% 


A 1951 increase in sales of 24| 
percent has been reported by Auto- | 
car, manufacturer of heavy ~ duty | 
trucks and highway tractors. 

Sales of $34,842,549 in 1951 com- | 
pared with $28,110,742 during the | 
preceding year. 

Net profits for 1951 were $1,269,- | 
797, an increase of $778,438 over the 
1950 figure of $491,359. 


F ederal-M ogul | 
Nets $2,915,153 


Federal-Mogul has announced 
that its 1951 sales, an alltime high, 
were approximately 40 percent high- 
er than the year 
before, but due to 
increased income 
and excess prof- 
its taxes its net 
earnings were ap- 
proximately 7 
percent below 
those of 1950. 
Net earnings in 
1951 were $2,915,- 
153, as compared 
with $3,133,920 in 
1950. On a per 
share basis, these amounted to $5.21 
for 1951 and $5.60 for the year be- 
fore. Sales totaled $36,122,216 in 1951 
and $25,694,852 in 1950, the previous 
high being the 1944 sales of $29,- 
453,535. 

G. S. Peppiatt, president, pointed 
out that the total provision for 
taxes on income in 1951 equalled 
$10.45 per share, or twice the net 
earnings of $5.21 per share. 

* * a 


American Brake Shoe Puts 
Net Income at $6,468,609 


Sales of American Brake Shoe 
rose 38 percent during 1951 to a 
new high of $147,569,868, William B. 
Given jr., chairman, and Maurice 
N. Trainer, president, have report- 
ed. Sales in 1950 totaled $106,578, | 
958. 

Net earnings were $6,468,609, the | 
highest ever reported, compared 
with $5,939,289 in 1950. Earnings | 
equaled $5.19 per share in 1951, | 
compared with $5.17 in 1950 when | 
there were 99,738 fewer shares out- | 
standing. 

Earnings before taxes were $18,- | 
018,609, an increase of 46 percent | 
over 1950 pre-tax earnings of $12,-| 
339,289. Total federal taxes on in-| 
come for the year were $11,550,000, | 
an increase of 80 percent over | 
1950, and equivalent to $10.54 per| 
common share, compared with $6.43 
per share in 1950, 





G. 8. Peppiatt 


lating its excess profits tax ex- 
emption.” 


All but six of the industrial | 


groups covered increased their dis- | fF 


bursements to stockholders over 


January a year ago, with railroads | ye 
and communica- | 


(up 40 percent) 
tions (higher by 16 percent), regis- | 
tering the best boosts. 

In chemicals, according to the 
report, where the total outlay fell 
to $18,000,000 from $33,000,000 in the 
corresponding 1951 month, one big 
company switched its regular $14,- 
000,000 January dividend to a later 
payment date in March. 


Du Pont Sales 
Hit $1" Billion 


With the highest production and 
sales in its 150-year history, but 
also with unprecedented federal | 





taxes on income, Du Pont’s net earn-! fore taxes and renegotiation were 





Auto-Lite Gift to Jacobson— 





John W. Jacobson (left), safety director of F. J. Boutell Driveaway Co., Inc., Flint, 
receives a polaroid land camera as a gift from Electric Auto-Lite Co., Toledo. F. J. 
Boutell, president of the firm, holds the safety award plaque which has just been 
presented by George Mackey (center), territorial representative for Auto-Lite. 





ings in 1951 were $87 million less | reported. The company’s 1951 esti- 


than in 1950, a drop of 28 percent. 
Sales of $1,531 million, 18 percent 
higher than the previous record 
year of 1950, and a new record in 
earnings from Du Pont sources be- 





mate of federal taxes on income 
and amounts payable under the Re- 
negotiation Act was $371 million. 
Crawford H. Greenewalt, president, 
said in his report to the company’s 
138,000 stockholders that this is 
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more than twice the total dividends 
paid to stockholders for the year 
and almost equal to salary and 
wage payments to all employes. 


Earnings per share were $4.64, 
compared with $6.59 in 1950. Of 
these earnings, $3.01 was derived 
from the company’s operations and 
miscellaneous income, and $1.63 
from dividends received from its 


investment in the common stock of 
General Motors. Net earnings were 
$221 million, of which $147 million 
came from DuPont sources and 
$74 million from GM. 


Tops for Pure Oil 
Firm Boosts Profits 
To $33,593,727 


Pure Oil Co. is planning ‘a 
record program of exploratory and 
development oil well drilling this 
year, it was announced by Raw- 
leigh Warner, chairman, and L. S. 
Wescoat, president, in reporting 
that 1951 net income rose sharply 
to $33,593,727, or $7.88 a share, as 
against $30,329,084, equal to $7.06 
a share the previous year. 

Gross income, the annual report 
stated, amounted to $329,179,788 
from $299,880,683. 





DUCO* Thinners are specially balanced 
to save you costly time and labor 


In DUCO Thinners, it is chemical balance that gives you the right thin- 
ning, spraying, flowing and blush resisting properties. High quality in- 
gredients blended by experts mean trouble-free jobs . . . savings for you. 


With DUCO Thinners, the film levels well 


and dries to a high initia 


compounding time. Then, too, there is little 


need for the use of those 
which up costs quick. 


5 DUCO Thinners—3717, 3614-G, 3661, 3711 


and 3608—handle every 
Call the Du Pont stock po 


E. I. du Pont de Nemours & Co. (Inc.), 
Refinish Sales, Wilmington 98, Delaware 


*REG. U. S. PAT. OFF, 


1 gloss . . . saves you 


high-priced retarders 


type of thinning job. 
int nearest your shop. 





FROM START TO FINISH—you're ahead with 


Chemically Engineered to Do the Job Better 


080% AaDnIVver3a77 
BETTER THINGS FOR BETTER LIVING 


+» +» THROUGH CHEMISTRY 
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Steel is the backbone of Oneida Safety. The many 


exclusive features of Oneida frame, deck, roof, cowl 
and panel construction give new meaning to school 
bus safety—greater comfort, longer life and lower 


passenger-mile cost. 


The enviable road record of Oneida Safety School Bus 
Bodies across the country—gives proof that Oneida 
Safety is Endurance-Built. Capacities ranging from 30 
to 72 passengers permit a School Board to specify 


Oneida Bodies tailored to its individual requirements. 


Sell Oneida Safety with the chassis that you sell! 
Oneida prices are competitive. Convince yourself, and 
School Boards, too—compare Oneida—feature for fea- 


ture, quality and price—with any other school bus body. 


A new pattern of education—the consolidation of rural 
school districts—is adding miles, increasing demand 
for Oneida Safety School Bus Bodies. Decide now to 
get your share of school bus business in 1952. But 
government quarterly steel allotments make it imper- 


ative you place your Oneida orders early—this year! 


Capture your share of the 








School Bus Market! 


Oneida Safety School Bus Bodies are engineered for balance, beauty and 
ease of mounting on all leading chassis makes. When you sell Oneida 


bodies—you sell a product with nation-wide acceptance. 
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-IT IS ENDURANCE - BUILT! 








The trademarks of leading American products are symbols of quality—jealously 
guarded by their owners. The name Oneida is a famed hallmark. It has been 


the stamp of quality on silverware and other products for over a century. 


Oneida Safety School Bus Bodies represent craftsmanship—intrinsic value— 
exclusive design—a goodness of materials and workmanship found only in 


products that bear the distinguished name of Oneida. 


Oneida Safety, therefore, is more than a phrase—it defines a new, high degree 


of highway safety—it provides an overall protection that is Endurance-Built. 


It will pay you well to get the complete facts about Oneida Safety School Bodies. 


Mail the coupon—learn how to get school bus sales with Oneida Safety ! 
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- America’s Finest School Bus Body! 


FOR YOUR CONVENIENCE... 


Oneida’s big, ultra-modern body plant, equipped 


with the latest machinery, is complete in every 
detail. It has 350,000 square feet of floor space 
under cover. There are five final assembly lines in 
a building 450 feet long and 120 feet wide un- 


marred by a single post. 


23 





ONEIDA PRODUCTS CORPORATION, School Bus Sales Division 
CANASTOTA, NEW YORK 


Gentlemen: We want to know more about Oneida Safety School Bus 
Bodies. We are interested in 


Name_____ 


Address__ 


City 


Descriptive Literature 


Distributor’s Franchise (If Open Territory) 


Zone eS ee 


a 
\ eee 
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Federation Traces History 


of Long Struggle... 





Dealers vs. Taxes in Canada 


TORONTO, Ont. A history 
the automobile tax measures 
Canada, and a parallel review 
the efforts of the Federation of 
Automobile Dealer Assns. of Can- 
ada, are contained in an article, 
“The Terrible Tale of Taxes,” ap- 
pearing in a recent 
federation’s magazine, 
Journal. 

The article pointed out that the 
federation’s fight has been main- 


Body Plan Held 


Service Builder 


DETROIT.--The new “body tune- 
up” program, sponsored by Briggs 
Mfg. Co., is receiving wide accept- 
ance from car 
dealers through- 
out the country, 
says William J. 
Athenson, general 
manager of the 
Refinishing Mate- 
rials division. 

“Car dealers 
who are now fea- 
turing body tune- 
up have found it 
to be a goodwill 
service as well as 
a profit maker,” Athenson says. “It 
greatly increases the sale of many 
body parts as well as wiper arms, 
blades and safety glass.” 

Briggs is offering a 4x7-foot wall 
poster showing the 14 body check 
points and giant post cards for cus- 
tomer mailings. 


in 


Federation 





W. J. Athenson 





of | 


of | 


issue of the | 


ly on four factors over the years: 
getting better credit terms for 
dealers; lowering the tax rates in 
Canada; supporting the dealers’ 
position on refunds when por- 
tions of the taxes have been re- 
moved, and spurring the dealers 
in their merchandising plans to 
sell surplus inventories at a profit. 
The auto tax history showed that 
|prior to 1940, the first $650 of the 
| wholesale price was tax-free, and 
15 percent was added to the excess 
lover $650. On June 25, 1940, the 
| taxes were rearranged, and asked 


| for 10 percent tax on the first $700; 
| 20 percent up to $900; 40 percent 
on the excess over $900 up to $1,200, 
and 80 percent on all over that 
figure. 

This standard was revised again 
on Apr. 30, 1941, to provide for 
25 percent up to $900 with the same 


to a flat 10 percent. 
In 1947, another progressive tax 


Aug. 1, 1948, was reverted back to 
the flat 10 percent again. In 1950, 
the flat rate was increased to 15 
percent, and on Apr. 11, 1951, in- 
creased again to 25 percent. 
“When the percentage tax scale 
was imposed in 1940,” the article 
said, “the government required 
inventories of cars in dealers’ 
hands—and collected the various 
percentage taxes on those cars. 
“That appears to us to establish, 
without question, the right of the 
|dealer to a refund when that por- 





percentages on higher figures. How- | 
ever, in May, 1945, the tax reverted | 


plan was put into effect, and on| 


|tion of the present tax is removed. 


|We have repeatedly reminded the | 


Minister of Finance of the stand | 
|we take in that connection, and | 
we shall never give up.” 


A stand was taken by the feder- 
| ation on the fact that no “markup” 
|is permitted on the tax, not because 
it is prohibited by law, but because 
the manufacturers so dictate. 

In explaining the federation’s 
view of this, the article pointed 
out that it agreed with the manu- 
facturers that the price of autos 


but that it is debatable whether 
or not it should be entirely at the 
expense of the dealer. 

“In our minds, it is not a mat- 
ter of ‘blaming somebody;’ it is 
simply one of getting the facts 





| out into the open and clearly 
understood,” the federation de- 
clared. 


ers will probably not get a rebate 
/on cars held in stock. The feder- 
ation pointed out that the chances 
will be better, however, if everyone 
takes a hand in it rather than 
leaving it in the hands of the 
federation alone. 

The article emphasized that the 
principal reason for the change in 


matter of terms and taxes. 

“The principal reason is that we 
overtook the tremendous backlog 
of demand, and we are now largely 
in a ‘replacement market,’” the 
article stated. 

According to the magazine, it is 
necessary now that dealers mer- 





| 





It was pointed out that the deal- | 


today’s auto market was not a) 
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|22 Years Change in DeSotos— 


vice-president of 
Aurora, N. Y., is shown with a display there showing a 1952 DeSoto Fire Dome V-8 


Raymond H. Royce jr., 


in contrast with a 1930 straight-eight mo 


. | drew considerable attention. 
should be kept as low as possible, | 


chandise their surplus, and at a 
profit. 

The federation warned that as 
long as there is a surplus of any 
commodity, prices are going to be 
“soft,” and that there is no use of 
“blaming anybody”—but that every- 
one must do their best to “dig out 
at a profit.” 

“The people who have had ex- 
perience previously with this sort 
of market,” the article declared, 
“are not wasting time _ griping 
about it. They want action on 
every front where action promises 
any help, but they are ‘running 
rings around’ many of their com- 
petitors by using the same methods 
that served them before. 


Royce Motors, Inc. (DeSoto-Plymouth), East 


del. The dealership said that the display 


Argentina Plans 


To Produce Small 
2-Cylinder Cars 


BUENOS AIRES, Argentina. - 
The Argentine government has an- 
nounced plans to begin production 
of a two-cylinder, four-passenger 
automobile, according to the Asso- 
ciated Press. 

The name of the new car, the 
AP said, will be “Justicialista,” 
meaning “social justice.” The term 
has been used as a battle-cry for 
President Juan Peron. 

While the government did not 





“This year will be a good year for 
most dealers. Be one of them.” 


Opens Dealership 
Oscar Maples has opened a 
Dodge-Plymouth dealership in Gar- 
dena, Calif. 





announce the price, they said that 
| they have plans to have 5,000 of 
|the cars in use in a year. 

The AP said model photographs 
| show lines resembling the Henry J. 
The announcement said that the 
car will develop 23 horsepower and 
travel up to 60 miles per hour. 





New Passenger Car Registrations, All States for January, 1952-1951 
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The following advertised-delivered prices $189 on other models. Easamatie optiona! 
ane bases on factory retail prices at the ote ° at $39.45 on all models.) 

‘ac es, as established by the Office of PLYMOUTH—Concord 2-dr. sed., $1 
a org — So ( urrent ( eiling Prices on New Cars | 757.23; bus. epe., $1,615.52; Suburban. $2. 

xcise taxes and factory dling 164.68; Savoy Suburban, $2,287.99. Cam- 
charges, and dealer delivery-and-handling bridge - 4-dr. sed., $1,825.61; cl. c 
charges. They do NOT include transpor- | wag., $3,197.81; 8-pass. sed., $3,337.66. | FORD—Mainline 6—-4-dr. sed., $1,677.50; | tam 4-dr. sed., $2,568.38; 2-dr. sed., $2,- | §1.798.55. Cranbrook——4-dr. sed., $1 Po 
tation charges, state and local taxes or | Windsor Deluxe t-dr. sed., $2,726.54; |2-dr. sed., $1,629; bus. cpe., $1,525.50; | 515.91; cl. cpe., $2,536.89; 2-dr. Traveler, | %)" cpe.. $1,884.99: Belvedere. $2216 39. 
optional equipment. | Newport, $3,084.24; conv., $3,206.60. Sara- | stat. wag., $2,004. Mainline 8—4-dr, sed., | $2,620.84; 4-dr. Traveler, $2,673.31. (HY¥- | cony.. §2,328.37. — 

ALLSTATE — Four — 2-dr. sed., $1,617. | toga—4-dr. sed., $3,217.40; cl. cpe., $3,- | $1,753.50; 2-dr. sed., $1,704; bus. cpe., $1,- | dra-Matic optional at $168.79 on all} joc 
Six—2-dr. sed., $1,753. (Sold only by Sears | 189.62; Town & Country wag., $3,922.37; |601; stat. wag., $2,079. Customline 6 models. } lekin aa a . ‘dr. sed., $2,- 
stores. ) | $-pass. sed., $4,167.15. New Yorker —4-dr. | 4-dr. sed, $1,769; 2-dr. sed., $1,720.50; cl.| ,INCOLN — Cosmopolitan — 4-dr. sed.. | Sar ae’ tate “a ee ee oe’ 

AUSTIN—A-40—-Devon 4-dr. sed., $1,- | Sed., 530.18; Newport, $3,965.99; conv., | cpe., $1,730.50. Customline 8—-4-dr. sed.. | §3.439: cl, cpe., $3,592.50. Capri—4-dr. | $2,597.24. BS; mieitate ¢ Detaxe- -4-dr. sed., 
595; conv., $2.195; Countryman stat. wag., | $4,088.59. Imperial—4-dr. sed.. $3,837.26; | $1,844.50; 2-dr. sed., $1,796; cl. cpe., $1,- | sed. $3,631.50; spt. cpe., $3,834.50; conv., | So.104.11; 2-dr. sed... $2,046.26; conv. $2,- 
$1,865. A-90-—hardtop, $3,295. (Delivered | Newport, $4,219.22. Crown Imperial 805.50; stat. wag., $2,248.50. Crestline 8 | §3.991. (Hydra-Matie ‘standard on. ali |‘24-04' Stat. Wag... $2,680.99. Chieftain 8 
at U. 8. ports.) -pass. sed., $6,870.54; lim., $6,992.53. | Victoria, $2,104; conv., $2,213.50; stat. | models. ) | 017.63: an gg Chiettain. 8 

Ses : ‘uid-} ; z 31.8 na. (was. 20,984. ‘ord-O-) : at | .63; 3 ., $2,670.64. Chieftain 

BUICK—Special — 4-dr. sed., $2,192.92; | (Fiuld-Matic optional at $131:51 on Wind- | wag, $2,304. | (Kord-O-Matie optional at) wERCURY—4-dr. sed.. $2,231.50; 2-dr. | Deluxe—4-dr. sed.. $2,178.58; 2-dr. sed., 
- . ~ | ” . = , ‘ —e | © 7 © . > 
2-dr. sed., $2,133.91; cl. cpe., $2,099.50; | copies Fluid-Torque standard on Crown e ae | sed., $2,174; cl. cpe., $2,296; 6-pass. stat. | $2,121.78; conv., $2,500.48; stat, wag., $2.- 
bee. oe. 90,060.68. ott Bee 4-a. Imperial, optional at $166.51 on all other eg ee — ~. wag., $2,754; 8-pass. stat. wag., $2,802.50. | 753.52. Catalinas — Deluxe 6, $2,288.60; 
sed., . .14; 2-dr. sed., $2, 13; i- : , Shy of ee ee | $1,448.55. SIX-—e-ar. sed., 9*.- | Monterey—4-dr. sed., $2,312; hardtop, $2,- | Super Deluxe 6, ,354.27; - 
viera, $2,278.95; conv., $2,615.22. Super— poe Fi ta ee a ee 593.68. Corsair Four ~2-dr. _Sed., $1,617. 1430: conv., $2,585.50. (Mere-O-Matie op- | 363.77: Ganae > "2 PH Ee 
4-dr. ee OSE 18: Riviera, $9,409.18: oS ox cake aceken 4 , OF at | Corsair Six—2-dr. sed., $1,753. tional at $189.81 on all models. ) |Matie optional at $178.35 on all models.) 
conv,, ,848.38; stat. wag., 3. 47. Pets 7 ys 1DSON— 4-dr. sed., $2,- vee . } OOTES 2° 

master—4-dr. sed., $3,177.88; Riviera, CROSLEY—stat. wag., $1,001.64; bus. PR tn Sar. ned. 532,250.13; a = 32. NASH—Rambler Super—Suburban, $1,- | = een Mian —— sed.. 91.533: 
$3,282.83: conv. $3,428.29: stat. wag coupe, $943.38; Hotshot, $952.07. Super 296.54: bus cpe.. 2102 77" Was 4 ap 990.35. Rambler Custom Country Club | conv., $1,890; stat. wag., $1,938. Sunbeam- 
$3,948.70. (Dynaflow standard on Road- | 2-dr. sed., $1,032.82; stat. wag., $1,076.77; | sed. $2,448.33: 2-dr. sed., $2 306 15: cl. | Sed.. $2,080; conv., stat, wag., $2,104.30. | Talbot—sed., $2,685; conv., $2,911. Hum- 
master, optional at $192.50 on Special and | Conv., $1,035.38; Sports roadster, $1,028.72. — as rer a? Setireced . $2,789 6s: | Statesman Super—4-dr. sed., $2,159.85; | ber—Hawk sed., $2,041; Super Snipe sed., 
Super. GM _ power steering optional at DeSOTO—Deluxe— 4 336.24: Vv 025.78. C ’ fo" a.’ | 2-dr. sed., $2,125.40. Statesman Custom— | $3,369; Pullman lim., $5,110. Rover 75 

; b f -dr. sed., $2,336.24; | conv., $3,025.78. Commodore Six — 4-dr. | ° ¢ 3 - = 
$198.90 on Roadmaster. ) cl, cpe $2,323.22; Carry-All sed $2,- | sed., $2,654.60; cl. cpe., $2,627.91; Holly- | dy. sod. §2,311.90; 3-4r. sod., $3,200.90. | Sed, O8.503; Land-Rover, §2,011. (Deliv- 

: : hans tena Ca yeah Piage ee eet hoe, Se ee a eee one Ambassador Super—4-dr. sed., $2,534.40; | ered at U. S. ports.) 

CADILLAC—Series 62—4-dr. sed., $3,- 573.90; 8-pass. sed., $3,140.31. Custom wood, $2,976.59: conv., $3,223.65. Hornet 2-dr. sed $2,498.30 Ambassador Cust STUDEBAKER—Chanpion Cust 4-d 
383.70; cl 3,58 : i 4-dr. sed., $2,555.15; cl. cpe., $2,534.10; 4-dr. and., $2,740.18: cl: epe., $2:798.0: 1" a” ae oes ys saya | P werems—2-Ur 
683.70; cl. cpe., $3,587.20; Coupe de Ville, | * - ie ’ . “yg : 4-dr. sed., $2,692.20; 2-dr. sed., $2,- |sed., $1,757.42; 2-dr. sed., $1,723.85; cl 
$4,012.97; conv., $4,162.68. Series 60 Spe- | Sportsman, $2,890.50; conv., $2,995.71; | Hollywood, $3,071.19; — conv., $3,318.24. | p79 gs" (Hydra-Matic optional at $178.85 | cpe., $1,751.75. Champion Deluxe—4-dr 
celal—4-dr. sed., $4,323.38. Series 75—8- | 8-pass. sed., $3,359.38; stat. wag., $3,- | Commodore Eight—-4-dr. sed., $2,749.18; | .. statesman and Ambassador.) = $1,849.30: 2-dr. sed.. $1,815.76: cl 
pass. sed., $5.427.89: Imperial sed.. $5,. | 187.80; Suburban, $3,728.30. Fire Dome |cl. cpe., $2,722.51; Hollywood, $3,071.19: |epe., $1,843.64. Champion Regal — 4-d 
642.94. (Hydra-Matic standard on 62 and | Eight—4-dr. sed., $2,741.25; cl, cpe., $2,- | conv., $3,318.24. (Hydra-Matie optional at| OLDSMOBILE—Deluxe 88 i-dr. sed.. | seq.’ $1,933.48: 2-dr. sed. $1,899.94: cl. 
60 Special, optional at $199.66 on 75. GM | 719.75; Sportsman, $3,077; conv., $3,181.50; | $175.71 on all models.) $2,311.25; 2-dr. sed., $2,246.23. Super Ss | epe.. $1,927.82; Starliner, $2,220.35: conv 
power steering optional at $198.43 on all | Stat. wag., $3,374.25. (Tip-Toe Shift stand- | j4aGUAR—XK-120—Super Sports, $4,039; 4-dr. sed., $2,444.94; 2-dr. sed. $2,257.50. Commander Regal—4-dr. sed.. 
Hydra-Matic models. ) |ard on Custom, optional at $131.97 on | hardtop, $4,065. Mark VII—4-dr.. $4,170. | 378-94; cl. cpe.. $2,328.96; Holiday, $2.- | $2. 107.01; 2-dr. sed., $2,072.04; cl. cpe 

CHEVROLET — Styleline Special —4-dr, | Deluxe and Fire Dome Eight. Tip-Toe | (Delivered at U. S. ports.) | 655.16; conv., $2,833.12. Classic 98—4-dr. | $9101.10. Commander State—4-dr. sed.. 
sed., $1,674.03; 2-dr. sed., $1,617.11; cl, | Shift with Fluid-Torque optional at $298.48 | KAISER—Virginian Special_4-dr. sed., | S¢d.. $2,766.81; Holiday, $3,001.11; conv.. | ¢9°193'95: 2-dr. sed., $2,158.08; cl. cpe.. 
cpe., $1,623.77; bus. cpe., $1,532.92. Style-|0n Fire Dome Eight. Power steering op- | 2 212.26; 2-dr. sed., $2,159.79; bus, cpe., | $3,206.77. (Hydra-Matie optional at $178.35 | $9'19714: Starliner, $2,497.52; conv., $2.- 
line Deluxe — 4-dr. sed., $1,764.94; 2-dr. | tional at $198.90 on Fire Dome Eight.) $1,991.89: 2-dr. Traveler, $2,264.72; 4-dr. | 0" all models. GM power steering optional | 53191. State Land Cruiser —— 4-dr. sed. 
sed., $1,710.96; cl. cpe., $1,729.94; Bel-Air, DODGE — Wayfarer 2-dr, sed., $2,-| Traveler, $2,317.21. Virginian Deluxe at $198.90 on Super 8S and 98.) | $2,349.33. (Automatic optional at $231.24 
$2,010.16; conv., $2,132.30; stat. wag., $2,- | 037.50; bus. cpe., $1,890.36. Meadowbrook | 4-dr. sed., $2,327.70; 2-dr. sed., $2,275.23; | PACKARD — 200 4-dr. sed., $2,528; | on Champions and $243.08 on Commanders 
301.67. Fleetline Deluxe——2-dr. sed., $1,- 4-dr. sed., $2,166.32. Coronet—4-dr. sed., | cl. cpe., $2,296.22; 2-dr. Traveler, $2,- | 2-dr. sed., $2,475. 200 Deluxe—4-dr. sed., | and Land Cruiser.) 

710.96. (Powerglide optional at $178.35 on | $2,258.24; cl. cpe., $2,242.42; Diplomat, | 380. 17; 4-dr. Traveler, $2,432.63. Deluxe— | $2,675; 2-dr. sed., $2,622. 250—Mayfair, WILLYS-OVERLAND—Aero—Lark 2-dr. 
Deluxe models. ) . $2,602.72; conv., $2,696.88; Sierra, $2,- | 4-dr. sed., $2,452.93; 2-dr. sed., $2,399.53; | $3,293; conv., $3,450. 300—4-dr. sed., $3.- | sed., eg an Wing 2-dr. sed., $1,988.96; 

CHRYSLER—Windsor — 4-dr. sed., $2,- | 905.74. (Gyro-Matic optional at $102.61 on | bus. cpe., $2,212.82; 2-dr. Traveler, $2,- | 094. Patrician 400 — 4-dr. sed., $3,767. | Ace 2-dr. $2,073.97. Four—stat. wag., 

499.91; cl. cpe., $2,476.79; Town & Country | all models.) | 505.40; 4-dr. Traveler, $2,557.89. Manhat- | (Ultramatic standard on 400, optional at | $1,783.30. “ols—siat, wag., $1,866.14. 
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Dealer Business Counsel 


Constant Turnover of Used Cars Averts Peril 
Of Frozen Capital Condition 


By J. B. Van Tassel 

Dealer Business Counsel 
jg is the greatest changing 
business in the world and very 
few, if any, dealers or dealer or- 
ganizations that I know of have 
every been able to accurately pre- 
dict market con- 
ditions too far} 
ahead. 

Either we are} 

going into a de- | 
pression, actually | 
in one, or snap-| 
ping out of one, 
or it may be a 
boom, going into 
it, and finally 
tumbling out of 
it. And if it isn’t 
our internal econ- 
omy then its the world economy 
being upset such as it is today. It 
seems we are constantly moving 
back and forth between a buyer’s 
market and a seller’s market. 

In view of these constantly 
changing conditions and markets 
in our business it would be my 
opinion that the safest and most 
profitable market for us to oper- 
ate in would be in today’s market. 

Occasionally a merchandise grab | 
may pay off, like a horse race, but 
more likely the results will be seri- 
ously unbalanced stocks, tied up| 
capital in slow moving merchan- 
dise, inability sometimes to take 
cash discounts and, in extreme 
cases, temporary bans in buying 
even merchandise that customers 
want because too much money is) 
frozen in excessive inventories of | 
things that can’t be moved. 

* * * 


At Cross-Pur poses 
peace prema and dealers should 

work together in promoting) 
normal stocking and ordering of | 
parts and accessories they know, | 
by current market trends, will be} 
in demand in today’s market. 

Frozen capital stops a new-car| 
dealer from being a good dealer for | 
himself and for his factory. The 
abnormal conditions in turnover of | 
parts and accessories inventories in | 
some dealer's stocks today is} 
largely a two-way deal, fear buying | 
on the part of dealers and factory | 
zeal to unload surplus stocks. | 

Used-car inventories, likewise, | 
constitute one of the most im- 
portant threats of a frozen capi- | 
tal condition. Buying and holding 
used cars for an improved change 
in market conditions is one of 
the best ways I know of to pile 
up a frozen capital condition in | 
used cars in good times as well 
as bad. ; 

It has been my experience over a 
period of many years that the best 
way to keep liquid, make the most 





43. B. Van Tassel 
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Dinnedinnes Split 


On Engine Metals 


WASHINGTON. NPA last week 
instructed manufacturers of inter- 
nal combustion engines (750 r.p.m. 
and up) to file separate applica- 
tions for future allotments of con- 
trolled materials for: (1) replace- 
ment engines not sold to an end- 
product consumer and spare serv- 
ice parts, and (2) complete new 
engines. 

New instructions were announced 
at a meeting with the industry 
advisory committee. Applications in 
question were formerly made on 
one form. The committee reported 
that delivery of engines is now 
made from three to nine months 
after placement of the order, de- 
pending on the size and type of 
the model. 


Prove to be Strangers 


NEW YORK.—A story in AvTo- 
Motive News (March 3 issue), which 
reported that employes of Surrey | 
Motors, Long Island City, Queens, 
picketed the dealership for two 
hours over a misunderstanding, has 
proved to be incorrect. 

It has since been established that | 
none of the pickets were Surrey 
Motors’ employes. “All of the pick- | 
e's were strangers to Surrey Mo- 
tors,” a spokesman for the dealer- | 
snip states. | 


money and stay in this business 
the longest is to sell used cars just 
as fast as you take them in. By this 
I mean make it a point never to 
hold a used car in stock more than 
10 days. 

Heavy used-car stocks, in addi- 
tion to developing a frozen capital 
condition, also tend to build up a 
fixed expense condition that is 


‘Pyramid’ Plan 
Urged for New 


Defense Plants 


WILMINGTON, Del.—Creation 
of manufacturing facilities for lim- 
ited military output now, with 
capacity for expanded production 
if needed in the future, is the two- 
fold defense responsibility of indus- 
try, according to Robert T. Keller, 





always a hazard in any dealer's 
place of business. 
* * * 
= cars require space and the | 
' cost of added space builds u 
the number one fixed expense ac- 


count, “rent.” Maintenance of used | Devereaux, zone manager; George Prusky, treasurer; Miss Pocahontas; Israel Prusky, 
P. Guilfoil, service manager; Joseph V. Sefton, office manager, and 


cars and used-car lots requires ex- | 





cut the tape that officially started Reliable Motors, Inc., 


president; J. 





| Reliable Motors, Inc., Philadelphia— 


At the opening of this new Pontiac dealership in Philadelphia, “Miss Pocahontas” 


pensive displays, labor, lights, tele- | T. Nicholson, assistant zone manager. 


phones, advertising, manpower and | 


miscellaneous supplies which are! market, 


all fixed expense items. 

The lower your used-car stocks, | 
the less your fixed expenses and the | 
more money you will have to buy | 


and sell more used cars and every | you can resell them for at a profit 
in today’s market, don’t buy them. 
Buy used cars in today’s | If they are traded in on new cars, Tassel, care of Automotive News.) 


type of profit merchandise. 








in business. From left to right | 


Pare William G. Freiler, district manager; Henry C. Theis, business manager; C. F. | 


general manager of 
Delaware tank plant. 
World 


between War 





preparedness program in an 


quet of the 
mington. 


Chrysler's 


Keller explained the differences 
II military 
production and the current defense 
ad- 
dress before approximately 600 per- 
sons attending the 21st annual ban- 
Traffic Club of Wil- 


“The present program has two 





sell them in today’s |be sure to sell them 
market, take your profit and 
liquid capital and keep on buying 
but do not hold for a profit. 


If you can’t buy them at a price 


but don’t hold. 





Happy Customers... 






Good Factory Relations 


Sten ¢ 


TOP CYL 
LuUBRICA 


TION 


CAR WISE...MARVELIZE! 


in today’s 
market and charge your 
against the new-car gross profit, 


(Any questions you may have 
on Business Management will be 
answered by writing J. B. Van 


very important purposes,” 


loss 


Keller 
said. “One is to fill the urgent need 
for limited quantities of military 
goods right now, while the other 


is a plan for a long range, of creat- 


arise.” 


MARVEL 
MYSTERY 
OIL 


Tops as a new car 
break-in additive, Mar- 
vel goes to work where 
regular oils stop. Spe- 
cifically developed for 
today’s high-compres- 
sion engines... ideal 
for hydraulic valves. 
Safe to use — Marvel 
Mystery Oil contains 
no harmful ingredients 
or graphites. Instead, it 
protects and adds to 
engine life! 





MARVEL 
INVERSE 
OILER 


Tops for direct top cyl- 
inder lubrication! Easy 
to install. Feeds Marvel 
Mystery Oil automati- 
cally in proportion to 
engine loads from a 
one quart visible oil 
reservoir. Assures your 
customers better motor 
performance, longer 
engine life; more en- 
gine-hours per dollar! 








ing facilities capable of turning 


out large quantities of military 
goods if the need _ should 


ever 








26 
Truck Bill Considered 


In Virginia Assembly 


AUTOMOTIVE NEWS, MARCH 24, 1952 





In the Hopper 


Assemblyman Lawrence Van 
Cleef, sponsor of a New York bill 
to provide for a compulsory auto 
inspection system operated by pri- 
vate garages, said that he still 
favored the committee bill asking 
for state-operated inspection sta- 
tions. 

He said that he introduced the 
bill at the request of the Automo- | 





The Virginia general assembly is 
considering a bill which would al- 
low an increase in maximum truck | 
weights from 50,000 to 56,800 
pounds, and increase truck lengths 
from 45 to 50 feet. 

The bill is being supported by | 
trucking interests and _ farmer’s| 
groups, and opposed by the Vir- 
ginia Railway Assn. and building | 
contractors. 


RUEBY'S ROTO-AD_ SPINNERS | 


RAPID, COLORFUL, SPINNING ACTION ATTRACTS 
> ATTENTION! All sales messages in alternating, 
fluorescent colors. ATTACHES EASILY TO ANY 
CAR WINDOW. NO TOOLS REQUIRED! SET OF 10 
DIFFERENT COPY UNITS. Complete for a $3 500 


10 Car display. Single car units $3.75 ea. 
RUEBY AUTO SIGN KITS 


A lure 
12954. 
SEITE NOW! ... New LARGE 13 x 15 Inch 
holders! Printed in patented Day- 
So. i 


WRITE FOR LITERATURE 
YOUR ORDER TO 





bile Dealers Assn. of New York, 

and that he thought the proponents 

of the bill should be allowed to put 

the proposal before the legislature. 
” * * 


Mass. Hears Proposal 


For Anti-Splash Law 

A bill has been proposed by the 
Massachusetts motor vehicles 
committee which would require 
the installation of an anti-splash- 
ing device on all motor vehicles. 

According to Frank E. Boot, 
Lynn, Massachusetts Republican, 
the measure is aimed at tractor A 
ee eee Me Mul | This ie why 1 object to side 
| chusetts Motor Truck Assn., is | lines, pretty soon they take over 
opposing the bill on the grounds | ‘”¢ Place. 
that it would cost each motor | 
| vehicle owner at least $5. 

a * * 
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PLASTIC 
PENNANTS 

' 





| 
vor a - 52 27 } 
Ty ng Nessly 500 » BAT cBlbes | Auto Club Urges Passage |man Leo P. Noonan. 
signs in kit. $625 set 









Of $10 Fee in New York | 


Adoption of a uniform $10 regis- 


7 OR MORE 


$9950 enact 


A-284 COURT ST. 
ROCHESTER 4,N. Y. 





~~ 
Complete with 
\ ae) 10 Sign Holders 


RUEBY PROCESS 


| 





OR SEND 


How to shine beneath the sheen 








HEN it comes to catching a prospect’s 

eye, the sleek, gleaming finishes on to- 
day’s new cars play a big part. But when it 
comes to making the prospect buy, it’s the 
value built into the car throughout that does 
the job. Especially value where it counts most 
—in the ‘“‘vital zone’’— the moving parts. 


To give customers the “‘vital zone’’ value 
they look for, you may find this simple formu- 
la helpful when appraising component parts. 


quality+service+public acceptance 
price 





Value = 


It shows that price is only one factor in 
value, and must be weighed in relation to the 
factors above the line. Timken® bearings give 
you far more above the line than any other 
tapered roller bearings. Higher quality, better 
service, and more public acceptance. And in 
terms of value features, Timken bearing prices 
are lower today than ever. The Timken Roller 
Bearing Company, Canton 6, Ohio. 



















ONLY TIMKEN BEARINGS 
GIVE YOU 
ALL THESE VALUE FEATURES 


\ a 
Vl 
\ 


\ ni 








lal I 
\ ! { i ; \" 






QUALITY 


i! ‘ . ° 
; \ " hi 
4 pS Ace commercially ground finis 1. Design leadership 
tree 00 X vertical, 30 X horizontal 2. Steel made in our own mill 
’ 3. Precision manufacture 
flograph trace, TIMKEN beoring ves 4. Rigid quality control 
ee 5,000 X vertical, 30 X horizonto’ 5. More than 50 years’ experience 






SERVICE 


TO MEASURE SURFACE FINISH to within a mil- THE TOUGHEST BEARING APPLICATION on a car 6. Unequalled engineering service 
lionth of an inch, the Timken Company devel- —the pinion—is one of the many places where 
oped a special instrument—the profilograph. Timken bearing value shows up in service. And 7. Unequalled research and devel- 


opment facilities for your use 
Installation service in the field 

. Widest range of sizes 

. Most dependable source of supply 


Shown above is a typical profilograph trace. With 
the profilograph, The Timken Roller Bearing 
Company has been able to set new standards of 
bearing precision. 


all but two makes of cars use Timken bearings 
on the pinion. In wheels, steering gears, and 
throughout the “vital zone’’, Timken bearings 
give friction-free, trouble-free performance. 


its TIMKEN for VALUE 


*RADE-MARE REG U S Pat 


TAPERED ROLLER BEARINGS 


PUBLIC ACCEPTANCE 
First choice throughout industry 
Best-known name in bearings 
Widespread advertising 


33. 
12. 
13. 











M Vly 
NOT JUST A BALL O NOT JUST A ROLLER C—) THE TIMKEN TAPERED ROLLER (= BEARING TAKES RADIAL ® AND THRUST -f)- LOADS OR ANY COMBINATION Ws 





| measure has been entered by Sen. | 
| William S. Hults jr., and Assembly- 


Martin Colodny, auto club secre- 
|tary, said that the measure would 
tration fee for all cars in New York | eliminate much clerical and admin- | 
|has been urged by the Automobile |istrative work, and that we now| 
|Club of New York. A bill on the| realize “that there is no measure- | 





lable difference in road wear cause | 
by passenger cars of varyir.: 
weights.” 


* * 


Truck Fee, Gas Tax Hike 


Go to Missouri Governor 

Missouri’s much-debated  trucx 
and bus fee bill and a measu 
which raises the gas tax from ty 
to three cents is now before t 
governor for signature. 

The gas tax bill will raise $12 - 
500,000 in additional revenue ar 
will help finance a 10-year $55 
500,000 road improvement progra 
The truck and bus bill doubles mo 
fees now paid by truck and bu: 
owners, and the present reven 
from carriers is expected to be 1 
creased to $12,000,000. Over-th 
road trucks will pay $20 to $600 
year as compared to present fees 
of $10 to $200. 

* 


mem 1 


~ 


* * 


|Va. Bill Ups Speed Limit, 
Tightens Driver Curbs 

By a vote of 86 to 3, the Vir- 
|ginia house has approved legisla- 
tion increasing the automobile 
speed limit to 55 miles an hour on 
all state highways outside of cities 
and towns. The measure, at the 
same time, provides for stricter 
penalties for various traffic of- 
| fenses. Other new speed limits are: 
buses, 50; trucks, 45. 

The bill provides: mandatory sus- 
pension of driver licenses of second 
| offenders who exceed the speed 
limit by five miles; mandatory jail 
|sentences for driving with a re- 
voked permit, and re-examination 
| of drivers involved in two accidents 
| or two moving violations+within a 
| year. 

* * * 


\N. Y. Legislature OKs Bill 


Boosting Disability Benefits 

A bill passed by the New York 
|state legislature and sent to the 
|/governor for signature increases 
|\from $26 to $30 a week the maxi- 
mum disability benefits under the 
state’s cash sickness benefits pro- 
gram, which compensates workers 
for loss of wages from nonoccupa- 
tional injury or sickness. 

The new maximum, __recom- 
mended by Gov. Dewey, conforms 
with the unemployment insurance 
|maximum set last year. 

* * * 


New Colorado Tax Law 


Includes Cooperatives 


| Gov. Thornton signed into Colo- 
|rado law a bill extending the state 
|income tax law with the 20 percent 
reduction voted last year and 
| broadening the base to include co- 
overatives, savings and loan asso- 
ciations and credit unions. 
Although the new law compels 
cooperatives to pay income taxes 
on business done with nonmember 
patrons, it does not tax earnings 
|of cooperatives before distribution 


|to members. 


* * * 


Double Liability Sought 


|'From New York Youths 
| Doubling of compulsory automo- 
| bile insurance for young drivers to 
jeliminate the “hot rod” menace 
| has been proposed in the New York 
| State legislature. 
| A bill would require $10,000-$20,- 
|000 liability insurance for all car 
;jowners under 21, instead of the 
|present $5,000-$10,000. The bill also 
|would require minors to carry 
| $5,000 property damage and extend 
|all compulsory insurance provisions 
to motorcycle owners under 21. 

* * * 


‘Revamping’ of Vehicle Laws 
Proposed in New York 
A major overhauling of New 
| York’s motor vehicle laws was 
proposed by the chairman of the 
joint legislative committee on 
motor vehicle problems. 

Sen. Seymour Halpern, Queen: 
Republican, introduced an 8&8 
page bill that would rewrite pres- 
ent sections of the motor vehicl« 
law to conform with the uniform: 
vehicle code, a model set of law; 
recommended for all states hb 
President Truman’s highwa 


safety conference. 
* * * 


Hearings on Speed 

| The Massachusetts registrar 
motor vehicles will hold hearin 
;on proposals to allow a 55-mile-a 
| hour speed, the first that high 
| the state, on the limited access pc 
| tion of Route 128 north from Rou 
9 to Route 1 and Gloucester. Regi - 
|trar King said that the new spe: | 
| has only his tentative approval. 


+ 1 Re 














Highways & Safety... 





Nation’s Traffic Toll 


__ AUTOMOTIVE NEWS, MARCH 24, 1952 


Drops in Month 


By Sam Sampson 
Staff Writer 


i= nation got off on the right | 


foot by reducing traffic deaths 


juring January of this year, as 
ee ae ae compared to the 
MATIOWAL SAFETy Same period last 
cOUNCcKL'S year, it has been 


announced by the 





Fiblic /nloraol National Safety 
Lypand Council. 

Ai On a nation- 

wo wide basis, the 

AUTOMOTIVE NSC said, traffic 

NEWS fatalities dropped 

a 5 percent for the 


month, for a total 


of 2,700. Montana, New Hampshire, | ~ 


and Vermont led the states with 
reductions of more than 50 per- 
cent. 

The safety organization said 
that this was the first time since 
April, 1951, that any month’s 
traffic toll had been lowered as 
compared with the same period a 
year earlier. In more than two 
years, this is only the third time 
there has been a monthly reduc- 
tion, it was pointed out. 

According to Ned H. Dearborn, 
president of the council, heavy 
snow in the northern states was a 
contributing factor in the drop, for 
figures for the south and far west 
states were higher than a year ago. 

+ * * 


25 States Down 


Bhp NSC report said that 25 
states had reported fewer 
deaths for the month, 18 had re- 
ported more, and two said there 
was no change. 

Meanwhile, cities showed even 
greater results from their battle 
with traffic deaths. Only 67 of 
437 reporting cities had more 








Survey Points Up 
College Student 
Driving Curbs 


Only about 39 colleges and uni- 


versities out of 500 prohibit stu-| 


dents from driving automobiles 


during the school year, according | 


to a study made by the Lumber- 
mens Mutual Casualty Co., 
cago. 

In addition, the company said, 
the survey showed that 162 had 
no regulations on or off campus; 
58 require registration of vehicles 
with the school office; 99 have 


parking and speed regulations on | 
102 maintain some | 
in | 


campus only; 
restrictions as to age, year 
school, residence or non-residence, 
and 50 require students to show 
evidence of adequate liability cov- 
erage. 


H. L. Kennicott, who conducted | 


the survey for the company, said 


that “the extremes of ignoring stu- | 
dent driving and prohibiting it en- | 


tirely seem to offer a fertile field 


for constructive work in _ traffic 
safety.” 
College deans, Kennicott said, 


have expressed considerable inter- | 
est in the survey, and final tabu- 
lations of the survey will be sent 
to them. 

“It is hoped that colleges every- | 
where will join wholeheartedly with | 
the organizations and agencies that | 
are trying to save the lives of many | 
young people lost every year in| 
traffic accidents,” Kennicott said. 


V. H. Insurance Agents 
Seek Better Safety Laws 


A five-point program for greater | 
highway safety has been urged in| 
the New Hampshire legislature by | 
the New Hampshire Assn. of Insur- 
ance Agents. 

The association asks for the cre- 
ition of a permanent safety coun- 
cil, a system of progressively in-| 

reasing fines for traffic violations 
ind a system of fines for pedes-| 
trian violations. 

© 


| 
| 
| 
| 


| 
| 
| 
| 
} 


+ * 


Wisconsin Report 
The safety division of the Wis- | 
msin motor vehicle department | 
4s reported 51 traffic deaths in| 
ne first month of this year, as 
ompared to 35 for the similar pe- 
od last year. 


Chi- | 


deaths than a year ago, 110 had 
fewer deaths, and 260 showed no 
change. This represents a drop 
of 18 percent on an over all 
basis, the NSC said. 

Perfect records of no deaths were 
|reported from 308 of the cities re- 
porting. The three largest of these 
was Birmingham, Ala.; St. Paul, 
Minn., and Providence, R. I. 

For cities of over a million per- 
sons, ranked according to deaths 
|per 10,000 registered vehicles, Los 
| Angeles led the nation with a 2.3 
| ratio. Detroit was second with 3.0 
}and Chicago third with 3.5. 


| 














| 





WITH SEAT 


It’s the seal of tested quality 


o 
Parking Answer? 
Buffalo Engineer Offers 
New-Type Facility 

BUFFALO.—A new type of off- 
street parking facility, said to elim- 
inate conventional ramps and aisles, 
has been offered by a Buffalo en- 
gineer as a possible solution to the 
city’s parking problem. 

Known as the Uni-Cell Garage, 
it was invented by Leon A. Hall- 
stead, 1412 Amherst St., who says a 
patent application is pending. En- 
gineering work is being carried on 
by the Siegfried Construction Co., 
Inc., 6 N. Pearl St. 

The Uni-Cell Garage is based on 
the same principal as the flight 
deck of an aircraft carrier. Cars 
will be placed in “cells” which will 
be raised or lowered by a traveling 
hoist, with the top level of the 
building acting as the “flight deck.” 
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Heavy-Duty Tires by Firestone— 


Shown are some of the heavy-duty tires that are being delivered regularly by 


Firestone Tire and Rubber Co., Akron, to the military services. The tires are used on 
military trucks, trailers, semi-trailers, artillery pieces and weapon carriers. The rounded 
shoulder tread design and special construction of these tires offer better traction in 
sand and soft soils, the company said. 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story every week throughout the year 


Ralph Horgan. President of Ralph Horgan. Inc., New York, N. Y., Ford 
Distributor, one of America’s largest automobile sales-service dealers, and 


Vice-President of the New York Automobile Merchants Association, says: 


“As an old hand around automobiles, I feel a great sense of kinship with 


those motorists whose car’s sleek appearance—outside and inside—reflects 


the sound care they’ve been given. 


And since a car’s upholstery is one of 


the vital wearing points, whenever I see a fine-looking, well cared for car, 


I just naturally have come to expect that that car will be fitted with 
sturdy, smart looking seat covers. Because seat covers made of Certified 
Fibre Fabric so happily combine good looks and neat fit with long wear, 


I recommend them to my customers as one of the most important acces- 


sories they can buy—one which will aid them to keep their car’s appear- 


ance new and inviting and its market value high.” 


that spotlights the 
difference! 





THE ROAD 





America’s car owners, long trained through other lead- 
ing symbols and marks of manufacturing integrity, 
have responded with eager enthusiasm to the CFF seal. 

The CFF seal on car seat covers and on original 
goods in the piece has come to mean the answer for 
those who want “seat cover mileage.” And who doesn’t? 

Now, there are new millions of dollars of profit 
ahead for all to share through the symbol that “spot- 
lights the difference.” It’s the symbol that means the 
material of new beauty, new smartness, color brilliance 
and new, refreshing designs. It’s the fabric that’s 
stronger in weight and weave; pleasant winter or sum- 
mer; the fabric that won't bag. wrinkle. shear furs or 
snag nylons; cuts and tailors like a dream. 

What it means to you in dollars and cents is this: 
for fractions of pennies (¢) extra in you get 
dollars ($) extra in extra mark-up, extra sales. 


cost, 


That’s your big reason for choosing the fabrics with 
the CFF seal and for displaying the CFF seal on every 
product that has the right to use it. 

Insist on and specify CFF — guaranteed by the 
reputation of America’s leading producers of Fibre 
Fabric for car seat covers, for original car upholstery 
trunk mats, headings. The Fibre Fabric Industry, 1! 
East 42 Street, New York 17, N. Y. 
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New Products 


at | Gabriel Offers Catalog 


| . * 

On Auto Radio Aerials 
A three-color 

| . 

jaerials has been 

| Gabriel Co., 1523 

land 3. 


| The catalog gives full specifica- 








catalog on auto 
released by the 
E. 45th St., Cleve- 


}els and outlines the promotional 
|material available for dealers and 
| jobbers, the company said. Particu- 
|lar emphasis is placed on _ the 
| “Magic-Ball,” an aerial 

mits five minute installation. 


Gumout Offers Folders 


\On Carburetor Cleaning 
Two colorful pocket-size folders | 
| have been introduced by Gumout | 
| division of Pennsylvania Refining | 
Mining & Mfg. Co., St. Paul, has an- | Co., Cleveland 4. The folders are 
nounced production of a new anti-rust| aVailable to dealers and distributors | 
coating for chromework called Corogard, | in merchandising the features of 
According to the company, the material |Gumout ‘“on-the-engine” carburetor | 
is transparent, resists weathering without | Cleaning. 
discoloring, withstands car washing and 
provides resistance to salt solutions. The 
liquid may be painted on with a felt 
dauber. 


FOR AUTO BRIGHTWORK — Minnesota 





HEADUNING 
CLEANER 





UPHOLSTERY CLEANER — Arndt - Palmer 
Laboratories, Dora St., Melvindale, Mich., 
has introduced its headlining, door panel 
and upholstery cleaner in a one-package 
sales unit. According to the company, the 
package will clean the interior of one car, 
or several pieces of furniture or rugs. 





CAR ORNAMENT—Denton Hassell Mfg. 
and Distributing Co., 739 W. Nine Mile 
Rd., Ferndale 20, Mich., has announced 
the production of this new-car ornament 
called the Trim Scoop, said to fit any 
slightly curved surface, such as the sides 
of fenders, on nearly all makes of cars. 
The company said that the ornament is 
chrome-plated and is packaged in sets 
of two. 








EXHAUST EXTENSION—Caddy exhaust 
extensions are made by Wilson Co., 959 
Commonwealth, Boston 15. Is designed to 
fit all cars and the new-type baffle gives 
more efficient vapor control, the firm 
states, 





| tions of the various company mod- | 


4 mn | 


drives, 
Each folder, the company states, ' chine tools. 


AUTOMOTIVE NEWS, MARCH 24, 


gives reasons why carburetors | 
should be cleaned regularly with 
Gumout and emphasizes the ad- 
vantages of the forced flow car- 


buretor cleaning 


that per- | ‘/ 





— ‘ 
ey 
PROTECTIVE SLEEVE—A & A Mfg. Co., 
2017 Clybourn St., Milwaukee 3, has an- 
nounced this Gortite-Sleeve protection for 


all operating equipment. The company 
has issued a bulletin describing it, listing 


lead screws, safety protection over worm 
gun 





1952 





mal plant conditions, the compa: y 
says. 













"e 
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6323 Avondale Ave., Chicago, has an- 
nounced a new product to the battery 
|charging field —the full wave Selenium 
|rectifier, model BC. The company said it 
|was designed for use on batteries which 
|require a continuous, slow, tapering 
| charge. 

* 
Rust Inhibiter 
Pennsalt EC-51, described as a 
new rust-inhibiting organic - type 
metal cleaner, has been announced 
by Pennsylvania Salt Mfg. Co., 


dae Pe 
oS, ROTARY 
/ F SOLENOIDS 
pee —" 
| } r H vy POWER TUL 
(> 
BATTERY CHARGER—Sun Electric Corp., l tz, aeeee 






+ 


* 


ROTARY SOLENOIDS—G. H. lLelond, 
Inc., Dayton, O., states Ledex rotary sole- 
noids are used in the Speed Master auto 
engine governor and in the trucking in- 
dustry on the Leach Packmaster sanitary 
collection unit. In the later case, the sole- 





common uses for hydraulic piston rods,| 1000 Widener Bldg., Philadelphia 7.| noid opens the carburetor, speeding up 


Steel parts cleaned in Pennsalt |the truck engine to provide the needed 


mounts and ways on ma-| EC-51 obtain protection from rust-| added power to operate the hydraulic 


ing for up to six weeks under nor-' pump, the firm points out. 


highly desirable 


accessory 





“Combining the very finest in looks and con- 
struction with highly practical features of 
minimizing sun-glare and glass-fogging, 
Ventshades have become a highly desirable 
accessory in our line. 

“The difficulty of car stuffiness created by 
periodic warm weather rain here in Wash- 
ington has been successfully eliminated by 
the convenience of Ventshades. 

“Utilitarian qualities coupled with stream- 
lined beauty permits us to make a sincere 
recommendation of Ventshades 


to our 


Pontiac owners.” 


ORDER NOW. . . FROM YOUR CAR MANUFACTURERS’ WAREHOUSE, FROM YOUR WHOLE ALR 



































Affecting Factories and Dealers... 


Auto Advertising 





By George Deery 
Associate Editor 
Starting Apr. 1, radio will spend an estimated $430,000 on 
advertising in 12 months, compared with $345,000 in the 


previous fiscal year, Broadcast Advertising Bureau has an-| 


nounced. BAB President W. B. Ryan said that “radio will 
be promoted as an advertising medium more aggressively in 
1952 than ever before in its* 

history.” There’s a possibility | for approximately eight a. 

; | During its early months of in e- | 
that gg figure of $430,000 pendent operation BAB received its | 
may e increased substantially, basic financial support from| 
Ryan pointed out. NARTB members who allocated 30 

This could occur as other sta- | percent of their NARTB dues to 
| BAB. 


tions now supporting BAB : 
through an allocation of their | Approximately 802 NARTB 
National Assn. of Radio and Tele- | Members are now supporting 


BAB in this fashion. All four ma- 
jor networks (ABC, CBS, MBS, 
NBC) are active members of the | 
BAB. In addition, 126 stations 
who are not NARTB members 
are BAB members. 

As of Apr. 1, 1952, this financial 


vision Broadcasters dues switch 
to full BAB membership. 
BAB was incorporated as an in- | 
dependent organization, completely | 
separate from NARTB, in April, | 
1951. Prior to that time it had op- | 





erated as a department of NARTB| relationship between the NARTB|have seen cars of many makes on! Edward E. Rothman, general man- 
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VENTSHADES 
FOR HARDTOPS 


LIST PRICES 


$ 6.50 
$12.50 


Coupe Sets 

Sedan Sets 

Hardtop Sets: 
Full Length 
Half Length 


$17.50 
$12.50 


If there’s anything snazzier than a new Hardtop, it’s a Hardto 


equipped with the new full-length Ventshades. But more than just 


beautiful, Ventshades add much to driving comfort.. Serving as rai 


deflectors over the vent wings and windows, they provide open- 


window ventilation in rain or snow and practically eliminate fogged 


glass. They also prevent leakage around the tops of the doors. 


For smart good looks and year-round comfort, no equipment gives 
more than Ventshades. And that’s why you can count on Ventshades 


for steady sales and handsome profits. Ventshades are now available 


for General Motors, Chrysler and Ford Hardtops. 


® Made of Stainless Steel @ Rust-proof — Rattle-proof 


@ Approved by Leading Car Manufacturers 





t : DIRECT FROM THE AUTO VENTSHADE COMPANY 
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|}and BAB terminates. Stations de- 

| siring to support BAB’s promotion 

jand sales services will then make 

an independent contract with BAB, 

the association said. 
* 


VN. ¥. Show on CBS-T} 

A half-hour coast-to-coast tele- 
vision preview of New York’s first 
collective auto showing since 1940 
has been announced for Apr. 1, by 


* 


Electric Auto-Lite which will spon- | 
sor the show in place of its regu- | 


lar TV “Suspense” program. 

Ken Murray will act as master 
of ceremonies at the special pre- 
view to be televised from the 
grand ballroom of the Waldorf- 
Astoria, in New York, where the 
show will be open to the public 
Apr. 2-5. 


Dozens of the 1952 models of the | 


nation’s leading automobile makers 
will be featured in the display and 
representative cars from this large 
group will be shown during the 
television broadcast. 

Royce G. Martin, president and 
board chairman of Auto-Lite, who 
will appear on the telecast, talking 
with officials of car-making firms, 
said this coast-to-coast auto show 
is the first time video viewers ever 


P 


n 





entshades 


The Trade Mark of rain shields manutactured 


exclusively by | 


AUTO VENTSHADE COMPANY 


4881 Peachtree Indus 


CHAMBLEE, GEORGIA 


‘“Atlanta’s Finest Industrial Suburb’ 








| 


Chevrolet Field Service Managers Meet— 


Initiating a program to familiarize field service managers with Chevrolet's method 
of manufacturing service parts, E. L. Harrig, national service director, met with the 
| Eastern region service men recently at the Cleveland plant. The group shown here 


inspecting steering knuckles are (left to right): W. E. Smith, Pittsburgh; R. D. Good, 
| Harrisburg, Pa.; J. B. Allison, regional service manager, Washington; W. F. Howard, 
Buffalo; M. G. McQuade, Baltimore, and Harrig. 

the same network 
| gram. 


| * 


|Mullen Joins ¢ 


evening pro-| ager. 


| Mullen is assigned to the 


publicity department, and at the 
outset will handle product publicity 
for Saginaw Steering Gear, Delco 
Radio, Aero-products and Mooraine 
Products division. 

He was formerly on the public 
relations staff of the Office of the 
Secretary of Defense, in Washing- 
ton, prior to his recent release from 
active duty. 


Oy 
| Appointment of Donald M. Mul- 
len to the Campbell-Ewald execu- 
tive staff has been announced by 


* * * 


R & R Promotes Miller 


Gordon S. Miller, of the Detroit 
office of Ruthrauff & Ryan, has 
“gc py been elected a 
vice - president of 
this ad agency, it 
was announced 
last week. Miller 
joined the R&R 
Detroit headquar- 
ters in 1944 as 
account executive 
on Electric Auto- 
Lite. Before he 
became associ- 
ated with Ruth- 
rauff & Ryan he 
was a newspaper reporter and 
White House correspondent. Miller 
was born in Ashland, Wis. 
ie 





G. S. Miller 


x 


Lewis in New Post 

Edward E. Rothman, general 
manager of Campbell-Ewald, ad 
agency, has announced the ap- 
pointment of Bartram D. Lewis to 
the copy department in the Detroit 
office. 

He spent several years with Gen- 
eral Motors in Detroit, from 1933 
{to 1937 was on the customer re- 
|search staff and from 1937 to 1942 
|in the department of public rela- 
|tions. Joining the Chicago office 
|of J. Walter Thompson in 1945, he 
|was transferred to the Detroit of- 
|fices of this agency in 1946 and 
remained as copy writer and con- 
|tact man until his acceptance of 
|this present position. 
| * * a 


* 





| Names 
V. Royce West, former University 
of Omaha faculty member, has been 
|appointed assistant press and ra- 
| dio representative for the Standard 
Oil Co. (Indiana) in Chicago. He 
was also formerly director of pub- 
lic relations for Pillsbury Mills and 
for the Minneapolis office of Mc- 
|Cann-Erickson, ad agency. 
| Charles McCabe Smith has re- 
|signed from D. P. Brother & Co., 
the agency which handles Oldsmo- 
| bile and Champion Spark Plug, to 
|join La Fontaine - Detroit Co., 
| printers. He entered the ad business 
jin 1922 with Charles Daniel Frey 
| advertising agency in Chicago. 





‘Austin, Morris 
Adopt New Name 


LONDON. Morris Motors and 
Austin Motor Co., who announced a 
merger last year, have named their 
joint enterprise the British Motor 

| Corp. Chairman of the new firm is 
| Lord Nuffield, 74-year-old founder 
|of the Morris Motors 

| The new company, on the basis 
|of past performances, is expected 
|to account for more than half the 
| cars produced in Britain. Assets of 
|both the original companies are 
said to amount to $185,000,000. 

| Purpose of the merger was to 
| promote more efficiency in produc- 
| tion, increase exports and improve 
manufacturing and assembling 
abroad. 


trial Boulevard 
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Anderson, Son Buy Out 


Partner in Willys Outlet D ea | er D Oo , n g S 


William M. Anderson sr., part- 
ner and general manager of Cohen- 










Anderson Motor Co., Willys distrib- Jack Taylor, Oldsmobile dealer’! pointed Cadillac dealership for 
utors for the Portland (Ore.) area, | in South Gate, Calif., has presented Brookhaven and vicinity. 
announces that he and his son,| Los Angeles board of education * * * 

William M. Anderson jr., assistant | with an Oldsmobile 88 sedan to be qos) . 

“eet ; per ‘ 8 *k > 
manager of the firm, have pur-|used in the driver training pro- Tribles Buy Buick Deal 
chased the interest of the late Ed-| gram being conducted there. In Staunton, Virginia 
ward E. Cohen from the widow, oe J. Paul Tribles of Alexandria, 


Lela May Cohen, for an estimated 
price of $100,000. Firm name has 
been changed to Anderson Willys| Chieftain Pontiac GMC Co., 
Co. 3rookhaven, Miss., has been ap- 


Cadillac Dealer Named Va., has purchased the former Sul- 
livan Motors (Buick), 306 N. Au- 
gusta St., Staunton, from R. B. Bel- 
shee. Name of the dealership has 
been changed to Tribles Buick, Inc. | 3 / 

In the auto business for 16 years, | bs le ; 
... || Tribles was vice-president and gen- 
PAK-JAK ie aaa tat Geek, eral manager of Bendall Pontiac Another Test for Ford Wasp— 

" @©0@ with DETACHABLE || in Alexandria for seven years, and! Test engineers make a calibration check of the first Wasp Major engine built by 
ADAPTORS for | has been in retail sales in that city | Ford Aircraft Engine division in Chicago. This engine already has successfully com 
TRANSMISSIONS and 0 i 49 95 |since 1940. Prior to that he was | pleted its five-hour test, the firm states. After the calibration check it will be tested for 
DIFFERENTIALS . n y * | employed by General Motors. 150 more hours before being relea ed. Left to right are Ray Faivre, chief operator 


This Revolutionary Shop Tool Has Many Other Uses for Lou Pelc, and Harvey Wenzel. 











SERVICE CALLS on Late Model Low || Vilson Heads Dealer Group = |———————_+ 
IDEAL Fender Autos, INSTALLING MOTOR SUP- | Jn Panama City, Fla. president, and W. J. Cook jr., | president; George Lowe, vice-presi- 
i PORTS, BODY & FENDER WORK, etc. || The Panama City (Fla.) Auto- Cook Motor Co., Inc., secretary- | dent, and Latham Hall, secretary- 
J A MUST for Efficient Automotive Service . . . | mobile Dealers Assn. has elected | treasurer. | treasurer. ' 
> re Pays for Itself . . . WRITE for Literature TODAY. [| the following officers for the com- * * * * * * 
| ing year. on . , 
i TOW BAR SALES COMPANY Foy Wilson, Wilson-Snead Hud- Milwaukee Elects | DeSoto Dealers Elect 
en Bs cima 40 South Clinton St. Chicago 6, Illinois |) on Co., president; Karl Wiselo- | The Chevrolet Dealers Assn. of | The DeSoto Assn. of Milwaukee 











gel, W & W Motors, Inc., vice- | Milwaukee elected C. L. Kotovie as | 4S elected F. W_Schenkenberger 
an ETS TE SE SE CE RET SIE TT . ———_______—_ | as president and W. H. Laev, secre- 
| tary-treasurer. 





* * * 
| O’ Neill Ups Mulvey 
Francis J. Mulvey has been pro- 
moted to new-car sales manager of 
O'Neill Motor Corp. (Ford), 1790 
Main St., Buffalo, it was announced 
by George E. O’Neill, president. 


Marble Mishap 
Dealer’s Order Went Under 


With Carlsen Ship 


The mystery of the disappear- 
ance of a $2,000 shipment of traver- 
tine marble quarried in Germany 
for Colonial Chevrolet, Richmond, 
Va., has been solved at last, but 
not to the satisfaction of those con- 
cerned, It left Hamburg, Germany, 
consigned to the Ajax Tile and Mar- 
ble Co., which had been promised 
delivery at dockside Norfolk, Va., 
by mid-January. 
| Louis Bottino, head of the firm, 
likewise had commitments to deliv- 
jer the marble to Colonial for its 
|new used-car building, and had 
| been keeping the wires hot with 
queries directed to a marble broker 
|in New York for two weeks. 
| Bottino was recently advised that 
|the marble is beyond recall as it 
was part of the $1,000,000 cargo lost 
| Jan. 11 when the much-publicized 
| Flying Enterprise sank off the 
| English coast shortly after its skip- 
| per, Capt. Hendrik Kurt Carlsen, 
| had ended a long vigil aboard the 
| doomed vessel. 
| Bottino, however, has been ad- 
vised by his agent that a duplicate 
| shipment of the marble is en route 
to Hamburg for trans-shipment to 
Norfolk. 











* * * 


Olson Heads Dahl Deal 


Youre looking al beauly. " pla manag of Bat ter 


in the automobile trade 25 years 
| and operated his own business 


YOU’RE LOOKING AT THE LEADER! a ee 


Monarch Names Griffith 
re ° — ° Malcol G. Griffith h been 
: ; ae a alcolm G. Griffi as 
You're looking at the original styling of LUMITE [named used-car manager of Mon- 


woven saran fabric! And, when you look over ig’ wage Co., a. Indianapolis. 
. , e has had more than 20 years of 
your seat cover sales picture, here are two facts Here’s what makes LUMITE lexperience in the automobile busi- 


about LUMITE worth remembering: the leading seat cover fabric: pow areas ‘ 
| . ° 

PRICED COMPETITIVELY | , Dodge in Fashion Show 

| A new Dodge was selected for 

ORIGINAL STYLING \the Parade of Fashions in Kokom 
|\Ind. Button Motors, Inc., 208 ! 

AMAZING WEAR-ABILITY Sycamore St., is the Dodge deal 

YEAR 'ROUND COMFORT ship. ele 

EASE OF CLEANING $250,000 Fire 


i ; QUALITY-CONTROLLED FINISHING | K. and W. Motors, Inc. (Hudsor ', 
you're a dealer, a trim shop, or a manufacturer, Raleigh, N. C., was damaged 
1 fire on March 3, w appro: '- 
be sure you feature the leader . . . LUMITE! nase i ante PPh ot 


* — - Damage was estimated at $250,0 
* * * 
Ke y L U M i i E 
brated his 20th anniversary as 
dealer in February. Rogers h 


Rogers’ 20th 
Chet Rogers, Dodge - Plymou 1 

FOR FREE SALES AIDS and further information, write: Dept. AN-23, — a — ——s with ov 
*Registered trade-mark Lumite Division, Chicopee Mills, Inc., 40 Worth Street, New York 13, N. Y. 5,000 square feet of floor space 





* ra 


LUMITE is the biggest-selling saran seat 
cover fabric. 
2 LUMITE is the best-known brand in seat 
- 
cover fabrics. 


Make the most of this unique acceptance! Whether 



















woven 
SARAN 


dealer in San Pedro, Calif., ce: - 
fabric 
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Canada Slump Enters °52 


New Vehicle Sales Fall Almost 40 Percent 
Below °51 January Total 


OTTAWA.—Sales of new vehicles | 
n Canada continued their down- | 
‘ard slide, dropping 39.9 percent in 
anuary as compared to the same | 
1onth last year, according to the | 

Canadian government. 

Only 20,268 new vehicles were 
sold in January as against 33,724 
units a year ago, with declines in 
all provinces ranging from 19 
percent in Manitoba to 50 percent 
in British Columbia. 


The greatest sales decline oc- 
curred in new cars. Only 13,745 
cars were sold compared with 26,- 
085 a year ago, down 47.3 percent. 
Commercial vehicles sold declined 
to 6,523 compared with 7,639 last 
year. Drops were recorded in six 
out of the 10 provinces. 

Sales drops of new vehicles in 
January as compared with last 
year: Ontario, 45.6 percent; Que- 
bec, 36.7; Prince Edward Island, 
45.3; Newfoundland, 29.8; Nova 
Scotia, 47.2; New Brunswick, 42.7; 
Manitoba, 19; Saskatchewan, 24.3; 
Alberta, 30.2; British Columbia, 50. 

Financing of used vehicle sales 
is continuing high throughout 
Canada, involving 19,471 vehicles 
in January, 1952, as compared 
with only 15,634 a year ago in 
the same month, up 24.5. 

There were gains in all prov- 
inces, ranging from a peak of 51.2 | 
percent in Saskatchewan to 14.3) 
percent in British Columbia. 

Such financing gains in number | 
of vehicles showed the following in | 
January as contrasted with the | 
same month a year ago: Atlantic 
Provinces, 15.8 percent; Quebec, 
51.1; Ontario, 20.7; Manitoba, 21.7; 
Saskatchewan, 51.2; Alberta, 22.9; 
British Columbia, 14.3. 


Used-car sales financed in Jan- 














Packard Names 
Boston, Atlanta 


Zone Managers 


DETROIT. — New managers and 
their assistants have been named 
for Packard’s Boston and Atlanta 
zone offices in an organizational 
shift announced last week by C. E. 
Briggs, general sales manager. 

Promoted to the zone manager 
post in Boston was Bertram E. 
Meadowcroft, a veteran of 17 years 
with the company. He was formerly 
assistant zone manager in Pitts- 
burgh. He succeeds Ralph Kelly, 
who has resigned. 

Named as Meadowcroft’s ass'st- 
ant was Thomas A. Coupe, who has 
been with Packard since 1946 and 
was formerly New York city man- 
ager. 

Roy A. Blount has been promoted 
to be Atlanta zone manager and 
Harry G. Ash, assistant zone man- 
ager at Atlanta. 

Blount was assistant zone man- 
ager at Atlanta, and started in that 
office as business manager in 1946. 
Ash started at the Scranton district 
in 1936 and later became a district 
manager at the Buffalo and Syra- 
cuse zones. 

Blount replaces Alex L. Davis, 
who has been transferred to the 
factory as assistant national used- 
car manager. 


The Third ‘Eye’ 
Goodrich Gauge Controls 


Coating of Rubber 

AKRON.—A _ radioactive “eye” 
which sees through rubber is now 
at work helping to build tires with 
greater precision than ever before, 
according to B. F. Goodrich Co. 

The new Beta Ray gauge can be 
used to control rubber coating of 
fabrics to within thousandths of an 








inch, the company says. Tire build- 
ers use many plies of such fabric 
to build the carcass. | 
Calender operators, whose job is | 
to rubber-coat parallel strands of 
tire cord so that the strands form | 
a solid sheet of continuous rubber- | 
ized fabric, are now guided by a| 
continuously recording chart which | 
features an inking device respon- 
Sive to radioactive impulses. | 
A glance at the chart shows op- | 
erators exactly when minute ad- 
justments to calender machinery 
are necessary, the company says. 


uary advanced 21.1 percent in num- 
ber, while used commercial vehicle 
sales financed jumped by 41 per- 
cent. There were 15,626 used cars 
financed as against 12,907 a year 


| ago, while used commercial vehicle 
| sales involved 3,845 units compared 
| with 2,727. 


The number of new vehicle 
sales financed this January, while 
lower than a year ago, did not 
decline as sharply as sales. There 
were 7,835 units financed in Jan- 
uary against 8,431 last year, a 
decline of 7.1 percent. 

There was a wide variation across 
the nation, ranging from gains in 
number of such new vehicle sales 
financed in Saskatchewan and Al- 
berta to losses in all other prov- 
inces. 

New-car sales financed dropped 
17.1 percent in number, whereas 
new commercial vehicle sales fi- 
nanced advanced 21 percent. 

Gains in the number of new ve- 
hicles financed, by provinces, were 
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al 7, ? Weep 
Parade of Old Cars Honors AAA— 


This 1908 Buick, owned by Sanford Webb Buick, Fort Worth, Tex., was included in 
the parade of old-timers that paid tribute to the 50th Anniversary of the American 
Automobile Assn. there. Behind the wheel is John Collier, past-president of the South- 
west Motor Club; next to him is Ed Sproles, formerly of Sproles Freight Co.; and in the 
back seat, Truman Collier, president of the SMC. Roy Blackwell (left with goggles), is 
service manager of Sanford Webb. 





made in Saskatchewan, 36.3 per- 
cent, and Alberta, 6.5 percent.| Provinces, 1.2; Quebec, 11.2; On- 
Losses in number were as follows: | tario, 13.3; British Columbia, 14.6. 


Manitoba, 1.4 percent; Atlantic 











Ford F oundation 
Helps Economic 
Education Fund 


NEW YORK.—A $123,750 grant 
from the Fund for Adult Education 
for increased support of a national 
movement to improve and expand 
economic education of teachers and 
school administrators has been an- 
nounced by Marion Folsom, chair- 
man of the Committee for Econom- 
ic Development. 

The Fund for Adult Education is 
an independent organization estab- 
lished by the Ford Foundation. 
This is the second year the group 
has made a supporting grant, CED 
said. 

CED said it will use the grant to 
help support the national services 
of the Joint Council of Economic 
Education, a non-profit organiza- 
tion of education, business and la- 
bor leaders. 

The council works with colleges, 
school systems and community 
groups to help teachers and admin- 
istrators develop programs to im- 
prove the quality of economic edu- 
cation in secondary schools. 





COMMON SENSE BUILDS BUSINESS 


The Old Sage says... 


















TIME 
CONTRACT 





in automobile financing. 


DEPEND ON 


your needs. 


problem that’s on your mind. 


South Bend, Indiana 


Associates credit people are as volume-minded as your own sales 


staff. When you deal with Associates, you’re dealing with specialists 


A reputation second to none for quick approvals 


and flexibility in credit policies. 


Competent, trained personnel with extraordinary 


credit knowledge and understanding. 


Promptness, courtesy and personal attention to 


Associates 130 offices are ready to give you fast, helpful action on ap- 
plications called in, to give you complete finance and insurance serv- 
ice, to protect your interests and help you get business and keep it. 

Just write or call any Associates office. Ask about Associates’ Com- 
plete Finance and Insurance Plan. Ask about Associates’ Insured 


Payment Plan. Ask about any automobile finance or insurance 


You’ll like the service you get—service that helps you build profits. 


Associates 


Associates Investment Company 
Associates Discount Corporation 
Emmco Insurance Company 








Chrysler Shuffles Sales 


Three Region Heads Named, Transfers 
{ffect Four in Zones 


four 
re- 


DETROIT. Joseph A. O’Malley,| burgh territory in 1945 and 
general sales manager of the Chrys-| years later was promoted to 
ler division, last week announced | gional manager at Jacksonville 
the promotion of seven members of 
the factory field force, four to ex- 
ecutive positions in the home of-| 
fice and three from district to re- 
gional manager. 

They are Maurice J. Harris, 
Charles B. Neely, Cornelius R. 
Curtan and George J. McCarthy, 
all of whom become sales execu- 
tives with headquarters in De- 


motions of regional managers to 
follows: 

Morrison has been transferred 
| from regional manager at St. Louis 


;}to the same position at 


| Roger Welch, promoted from dis- 
|trict manager in the Chicago re- 
| gion, with headquarters at Kanka- 
| kee, Ill. Welch joined the division 
immediately after the war. He had 
served as district manager in the 


Detroit and Memphis regions be-| 


fore being assigned to Kankakee. 

Sumrall has been promoted 
from district manager in the 
Memphis region to fill the post 
of regional manager in Washing- 
ton. He served as a pilot in 
World War II and after being 
released from the Air Force, be- 
came an auto retailer, He joined 
the division in 1947 and was 


M. J. Harris Cc. B. Neely 


troit; Roger Welch, Lehan B. 
Paulin and Charles E. Sumrall, 
who will function as _ regional 
managers. Alfred J. Morrison has 
been transferred from regional 
manager at St. Louis to the same 
post in Jacksonville, Fla. 


The four sales executives named 
fill newly-created positions and in- 
crease to six the number of men 
holding this title. They become 
members of the general sales staff. 
This increase in executive person- 
nel will enable the factory to have 
complete national coverage of its 


©. R. Curtan G. J. MeCarthy 


sales territory from the upper 
echelon, the company said. 

Harris has been with Chrysler 
since 1943 as district manager in 
the Cincinnati region, regional 
manager in Pittsburgh and sales 
promotion supervisor of western 
regions with headquarters in San 
Francisco, which post he leaves to 
come to Detroit. 

Neely joined Plymouth in 1940 
and has been with the company 
ever since, except for four years 
in the Navy during the war. He 


Roger Welch L. B. Paulin 


joined the division in 1946 and was 
assigned to the Washington region 
as district manager. He was pro- 
moted to regional manager in Au- 
gust, 1947. 

Curtan joined the division in 
January, 1946, after service in the 
Army and was sent to the Omaha 
region as a district manager. He 
was transferred to the New 
Orleans region in the same capac- 
ity and in July, 1949, was made 
regional manager at Atlanta. 

McCarthy has a total of 13 years 

of service with Chrysler Corp., in- 
terrupted by three and a half years 


Cc. E. Sumrall A. 4. Morrison 


of service to the government dur- 
ing the war. He was made a divi- 
sion district manager in the Pitts- 


Jackson- | 
| ville. His place has been taken by | 


The vacancies caused by the pro- | 


sales executives have been filled as | 


s | | 


K-F Dealers Tie Promotion to Movie, "Steel Town" — 

filmed at the Kaiser Steel Corp. 
plant in Fontana, Calif., was the signal for the start of nationwide cooperation on 
advertising between K-F dealers and movie houses. K-F cars ore used in the film. 
| Fontana is another of the Kaiser interests. Shown at the Detroit premiere are Leonard 
Goldstein, producer; K-F President Edgar F. Kaiser; John Lund, Ann Sheridan and P 
Howard Duff, stars of the picture, and Walter Davenport, president of the Detroit from Detroit 


The world premiere in Detroit of ‘Steel Town,” 


| 


| K-F dealer association. 


| made district manager with head- 
| quarters in Nashville. 

Lehan B. Paulin has been named | March, 
| regional manager in the 
region. His service with Chrysler| manager with 
Corp. dates back to 1938, except for | Lynchburg, Va. 


N 


five years in the Air Force during 
the war. He joined the division in 
1947, and was assigned to 
Atlanta | the Washington region as district 


h 


\ 
WAY 
\ 
\ 


Ww 


‘Alltime Output 
‘Of Chevrolet Units 
Tops 27 Million 


KANSAS CITY 
| Chevrolet vehicle 
| sembly line here Wednesday 
|milestone was 

reached eight 

months and 22 
days after pro- 
duction of the 26,- 
000,000th, accord- 
| ing to T. H. Keat- 
| ing, general man- 
ager 

To mark the 
event, W. J. Scott, 
general manufac- 
turing manager, 

'and R. G Ford, T. H. Keating 
manager of assembly plants, head- 
ed a group of Chevrolet officials 
to witness’ with 
Kansas City civic officials the as- 
sembly of the car. 

The Chevrolet plant here is one 
in a production network that in- 
cludes 25 manufacturing and assem- 
bly plants, plus three government 
plants which the company operates 
wholly on defense. 
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NOW ON TV +“ THE U.S. ROYAL SHOWCASE” 


The Best in Show Business 


Every Sunday at 7 P. M., E. S.T., NBC Television Network 
Check your newspaper for local time, date and station 


Ade 
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At Nash Banquet in Cleveland— 


Nash dealers, their personnel and friends attended a Cleveland 


honor of the “Nash homestretch jamboree party.” 
showing of the 1952 models as well as recognition for outstanding salesmanship by 


Nash salesmen. 


zone banquet in 
The occasion marked the first 





100-Mile Race 
Won by Teague 


JACKSONVILLE, Fla.—Marshall | ger (Olds 88), was third; Tim Flock 


Teague took his second race of the 
1952 NASCAR season 








driving his 1952 Hudson Hornet to 
victory in the 100-mile dirt track 
event here. 

Herb Thomas, also driving a Hud- 
son, placed second; Frank Schnei- 





(Hudson), fourth, and Tommy 


last week,| Moon (Hudson), fifth. 


Sees Mandate of Congress 


Ignored... 





NADA Blasts OPS at Hearing 


(Continued from Page 1) 


legislation on the part of Con- 
gress may be necessary to bring 
the retail automotive trade relief 
from the arbitrary behaviour of 
OPS. 


At the outset of the NADA's sup- | 


plementary testimony, Freed took 
up the question of delivery 
handling charges. 

“You will recall,’ he said, “that 
as a specific example of the con- 
fusion that has prevailed in our 
industry, I pointed out on my last 
appearance before you the difficul- 
ties we have experienced in con- 
nection with the dealers’ delivery 
and handling charges (described by 
OPS as ‘preparation and condition- 
ing’ charges). 

“I pointed out further that, in 
our judgment, the intent of the 
law, particularly as amended was 
correct and appears to be clear. 
But in answer to a direct question, 
I testified that, in our judgment, 
OPS had ignored the intent of the 
Herlong amendment in promulgat- 











our Captive 
and Your Servant 


and 


; ing its regulations for our industry.” 
prawn noted that CPR 83 “pur- 
ports to establish on an indi- 
| Vidual dealer basis ceiling prices 
for their delivery and handling,” 
although these charges vary ma- 
|terially from dealer to dealer. 

| “A current example of the incon- 
| sistent interpretations being issued 
| by the OPS,” said Freed, “is clearly 
demonstrated by the replies re- 
ceived by two new-car dealers han- 
dling the same make of automobile 
who asked identical questions of 
two officials of OPS. In letters of 
reply written on the same date, one 
dealer received an_ affirmative 
reply, the other a negative one. 


“This situation is further ag- 
gravated by the fact that these 
dealers are selling in the same 
marketing area, and each is fully 
aware of the information re- 
ceived by the other. I submit, 
gentlemen, what are these deal- 
ers supposed to do, and how can 








they determine whether or not, 








All the science and the art of tire making have the prime purpose of making air 


your captive and your servant, in safety. 


A tire simply holds air in safe confinement, yet free enough to do what nothing 


else can do, cushion and protect you. 


The rubber and the fabric make the prison, but the AIR, and nothing else, makes 


the ride! 


Yet, far beyond the captive air, there are vital things the tire itse/f must do. 


It must start you, it must roll you, it must stop you—in safety! 


It must speed you up, slow you down, meet every signal of control, in any weather, 


without slide or skid, or needless risk to you or any member of your family. 


Utmost Protection for The Other Home You Live In 





In today’s U. S. Royal Master tire, you find a non-skid stopping power and 


holding power far beyond any previous standard. 
Also, today, the new U.S. ROYAL LIFE-TUBE, (the new inner-tube of NYLON) 
introduces genuine BLOWOUT PREVENTION, in a way not possible before. 
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under these circumstances, they 
are in compliance with existing 

regulations? 

“As late as Feb. 28, 1952, our 
association was advised by OPS 
that ‘the whole problem of servic- 
ing, delivery and handling charges 
is now under study.’ We have been 
told repeatedly that this problem 
has been under study since it was 
first presented to OPS shortly after 
March 2, 1951. We submit, gentle- 
men, how long does OPS have to 
study a problem before they can 
reach a decision? Surely, one year 
is too long to wait. 

“The effect of the present regula- 
tions issued by OPS is to require 
most of these dealers to change in 
some way their customary delivery 
and handling charges and, thus, his 
long-established business practices 
are being disrupted. This, we be- 
lieve, is contrary to the intent of 
Congress.” 

cd * 
yee told the Senators that 

OPS is attempting to roll back 
many dealers’ delivery and han- 
dling charges by forcing those deal- 
ers to eliminate from those charges 
many items of cost that customar- 
ily have been included, such as ad 
fund costs and inspection charges. 

“Since OPS has ignored the 
recommendations of its Industry 
Advisory committee,” Freed con- 
tinued, “we find it necessary to 
look to Congress for any relief that 
might be forthcoming for our in- 
dustry. 

“For these reasons, we respect- 
fully urge that this committee re- 
quire representatives of OPS to 
make known to Congress their in- 

tentions with respect to the ad- 
ministration of the price stabiliza- 
tion program under the Defense 
Production Act, as amended, with 
particular reference to the preser- 
vation of each dealer’s customary 
percentage margin over costs, the 
maintenance and furtherance of 
normal business practices and the 
American system of competitive 
enterprise. 

“If Congress should then de- 
termine that OPS intends to ig- 
nore long-established business 
practices in our industry and to 
force rollbacks in customary 
charges in spite of the fact that, 
daily, dealers’ profits are declin- 
ing, and to otherwise ignore what 
we believe to be the intent of 
Congress, then it is our view that 
the only avenue available to us 
for relief under these circum- 
stances is clarifying and specific 
legislation. 

“Such legislation, if required, 
must leave no room for doubt as 
to the intent of Congress with re- 
spect to the preservation of the 
individual dealer’s long-established 
business practices and percentage 
margins over costs.” 


Detroit Engineers 
To Hear Panel of 
Body Stylists 


DETROIT. — Practical aspects of 
|auto body styling will be discussed 
| by members of the Society of Au- 
tomotive Engineers at a dinner- 
technical meeting at the Rackham 
building tonight (March 24), at 6:30 
p. m. The meeting will be a panel 
session arranged by the junior 
group so automobile stylists can 
tell their story. 

Alex Tremulis, of Kaiser-Fraz- 
er’s advance styling group, will 
present the designer’s dream in a 
paper entitled “Styling Unlimited.” 
A second viewpoint will be pre- 
sented by Richard F. Baird of 
|DeSoto’s styling section as he dis- 
|cusses the customer’s impression 
|}with “The Demanding Public.” 
| John Zimmerly, a studio engi- 
|neer with Ford, will point out the 
/concession that the stylist must 
|make in order to produce a work- 
|able model suitable for production. 
His presentation will be on “Prac- 
tical Designing.” 

Moderator for this panel meeting 
| will be Charles Phaneuf, of Pack- 
| ard. He will introduce the speakers 
as well as a trio of consultants: 
John M. Reinhart, of Ford; Philip 
O. Wright, of Willys-Overland, and 
Harry E. Chesebrough, of Chrys- 
‘ler Corp. 
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Used-Car Auction Prices 








Market Trend 


Maybe income tax time is to blame but the used-car market has 
been weaker in price for the past two weeks. The overall average 


dropped $2 last week to $1 
was $8. 


,222, while in the previous week, the decline 


Only “models in the middle” resisted decline last week. The price of 


"48s gained $1, 


while ’50s picked up $2 and ’49s advanced $3. The rest 


of the list lost ground. The largest decline was $8 for ’51s, followed by 
a $7 loss for 47s, a $5 slip for 46s and a $2 drop for ’52s. 

With more ’52s showing up in the auctions, their average price has 
settled down around $2,300. That price is about $200 higher than the 
average which prevailed at this time last year for the latest models. 

There was only a slight decline in the percentage of cars sold at 
various auctions last week. Of the 1,757 offerings at 10 representative 
auctions last week, 1,192, or 68 percent, were sold. At the same auctions 
in the previous week, 1,186, or 69 percent, of the 1,728 offerings 


were sold. 


Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 


DENVER 


(Denver Auto Auction, Inc, Sale every 
Tuesday at Littleton, Colo. Prices are for 
sale of March 11.) 

(Prices steady. 
384 offerings.) 
BUICK—’52 Super sedan, $2,625*. ‘51 

per sedan, $2,185*, $2,204*, $2,285*, $2,- 

305° ; Special sedan, $1, 735, $1,885*, $2,- 

105*. °50 Super sedan, $1,285, $1,335, 

$1,340, $1,360*, $1,395*, $1,455*, $1,- 

485*, $1,500*. ‘'49 Super sedan, $1, 020, 

$1,025, $1,170*, $1,230*, $1,235*, $1,255", 

$1,260*. ’46 Super sedan, $525. 
CADILLAC—’51 Coupe de Ville, $3,920*; 

(62) sedan, $3,405*, $3,480*, $3,700*. '50 

Coupe de Ville, $3,110*; (61) sedan, §2,- 

790*. °'49 (62) sedan, $2,160*, $2,190*, 

$2,350*. 
CHEVROLET — 


Sold 264 units out of 


Su- 


'52 Bel-Air, $2,500*; SL 
Deluxe sedan, $1,950, $1,985; %-ton 
pickup, 2 at $1,510. °51 Bel-Air, $1,695, 
$1,700, $1,815, $1,830*, $1,855*; SL De- 
luxe sedan, $1,590, $1,595, $1,600, $1,625, 
$1,630*, $1,645*; FL Special sedan, $1,- 
415, $1,435, $1,500, $1,510, $1,520, $1,- 
570, $1,585, $1,590; %-ton pickup, $1,- 
105, $1,265. °50 Bel-Air, $1,405*, $1,415, 
$1,455*, $1,500*; SL Deluxe sedan, $1,- 
105, $1,210, $1,280, $1,285, $1,255, $1,- 
325, $1,360, $1,375. ‘49 SL Deluxe se- 
dan, $1,020, $1,050, $1,065, $1,070, $1,- 
105, $1,140, $1,145, $1,155. ‘48 FL aero- 


sedan, $880, $915, $975, $1,020. ‘47 SM 
sedan, $555, $620, $710, $740, $775. °46 
FM sedan, $510, $550, $560. 

CHRYSLER—’50 Windsor sedan, $1,650*. 
49 NY sedan, $1,245*, $1,250°. ‘'48 
Windsor sedan, §$705*, $810*, $830*, 
$855*. 





DODGE—’51 Coronet sedan, $1,595*. ‘50 
conv., $1,320 ‘49 Wayfarer sedan, 
$915*; %-ton pickup, $660, $710, $745. 

FORD—’52 Victoria, $2,550*; Custom (8) 
sedan, $2,055, $2,150, $2,155, $2,205°. 
"51 Custom (8) sedan, $1,435, $1,465, 
$1,545, $1,555*, $1,585*, $1,605, $1,700, 
$1,705; %-ton pickup, $1,100, $1,055, 
$1,205. °50 Custom (8) sedan, $1,160*, 
$1,175, $1,200*%, $1,225*, $1,310*, $1,- 
350°, "$1,380°. ‘49 Custom (8) sedan, 
$905*, $925*, $935*, $950, $975*, $990", 
$1,010". ‘48 (8) sedan, $720. ‘47 (6) 
sedan, $565, $600, $625, $660, $690, $710, 
$720. ‘46 (8) sedan, $475, $505, $555. 
"41 (8) sedan, $290. 

HUDSON—’51 Hornet sedan, $1,795, $1,- 
845; Pacemaker sedan, $1,285*. °49 Su- 


per (6) sedan, ‘48 Commodore 
(8) sedan, $740. 

KAISER—’51 sedan, $1,160, $1,300; Henry 
J sedan, $845. 

MERCURY—’52 sedan, $2,775. ‘51 sedan, 
$1,750*, $1,855*, $1,905*, $1,940*, §$1,- 
960*, $1,975*. °50 sedan, $1,525*. °'49 
sedan, $990*, $1,000*, $1,225*, $1,230*. 
’48 sedan, $775. °47 sedan, $710, $735. 
’46 sedan, $690. 

OLDSMOBILE—’52 (88) Holiday, $3,100*, 

’51 Super (88) sedan, $2,215*, 

‘50 (88) sedan, $1,655*. °'49 

, $1,230*, $1,370*%, $1,405*, 
$1,420*. ‘48 (98) sedan, $710*, $780*. 
'47 (98) sedan, $660*, $685°*. 

PLYMOUTH—’52 Cambridge sedan, $1,940. 
’51 Cranbrook sedan, $1,380, $1,395, $1,- 
540, $1,565, $1,570. °50 Deluxe sedan, 
$1,095. °'49 Deluxe sedan, $830, $965, 
$1,000. °48 SD sedan, $750, $770. ‘’47 
SD sedan, $600. 

PONTIAC — '52 Chieftain sedan, 


$745". 


$2,630*, 
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.. bright sun to 


receptive to your suggestion of a Fulton DeLuxe Sun Shield. 


They’ll listen when you point out that the Fulton is 
carefully engineered to permit precision vertical adjustment. 
Can be set to give every driver maximum eye protection — 
for safer driving. And they’ll appreciate the beautiful 
advanced design that blends with modern car lines. 


Talk the Fulton DeLuxe Sun Shield to each new car 
buyer ir the showroom — to each used car buyer on the lot — 
and to each customer in your service 


department. You’ll build up the deal — time 
“Ask them to buy.” 


after time. 
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$2,660*. ‘51 (8) Catalina, $2,195", 
285°; Chieftain (8) sedan, $1,955*, 
080* "50 (8) Catalina, $1,850*; 

tain (8) sedan, $1,560*%. ‘49 Chieftain 
(8) sedan, $1,235*. °48 (8) sedan, $855*. 


STUDEBAKER—’52 %-ton pickup, $1,350 
‘51 Commander sedan, $1,420*%, $1,460*, 
$1,470*, $1,515*%, $1,550*. °50 Champion 
sedan, $970*, $1,110* ‘47 Commander 
sedan, $770* 

WILLYS "52 
Jeep, $825 


PHILADELPHIA 


(Harold B. Robinson Auto Sales Auction 
Sale every Tuesday. Prices are for sale of 
11.) 

(Prices about the same. 
out of 149 offerings.) 
BUICK—’51 Super Riviera coupe, $2,185°*. 

‘50 Super sedan, $1,390*, $1,430°, $1,310. 

49 RM sedan, $1,300, $1,275, $1,240; 

Super sedan, $1,210, $1,200. °47 Super 

conv., $945. °46 Super sedan, $715. ‘38 

Special sedan, $155. 
CADILLAC—’50 conv., 

dan, $2,525. ‘49 

$2,150*. '46 (62) 

(62) sedan, $290. 
CHEVROLET—’'51 SL Deluxe sedan, 2 at 

$1,650*, 2 at $1,525*, $1,500°, $1,485°*, 

$1,460°. $1,330, 2 at $1,290, $1,170. °49 

SL Deluxe sedan, $1,100, $1,055; SL Spe- 

cial sedan, $975; FL Deluxe sedan, $1,- 

070. °48 FL sedan, $850, $870. ‘47 FL 

aerosedan, $790; SM sedan, $740, $670, 

$630, $600. 
CHRYSLER—’50 NY Newport, 

NY sedan, $1,400. 
DeSOTO—’51 Deluxe sedan, $1,880, $1,620. 

‘50 Custom conv., $1,600; sedan, $1,595. 

’49 Custom sedan, $1,230, $1,210. 
DODGE—’52 Coronet sedan, $2,210. ’51 

Coronet sedan, $1,400. °49 Wayfarer se- 

dan, $950. '48 Custom sedan, $800. 
FORD—'51 Crestliner, $1,725; Custom (8) 

sedan, $1,650*; Deluxe (8) sedan, $1,505, 
$1,485, 2 at $1,450, $1,445, $1,425, 2 at 
$1,420, $1,415, $1,395; Deluxe (6) sedan, 
$1,280. °50 Custom (8) sedan, $1,240, 
$1,225, $1,175; Deluxe (8) sedan, $1,180, 
$1,120, $1,045, $1,035. °49 Custom sedan, 
$990, $850. ‘48 station wagon, $645, 
$635. ‘47 SD (8) sedan, $675. 
HUDSON—’49 (8) sedan, $775. 
KAISER—’51 Deluxe sedan, $1,500; Spe- 
cial sedan, $1,280. °47 Special sedan, 


$505. 
LINCOLN—’47 sedan, $600. 
MERCURY—’51 sedan, $1,875. 
$1,290. °'47 sedan, $720. ‘46 sedan, $700. 
NASH — ’'51 Ambassador 4-dr., $1,225; 
Statesman sedan, $1,295*. ’50 Ambassa- 
dor sedan, $1,175. °48 (600) sedan, $800. 
OLDSMOBILE — '50 (88) sedan, $1,500*. 
’49 (88) sedan, $1,300*; (76) conv., $1,- 
280°, °42 sedan, $145. : 
PACKARD—’50 Deluxe sedan, $1,060, $950. 
PLYMOUTH—’51 Cranbrook sedan, $1,545, 
$1,525; Cambridge sedan, $1,550, 
$1,520, $1,505, 2 at $1,500, 2 at $1, 490, 
$1,480, 2 at $1,470, $1, 435, $1,400, $1,- 
365. °50 Deluxe sedan, $1,265; (P- 19) 
sedan, $1,100. °49 Deluxe sedan, $1,060. 
"48 conv., $840; SD sedan, $700, $830. 
PONTIAC—'51 Chieftain (8) sedan, $2,- 
060°, $1,560. '48 SL (8) sedan, $1,005*, 
$980*. °47 (8) conv., $800. °'46 SL (8) 
sedan, $625; (6) station wagon, $430. ’41 
sedan, $280. 
STUDEBAKER—’50 Champion sedan, $1,- 
000. '48 Champion sedan, $690. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of March 7.) 
(Sold 131 units out of 215 offerings.) 


$2,- | 
$2,- | 


Jeep, $1,450, $1,500. ‘50 


Sold 131 units 


$2,925*; (61) se- 
(62) sedan, $2,225°*, 
sedan, $1,115*, ‘41 


$1,710. '49 


"50 sedan, 


BUICK—’52 Super sedan, $2,725. '51 Super 
sedan, $2,175*; Special sedan, $2,000*, 
$1,800. ’50 Special sedan, $1,010. 

CADILLAC—’51 (60) Special 4-dr., $3,- 
800*; (62) sedan, 2 at $3,500*, $3,600*. 
’50 (61) sedan, $2,680*. 49 (61) sedan, 
$2,025°. 

CHEVROLET—'52 SL Deluxe 2-dr., §$2,- 
135*. '51 FL Deluxe sedan, $1,680*; SL 


Deluxe sedan, $1,610*; club coupe, $1,- 
350; %-ton pickup, $1,025, $1,200. ’'50 
FL Deluxe sedan, $1,200; SL Special 
sedan, $1,220; SL Deluxe sedan, $1,380, 
$1,295, $1,240, $1,315, $1,250, 2 at $1,- 
325; Bel-Air, $1,450. ’49 sedan, $1,135, 
$1,050, $1,115; FL Deluxe sedan, $1,130, 


$1,140. ‘48 SM sedan, $900, $890; FM 
sedan, $790. ‘47 FL sedan, $850. °'46 
SM sedan, $680. 

DeSOTO—’50 Custom 4-dr., $1,300. 

DODGE—’52 Coronet club coupe, $2,200; 
Meadowbrook 4-dr., $1,950. 

FORD—’52 Victoria, " $2,590". °51 Custom 


(8) sedan, $1,525, 2 at $1,640, $1,695", 
$1,650; %-ton pickup, $1,200; Victoria, 
$1,890, $1,915. °50 Custom (8) club 
coupe, $1,225, $1,345; sedan, $1,245, $1,- 
355; %-ton pickup, $850. '49 Custom 
(8) club coupe, $925; sedan, $1,050, 
$1,080; station wagon, $930; Deluxe (8) 
2-dr., $880. '48 SD (8) sedan, 2 at $750, 
$800, $600, $775; club coupe, $890, $675. 
"46 SD (8) sedan, $595, 00. 

HUDSON—’51 Hornet 4-dr., $1,650. ‘50 
Commodore (8) 4-dr., $1,200. '49 Com- 
modore (8) 4-dr., $1,035. 

KAISER—’51 Henry J (4) 2-dr., $790. 

MERCURY—'52 4-dr., $2,630* °51 club 
coupe, $1,810. ’50 2-dr., $1,180. '49 2- 
dr., $875; club coupe, $1,075; conv., 
$1,100*. 

NASH—’50 Statesman 4-dr., $995. 

OLDSMOBILE—’51 (88) 4-dr., $2,225*, 
$2,275*; (98) sedan, $2,200*. ‘50 (98) 
sedan, $1,525; (88) sedan, $1,300, $1,- 
660°, $1,570*. 

PACKARD 51 
conv., $89 

PLYMOUT tam 50 SD 4-dr., 
coupe, $1,260, 

PONTIAC—’ 52 


(200) 4-dr., $1,725. 
$1,350; club 

49 Deluxe’ 4-dr., $890. 

(8) Deluxe Catalina, §$3,- 


"49 


000*, $2,970*. '51 (8) Catalina, $2,000*; 
Chieftain (8) 4-dr., $1,990*, $1,750, $1,- 
945*, $1,950*; 2-dr., $1,800; SL (8) 
sedan coupe, $1,845. ‘50 Chieftain (8) 
club coupe, $1,450. °49 (8) club coupe, 
$1,150. '48 (8) 4-dr., $900. 

ee Commander sedan, 
1,110. 

WILLYS—’51 $1,350. '50 


station wagon, 
station wagon, $1,160. 


OAKLAND, CALIF. 


(A. L. Pollock Auto Dealers Wholesale 
Auction, Sale every Wednesday. Prices 
are for sale of March 12.) 

(Market strong on all clean cars.) 
BUICK—’50 Super Riviera 2-dr., $1,855*; 


Special 4-dr., $1,385; RM Riviera 4-dr., 
$1,875*. °49 RM conv., $1,200*, $1,350°: 
2-dr., $1,330. ‘47 Super 4-dr., $735, 
$845; conv., $805; RM 4-dr., $805; conv., 
$850. °46 RM 2-dr., $730; 4-dr., $610; 
Super 4-dr., $690. ‘41 club coupe, $235; 
2-dr., $260, $235; 4-dr., $240. ‘40 4-dr., 


$190: 2-dr., $130. 

OADILLAC—’51 (62) club coupe, $3,765°; 
(61) 4-dr., $3,550*, ‘50 (61) 4-dr., $2,- 
960°, $3,145°. ‘49 (62) conv., $2,555; 


Chief- | 


| NASH 








club coupe, $2,340*. '47 (62) club coupe, | ~50 (600) 4-dr., $1,150. 

$1 's 4-dr., $1,280*. ‘46 (62) 4-dr., | OLDSMOBILE—’50 (88) club coupe, $1 

$92 | 665; 4-dr., $1,700*. °49 (98) conv., $1 
| CHEVROLET "51 SL Deluxe 4-dr., $1,650; | 465; 4-dr., $1,510*. ‘48 (78) 2-dr., $1 
| 2-dr., $1,610. °50 SL Deluxe 2-dr., $1,- | 005* ’47 (6) sedanet, $775*. °41 cl 

285; 4-dr., 5 at $1,315; SL Special 4-dr., coupe, $235. 

$1,190. '49 SL Special club coupe, $940; | PACKARD—’'50 2-dr., $1,210. ‘48 4-dr 

FL Deluxe 2-dr., $1,125; 4-dr., $1,045; | $805*; conv., $885*. ‘46 4-dr., $545. ° 

SL Deluxe 2-dr., $1,180 48 FM club 2-dr., $210 

coupe, $810; FL aerosedan, $950; SM | PLYMOUTH—’'52 Cranbrook 2-dr., $2,02 

2-dr., $790 ‘47 FM 2-dr., $715, $775; '46 4-dr., $570 

FL aerosedan 2-dr., $785; SM club coupe, | PONTIAC—'50 SL (6) 2-dr., $1,550* 

$805. '46 FM 2-dr., $685; FL aerosedan,| (6) 4-dr., $1,125*. ‘46 (8) conv., $65 

$715. ‘41 2-dr., $230, $320. °37 %-ton 2-dr., $600. '41 (8) club coupe, $325. 

pickup, $155 | STUDEBAKER ’50 Commander cli b 

' q 4 ” 

DeSOTO—’50 Deluxe club coupe, $1,600. '49 | i gh ieee’ aol yo gg 
$705. 41 ted ging, oe Dee 4-4". | 48 Champion 4-dr., $880. °47 Champ 
5. -dr., 55. ~ . . - 

DODGE—'51 Meadowbrook 4-dr., $1,400 eid da san aeen aaaee, ae 
40 Wayfarer 2-dr., §1,040, $1,006. °48 | Sooners aurmnmin tan toate cane’ 
FD 4-dr., $825 ‘47 Custom 4-dr $670 MISC ELLANEOU S—'49 Morris conv., $4 
%-ton pickup, $635 ‘46 club coupe, | 48 Austin 4-dr., $450 
$575; 4-dr., $670. '41 %-ton pickup, i 
$365; sedan, $150. N. PLAINFIELD, N. Jj. 
, 51 V i 75* 40*: ; ; 
4 ry oar si qeoe. i gaat ee (Lebanon Auto Auction. Sale every Wed- 
2-dr., $1,090, $1 175: (8) i“ ton gickun, nesday. Prices are for sale of March 12.) 
-* , , , vw, he - '. a “J of 
$980; conv., $1,390. '49 Deluxe (8) 4-dr., o———, a oo 
$995*, $850; Custom (8) 4- -ar.., $990, $1,- . 
105, $1,005; 2-dr., $885; %-ton pickup, | BUICK—’51 Special Riviera coupe, $2,- 
$980. '47 Deluxe (8) 4-dr., $500; SD (8) 050*; Special sedan, $1,860; Super Fi 
club coupe, $635; 4-dr., $690: SD (6) viera coupe, $2,075*. ‘50 Super sedan 
4-dr., $685; club coupe, $685; (6) %-ton $1,750*, $1,450; RM sedan, $1,800*, $',- 
panel, $610. °46 Deluxe (8) 4-dr., $550: | 770°. '49 Super sedan, $1, 280°, $1, 270%, 
SD (8) 2-dr., $640. | $1,260*, $1,190. '47 RM sedan, $735, ‘46 
HUDSON—'50 Pacemaker 2-dr., $1,205*: Super sedan, $670. 
Super (6) 4-dr., 3 at $1,255. °'48 Super | CADILLAC—'50 (61) sedan, $2,770. ‘19 
(6) 4-dr., 2 at $875. (61) sedan, $2,160. '46 (62) conv., $1,- 
LINCOLN—'49 4-dr., $1,245*, ‘47 4-ar., | 110. 
“$670. ° CHEVROLET—'51 SL Deluxe sedan, $1,- 
MERCURY—'51 4-dr., $1,855. ‘50 2-dr.,| 585°. '50 SL Deluxe sedan, $1,290°; FL 
$1,425; 4-dr., $1,500. °49 4-dr., $1,120. Special sedan, $1,085, $1,040. ‘49 SL 
$1,015, 2 at $1,130. °47 conv., $715. ’46 Deluxe conv., $1,100; sedan, $1,060; 
club coupe, $590. (Continued on Page 35, Col. 1) 











FERGUS MOTORS introduces. . 

















the stunning New 1952 Triumph Mayflower and 
who demands the very best. A miniature limousine in classic lines, sleek and 
Its eleg e combi 


formance and economy, giving you over 35 miles per gallon. Complete with 
heater, defroster and directional signals, it is priced lower than most average 


Renown for the person 





compact for “town or country." with sparkling per- 


cars today. Increased production enables quick deliveries. 

















the New 1952 Alvis, the perfect blend of modern and classic, with 
gorgeous bodies by the renowned Tickford Coach Builders, Ltd. In every detail, 
the Alvis is the last word in luxurious motoring. Powered by the world-famous 
Alvis Eagle engine, the Alvis is the car which won first prize at the London 
Auto Show this year. See the full line, including sedans and sport coupes, in 
the star of cars for 1952. 


Territories available for distributors and dealers 
throughout the U. S. 


FERGUS MOTORS, Inc. 
1717 Broadway, N. Y 290 Park Avenue, N. Y. 
CO 5-6494 MU 8-1841 


See us at the MOTOR SPORTS SHOW Mar. 29.- Apr. 6 
Grand Central Palace, New York 





















Our New Prices Are the Lowest Yet 


LICENSE PLATE CLIP 
E5195 












0 FINISH 
anee aoe SPRING, DOUBLE LOOP 


LIMITED SUPPLY. ORDER NOW. 


Postpaid on 1-Doz. Orders or More. 
Enclose 20c Postage on Small Orders. 
Attractive Offer for Jobbers. 


DEALER AUTO ACCESSORIES 


40c Each 


35c Ea. in 


One Doz. Lots 
Immed. Delivery 















3210 Avenue H, Brooklyn 10, N. ¥. Dept. AN ll 
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| $1,450. '50 Deluxe (6) 4-dr., $815, $890; 
} U C + e Deluxe (8) club coupe, $1,025. | 
_ Used-Car Auction Prices _ | sisters. ae Av Used-Car P 
| | KAISER—’48 4-dr., $305. '47 4-dr., $280. | ss = 
| | KAISER —'48 ¢-ar-, $305. erage e ar Fr rices 
| MERCURY—’'51 2-dr 1,720°, °50 2-dr., : : 
(Continued from Page 34 | $1,270°, $1,190. °49 f-dr... $1,105*. '47 (Compiled by Automotive News) 
‘ ithe | 4-dr., $700. '42 4-dr., $190 earch 1068 eb ; 
—_ . a. wae % NASH—’51 Ambassador 4- 480* I n 195 e an. 
aan $080; Fi pots oeT70; ‘™ -- |. coe eee NO, Gree". “SS OLDSMOBILE si Beees tab) Sas,’ 2,- Model (to date) 1952 1952 
—~1 50; 4 sedan, $770; SM sedan, Beth wny , | 195*, °50 (88) 4-dr. $1,540*. ‘48 De- 1952 $2,304 
rae Se . sw aan ¢ rw 4¥} ‘51 Cranbrook sedan, $1,-/ luxe (98) 4-dr., $91 ~. > eye 019 
; at . - 375, "i ern whvanes Ping 540; Cambridge sedan, $1,495; Concord PACKARD. ‘bl oa : $1,570. ‘50 4-dr., $1,222* $842 $836 1951 1,731 «$1,745 $1,769 
$1,400 ‘48 Windsor, $1 025. OAD | sedan, $1,360. '50 SD club coupe, $1,200 1,095. 1950 1,357 1,330 1,311 
eSOTO- 51 Salass: pe borage $1,800: Cus- 49 SD sedan, $1,130, ‘47 Deluxe sedan, | PLYMOUTH—'52 Cambridge 4-dr., $1,865 } 1949 1,092 1,054 1,049 
a $1,950. °60 Deluxe sedan $655. °41 sedan, $150. ‘51 Cambridge 4-dr., $1,400. '50 SD | 1948 "923 819 "204 
$1,550*. '49 Custom sedan, $1,300, $1,. | PONTIAC—'50 (8) club coupe, $1,460*, '47 2-dr., $1,235; SD 4-dr., $1,135. "49 De- | mp " 
150 (6) sedan, $810; (8) conv., $655, ‘46 |. luxe 4-dr., $795. } 1947 675 677 675 
DODGE—'50 Meadowbrook sedan, $1,275* (6) sedan, $610, $580. PONTIAC—'52 Chieftain (8) Deluxe 4-dr., | 1946 573 603 582 
$1,250. '49 Coronet sedan, $1,075*. ‘48 |STUDEBAKER—'50 Commander sedan, | $3;°(27- (31 Chieftain (8) 2-dr., $1,880. | 1942 257 269 
a - 26 aan ane é SL (i 2-dr., $1,410; (8) conv., 
Custom sedan, $880. $1,150. '48 Commander sedan, $855 $1,660". '49 (6) 4-d $1,150"; (8) 2 1941 248 230 
FORD—’'51 Custom (8) sedan, $1,430; De- $1125 y eee See ee March Feb Jan “Ov rall 7 Z 
luxe (8) sedan, $1,435, $1,400. °50 Cus- N ‘ ‘a STUDER a a z E era 
i 1 ° § JEB: . g F: 2- 
tom (8) sedan, $1,255; Deluxe (8) se- IASON CITY, IA ; mgLaso°; 4-0r "g1.b00" $1,560"; Sem | Average... $1,222* $ 842 $ 836 
dan, $1,095*. ’49 Custom (8) sedan, $1,- (Lapiner’s Car Auction. Sale every Wed- mander (6) 4-dr., $1,455. ‘50 Champion | *Includes °52s and does not include 
065*, $1,025. ’48 (8) station wagon, $490. wae Prices are for sale of March 12.) 9-dr $1,055* 449) Champion 4-dr ’41s and ’42s 
46 (8) sedan, $500. (Demand very strong. Sol ‘ sonne aes ‘ . aay 5 . . : . 
KAISER—'49 Se ony $870*, $765. °47 se-| out of 192 ge ote 161 Units $955". lorhoo wey Fg st Nag averages of used-car auction prices, all 
dan, $470. BUICK—’51 § ; . 2 190° eieieeenia makes and models, carried regularly in Automotive News.) 
LINCOLN—'49 Cosmopolitan sedan, $1,-| 50 Super 4-dr_ gisoo. ae bar. $t : EBENSBURG, PA. 
The. 2 ae 47 4 . se x is 3 7 : 
uamouRe nn rae ong “pheno $1,850° 155*. °47 RM 4-dr., $650. (Ebensburg Auto Auction Co, Sale every | ar or , . . 
sea "$1.370, °46 sedan £620. | CADILEAC—’51 (62) 4-dr., $3,610* | Thursday. Prices are for sale of March| 139, $1,075, $1,040. '48 FL aerosedan, NASH—'48 Super (600) 4-dr., $565. ‘46 
50 sedan, $1,370. °46 sedan, $620. CHEVROLET_’51 SL D t a ae 13.) | $870, $8 FM 4-dr., $810; SM club (600) 4-dr., $375. 
OLDSMOBILE—’50 (88) Holiday, $1,825*; Age — SL Deluxe 4-dr., $1,- ; coupe, $825; \%-ton panel, $475. : a? 
sedan, $1,570*, $1,490*; (98) sedan. 500°; FL Special 2-dr., $1,285; Bel-Air, (Prices firm and demand good, Sold ries ‘tthe / ‘ OLDSMOBILE—’48 (68) 2-dr., $825*. '47 
$1.820*, 49. (98) sedan, $1.250*: (88) | $1-750*. °50 SL Deluxe 2-dr., $1,250,| 81 units out of 114 offerings.) DODGE—'49 Wayfarer 2-dr., $860. '48 | (98) 4-dr., $750°. ‘ 
sedan, $1,170. '48 (98) ‘sedan, $i,020*.| $1,215, $1,185; 4-dr., $1,305, $1,205; SL| BUICK —°'50 Special 4-dr., $1,290°. ‘49 | ¢2ge", Dickup. | $725, $630. °46_ 4-dr., | PACKARD—~'48 club sedan, $750. 
ay (98) SOY. $660. ’ Special 4-dr., $970, $965, $1,035, $1,075: Super 4-dr “$1 355° 48 Super tie. $580; 1-ton stake, $450; tractor, $490, PLYMOUTH—’51 Cranbrook 4-dr., $1,555, 
PLYMOUTH—’51. Cranbrook sedan, $1,-| Bel-Air, $1,425*. ‘49 FL Special 2-dr., 25: sedanet. $890. °46 S -dr. | FORD—'51 Crestliner, $1,550*; Custom (8) | $1,525; Cambridge 4-dr., $1,560. '50 SD 
$985, $1,015 $1,025; sedanet, $890. 46 Super 4-dr., aon. ¢ ae “ 4-d 1,160. ’ 3 ° 
510; Cambridge sedan, $1,460, $1,420. '49 OB og a $605. 4-dr., $1,525; 2-dr., $1,525*; Custom (6) t-dr., $1,160. 49 SD 4-dr., $1,090. '46 
conv., $1,190; Deluxe sedan, $1,010. CHRYSLER—-’52 Saratoga 4-dr.,_ $3.000*. | 0, ee i sihe 6 2-dr., $1,390. ’50 Custom (8) 4-dr., $1,- | SD 4-dr., $580; Deluxe 4-dr., (taxi), 
PONTIAC—'51 (8) Catalina,  §2,350°; | POSOTO—'51 Deluxe 4-dr... $1,790°. "50 | CARMA CSD age StbOr °48| 1800; 2dr, $1,225°, $1,200, $1,150; |» $290. 
Chieftain (8) sedan $1,690. °50 (8) Deluxe 4-dr., 2 at $1,390. (61) club coupe, $1,735*. Deluxe (8) 2-dr., $1,000; (8) 14-ton’ pick: | PONTIAC—'51 Chieftain (6) 2-dr., $1,700. 
Catalina, $1,850; Chieftain (8) sedan, | DODGE—'51 Custom 4-dr., $1,600*. ‘46 | CHEVROLET — '50 Bel-Air, $1,460%; SL | up, $865. '49 Custom (8) conv., $815; 49 SL (6) sedanet, $1,250%. "48 (6) 
$1,475*.'’49 Chieftain (8) sedan, $1,- | ,Custom 4-dr., $470, $570, Deluxe conv., $1,325, $1,200; 4-dr., $1,-| 2-dr., $1,000*, $950*, $850, $840; Deluxe | Sedanet, $910. "47 (8) 4-dr., $725. 
300*. ’47 SL (8) sedan, $660. ‘46 sta- FORD—'52 Deluxe (8) 2-dr., $1,995*, $1,- 210, $1,190, $1,100; 2-dr., $1,270; FL (8) 4-dr., $795; 2-dr., $815. STUDEBAKER—’51 (V-8) 2-dr., $1,320*. 
tion wagon, $600. 950; Custom (8) 2-dr., $2.050%. '51 Deluxe 4-dr., $1,330, $1,240; FL Special | LINCOLN—’49 Cosmopolitan 4-dr., $1,310*. ‘50 Champion RD 2-dr., $1,095*. °46 
Custom (8) 4-dr., $1,600*; 2-dr., $1,550*, 2-dr., $1,135. °49 SL Deluxe 4-dr., $1,- | MERCURY—'41 2-dr., $120. Champion 4-dr., $410; coupe, $400*. 


STUDEBAKER—’50 Champion sedan, $975; 
Land Cruiser sedan, $995*. 

WILLYS—'48 (4) station wagon, $685*. 

MISCELLANEOUS—'50 GMC %-ton pick- 
up, $800. 


MANHEIM, PA. 


(Manheim Auto Sales & Auction, Inc. 
Sale every Friday. Prices are for sale of 
March 7.) 

(Market good. Sold 72 units out of 142 
offerings.) 

BUICK—’51 Special Deluxe 4-dr., $1,- 
880. '50 RM Riviera coupe, $1,670; 4- 
dr., $1,665; Special 2-dr., $1,455*, $1,- 
350. '49 RM 4-dr., $1,260*; 2-dr., $1,190. 

CADILLAC—’51 (60) Special 4-dr., $3,- 
640*. °49 (62) 4-dr., $2,250*, $2,090. °47 
(61) club coupe, $1,175*. 

CHEVROLET—’52 SL Deluxe 4-dr., $1,- 
970. '51 SL Deluxe 4-dr., $1,580. ’50 
FL Deluxe 4-dr., $1,245; Bel-Air, $1,- 
660*; SL Special 2-dr., $1,140, °49 conv., 
$1,220. 48 FL 4-dr., $1,030; FM club 
coupe, $850. 

CHRYSLER—’'50 Newport, $1,950; station 
wagon, $1,690; Windsor club coupe, §$1,- 
570; Royal 4-dr., $1,550. °48 Windsor 
4-dr., $1,035. 

DeSOTO—’52 (V-8) 4-dr., $2,750. '51 De- 
luxe 4-dr., $1,730. 

DODGE—’52 %-ton pickup, $1,200. ‘51 
Coronet club coupe, $1,625. ‘49 Way- 
farer 2-dr., $1,055, $825. ‘48 car car- 
rier, $1,900, 

FORD—’51 Victoria, $1,870; Custom (8) 
2-dr., $1,560; Custom club coupe, §1,- 
540; Custom (6) 2-dr., $1,490; Deluxe 
(8) 4-dr., $1,475. ’'50 Custom (8) 4-dr., 
$1,305. °49 Custom (8) 4-dr., $965. 

KAISER—’51 4-dr., $1,450. ‘50 Traveler, 
$900. '47 4-dr., $545. 

LINCOLN—’51 club coupe, $1,900; 4-dr., 


$1,840. 

MERCURY—’51 4-dr., $1,785. °50 2-dr., 
$1,475; 4-dr., $1,350; club coupe, §1,- 
340. °49 4-dr., $1,170. 

NASH—’51 Ambassador 4-dr., $1,400. ’50 
(600) 4-dr., $1,020. °49 (600) 2-dr., 
$890. '48 Ambassador 4-dr., $580. 

OLDSMOBILE—’51 (98) 4-dr., $2,280*. '50 
(76) 4-dr., $1,390. ‘49 (98) 4-dr., $1,- 
375°; (88) 2-dr., $1,320*. °48 (76) 4- 
dr., $1,055*. '47 (78) 2-dr., $860*. 

PACKARD—’'49 4-dr., $870. 

PLYMOUTH—’51 Cambridge 4-dr., §$1,- 
510; club coupe, $1,460; Cranbrook 4- 
dr., $1,470. ’50 SD 4-dr., $1,345. °49 
SD 4-dr., $900. 

PONTIAC—’52 (8) Catalina, $2,930*. ‘50 
(8) 4-dr., $1,360; (6) 2-dr., $1,275. ‘49 
Chieftain (8) 4-dr., $1,430*; (6) 2-dr., 
$1,260*. 

STUDEBAKER—’51 Champion 4-dr., $1,- 
350. °50 Land Cruiser 4-dr., $1,090*; 
Champion 4-dr., $890. 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. Sale every 
Friday. Prices are for sale of March 7.) 
BUICK—’49 RM _ sedan, §$1,250*; Super 

sedan, $1,185*. °48 Special sedan, $795. 

‘47 Super sedan, 2 at $615. °46 Super 

sedan, $600. 

CADILLAC—’51 (61) sedan, $3,550*. °48 
(62) sedan, $1,645*. 

CHEVROLET—’52 conv., $2,310. ‘51 SL 
Deluxe sedan, $1,640*. '50 FL Deluxe se- 
dan, $1,335*, $1,410*, $1,320; SL Spe- 
cial sedan, 4 at $1,150, '49 SL Deluxe 
sedan, $1,105; conv., $1,182; FL Special 
2-dr., $970. '48 FL aerosedan, $695; FM 
sedan, $855. '47 business coupe, $695. 

CHRYSLER—’46 Windsor sedan, $675. 

DODGE—’51 Coronet sedan, $1,675. ‘49 
Coronet club coupe, $1,085. ‘47 ‘%-ton 
pickup, $400. ’41 sedan, $185. 

FORD—’51 Custom (8) club coupe, §1,- 
200*; Victoria, $1,675*. '49 Custom (8) 
club coupe, $930, $700. '48 SD (8) se- 
dan, $710. 

HUDSON—’'47 Commodore (6) club coupe, 
$500. '46 Commodore (6) sedan, $330. 
MERCURY—’49 club coupe, $1,130*; se- 

dan, $1,070. ‘48 sedan, $710. 

NASH—’48 Ambassador sedan, $680*. 

OLDSMOBILE—’50 (88) sedan, $1,595*. 
"42 (78) sedan, $375. 

PACKARD—’51 (200) sedan, $1,770*. '50 





Original and time tested at N. Y. AAMA 
Show— 
1950, 

1951, 1952 





U.S. Pat. No. 2549753 





NATIONALLY ADVERTISED 
AUTOTRAY CO 
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SQUEAKS 
ITL ES 


—_, "RUF R OAD’ 


@ If all the time wasted by mechanics in road testing cars for those ex- 
tremely elusive squeaks and sqawks were laid “end-to-end”. . . you'd be 
broke. Now you can turn an unprofitable side of your business into a 
real money maker. Install a ““RUF-ROAD” and duplicate all road condi- 
tions right in the service department. You'll detect and stop noises 
quickly and profitably. ““RUF-ROAD” is an investment that will repay 
its first cost many times over. 





REAL PROFITS FROM AND pp) 





6 Simulates any road condition from corduroy to 
chuck holes. 


2 Drive-on model can be installed flush with floor, 
or portable model can be used anywhere in 
shop. 

e Extra heavy construction, ball bearings are 


“lifetime” grease sealed. 


a Adjustable chock blocks prevent car slip, in- 
sure safety. 


e Gas peddle depressor keeps car running at 
any desired vibration speed. 


tal Repair kit contains everything needed to elim: 
inate noises. 


2 Many thousands now in use. 
PRICE COMPLETE 
Only *1495° 


For either model...No. 50 Portable or No. 55 Drive-on 














341 BABCOCK STREET 
BUFFALO 10, NEW YORK 


A complete line of Service Equipment for Automotive Dealers 











_AUTOMOTIVE NEWS, MARCH 24, 1952 





Power Keynotes °52s 


Compression Ratios Top 7 to 1 on Most Models; 
Greater-Value Trend Accented 


(Continued from Page 2) 


power steering optional equipment. 
Twin exhaust pipes penetrating 
rear bumpers is big styling innova- 
tion. Dual-range Hydra-Matic in- 
troduced. Bodies unchanged. 
CHeEvroteT—New engine 
ings, shock absorbers and auto- 
matic choke. Bodies and engine 
unchanged, with Deluxe Powerglide 
models offering 105 horsepower and 
non-Powerglide models 92 horse- 
power on 115-inch wheelbase. 
+ a * 


mount- 


a Power steering of- 
4 fered on six-cylinder models. 
Improved six-cylinder engine upped 





Crude Rubber Price 
Cut by Government 


WASHINGTON. —A _ two-cent 
drop in the price of crude na- 
tural rubber, sold to industry 
through the General Services 
Administration, was announced 
last week by the Government. 
The new price, 48% cents a 
pound, will be effective for all 
sales made in April and May, 
according to Jess Larson, ad- 
ministrator. 





| to 119 horsepower; V-8 kept at 180 
| horsepower. 


| CRosLEY 
| pression 


Continues 8.0-to-1 com- 
ratio, industry’s highest. 


|Four-cylinder engine yields 25% 
| horsepower for 80-inch-wheelbase 
cars. 

DeSotro—New Fire Dome Eight 


puts 160-horsepower V-8 on wheel- 
base of 125% inches. Power steer- 
ing made optional with Fire Dome. 
Sixes offer 116 horsepower. 
Dopce—Three series, two wheel- 
bases and six-cylinder engine of 
103 horsepower carry over. 
Forp—New bodies and overhead- 
valve six-cylinder engine producing 
101 horsepower. V-8 boosted to 110 
horsepower. Wheelbase hiked to 115 
inches, compression ratios to 7.0-to- 
1 on six and 7.2-to-1 on V-8. 
* * * 
—— J—-Vagabond four and 
six-cylinder series with “conti- 
nental” trunk tire introduced, along 
with new Corsair series incorporat- 
ing added styling features. Bodies 
and engines essentially unchanged. 
Hupson—New Wasp series offers 
127-horsepower six-cylinder engine 
on 119-inch wheelbase of Pace- 
maker. Dimensions and engines of 
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W. K. BRAASCH 


No. 
knows how to sell automobiles. 


more tomorrow. 


explained in this important Manual. You 
PROSPECT-FINDING 
fifty percent. 





NEW- 


ANNOUNCING TWO NEW MANUALS ON 


AUTOMOTIVE SALESMANSHIP 
By W. K. BRAASCH 


Dean of Automotive Sales Trainers 


EACH MANUAL (size 81/2x11) CONTAINS OVER 10,000 WORDS 
AND IS COMPLETE IN EVERY DETAIL. 


BETTER BUY BOTH MANUALS TODAY 
—"THE AUTOMOTIVE SELLING PROCESS" 
After reading this informative Manual you will quickly agree that the author really 


What is more, you will be convinced that your own 
sales can be increased very substantially, 


No. 3—"EIGHTY WAYS TO FIND PROSPECTS" 
You will never run out of good Prospects if you follow the FIELD-TESTED methods 


PLAN of your own, one which has increased sales up to 


PRICE $1.00 EACH Postpaid 


Be sure to specify which Manual is wanted, or buy both for $2.00 


W. K. BRAASCH, 332 s. MICHIGAN AVENUE 





NEW-NEW 


Invest a dollar today to earn hundreds 


will also learn how to develop a practical 


CHICAGO 4, ILL. 








j}and Manhattan series. 


other Hudson series, including 145- 

horsepower Hornet, the same. 
Kaiser—Virginian series with 
“continental” trunk tire’ intro-| 
duced, followed by refined Deluxe 
L-head six- | 


leylinder engine of 115 horsepower | 


P P | 

unchanged, body dimensions the} 
| same 

LiINcoLN—New body and V-8 en-| 


| 





gine producing 160 horsepower with 


7.5-to-1_ compression ratio. Cos-| 
mopolitan wheelbase reduced to! 
123 inches. 

Mercury—New body, old V-8 en-| 


gine re-powered with compression | 
ratio of 7.2-to-1. Wheelbase kept at 
118 inches, engine hiked to 125 
horsepower. 
* * + 

ASH Rambler characteristics 
4 unchanged. New bodies _ for 
Statesman and Ambassador, with 
L-head sixes hoisted to 88 and 120, 
horsepower, respectively. 

OLpsMoBiLE—New carburetion and 
V-8 horsepower increased to 160 
for Super 88 and Classic 98 and 145 
for Deluxe 88. Super 88 remains on 
same wheelbase as Deluxe 88. 

Packarp—Easamatic power brak- 
ing optional on all five series, 
ranging from 200 and 200 Deluxe at 
135 horsepower to 400 at 155 horse- 
power. Series 250, hardtop and con- 
vertible, combines more powerful 
engine with lighter body. Engines 
remain valve-in-head eights. 

PLymMouTtH—Retains three series 
and two wheelbases, with L-head 
six producing 97 horsepower. 

Pontiac—Dual-range Hydra-Mat- 
ic with 7.7-to-1 compression ratio. 
Sixes hiked to 102 horsepower, 
eights to 122. 

StupeBaker—New Starliner hard- 
top introduced in Champion and 
Commander series, which offer 85- 
horsepower six and 120-horsepower 
V-8, respectively. 

WILLys-OverLAND—New Aero two- 
door sedans announced. Aero Wing 
and Ace models usher in F-head six 
at 90 horsepower with 7.6-to-1 com- 
pression ratio. Station wagons un- 
changed. 


* * * 


TANDARD compression ratio 


| Statesman, from 7.0 to 7.1; 





changes include the following: 











Operating Committee of PAR Movement— 


At a meeting of 60 highway transportation leaders in New York, these men were 
chosen as the operating committee of the Project—Adequate Roads (PAR) movement, 
a group dedicated to getting America ‘‘out of the traffic muddle.’ Seated is Arthur 
M. Hill (left), president of the National Assn. of Motor Bus Operators, and Albert 
Bradley, chairman of the National Highway Users Conference. Standing, left to right, 
is Arthur C. Butler, director of the NHUC and permanent PAR secretary; Paul Reinhold, 


president of the American Road Builders 
board of the National Petroleum Institute. 


Assn., and L. S. Wescoat, chairman of the 





Buick Roadmaster, from 7.2 to 7.5; 
DeSoto Fire Dome Eight, 7.1; Ford 
six, from 6.8 to 7.0; Ford V-8, from 
6.8 to 7.2; Lincoln, from 7.0 to 7.5; 
Mercury, from 6.8 to 7.2; Nash 
Pon- 
tiac, from 6.5 to 6.8; Willys Aero 
Wing and Ace, 7.6. 

Higher compression ratios, with 
installation of automatic trans- 
missions, are provided by Buick 
Special and Super, Chevrolet, 
Packard’s 200, 250 and 300 series, 
and Pontiac. 

Hudson, Nash, Pontiac, Stude- 
baker and Willys offer optional 
compression ratios higher than 
those on standard engines, with or 
without automatic shifts. 

Crosley’s valve-in-head four-cyl- 
inder engine boasts an unusual 
combination—the industry’s highest 
compression ratio of 8.0 but the 
lowest brake horsepower at 25% 
and the shortest wheelbase at 80 
inches. 


NADA Executives 
Meet This Week 


WASHINGTON.—NADA'’s execu- 
tive committee will meet here to- 
morrow and Wednesday (March 
25-26). “Items of paramount im- 
portance to the industry have been 
scheduled for discussion,” an NADA 
headquarters announcement said. 


The committee is composed of J. 
Saxton Lloyd, NADA president; 
Robert Armacost, first vice-presi- 
dent; Foster W. Talbott, treasurer; 
Carl E. Fribley, secretary; R. D. 
McKay, immediate past president, 
and the following regional vice- 
presidents: 

R. S. Abbott, Frank Collard, Al- 
bert M. Costley, Hanford A. Crock- 
ard, Charles C. Freed, Stewart 
Hanson, Harold A. Lanphear, Wil- 
liam L. Mallon, Mead Norton, Rob- 
ert Quillen, Walter J. Wilkins and 





George Ziesmer. 


1952-Model Standard Specifications 


FOUR-DOOR AND TWO-DOOR SEDANS 


(EDITOR'S NOTE: Below is a compilation by Automotive News of “salespoint specifications’’ on standard four-door and two- 
door sedans in the 1952 lines of U. S. car manufacturers. The specifications are those provided by the manufacturers on 
Automobile Manufacturers Assn. questionnaires. Deluxe models in certain lines are not listed below where wheelbase and horse- 
power are the same as for standard models. Fractions have been rounded off to the nearest unit except in the case of wheelbase.) 


STANDARD ‘52 SEDAN ‘SPECS’ 


ALLSTATE Four 2-Door 
ALLSTATE Six 2-Door 

BUICK Special 4-Door 
BUICK Super 4-Door 

BUICK Roadmaster 4-Door 
CADILLAC 62 4-Door 
CADILLAC 60 4-Door 
CADILLAC 75 4-Door 
CHEVROLET Styleline Special 4-Door .... 
CHRYSLER Windsor 4-Door 

CHRYSLER Saratoga 4-Door 
CHRYSLER New Yorker 4-Door 
CHRYSLER Crown Imperial 4-Door 
CROSLEY Super 2-Door 
DeSOTO Deluxe 4-Door 
DeSOTO Fire Dome 4-Door 
DODGE Wayfarer 2-Door 

DODGE Meadowbrook 4-Door 
FORD Mainline 6 4-Door 
FORD Mainline 8 4-Door 
HENRY J Vagabond Four 2-Door 
HENRY J Vagabond Six 2-Door 

HENRY J Corsair Four 2-Door 
HENRY J Corsair Six 2-Door 

HUDSON Pacemaker 4-Door 

HUDSON Wasp 4-Door 
HUDSON Commodore 6 4-Door 
HUDSON Hornet 4-Door 
HUDSON Commodore 8 4-Door 
KAISER Virginian 4-Door 
KAISER Deluxe 4-Door 
LINCOLN Cosmopolitan 4-Door 
MERCURY Custom 4-Door ............. | 
NASH Rambler Custom 2-Door 
NASH Statesman Super 4-Door 
NASH Ambassador Super 4-Door 
OLDSMOBILE Deluxe 88 4-Door 
OLDSMOBILE Super 88 4-Door 

OLDSMOBILE Classic 98 4-Door 
PACKARD 200 4-Door 
PACKARD 250 2-Door 
PACKARD 300 4-Door 
PACKARD 400 4-Door 
PLYMOUTH Concord 2-Door 
PLYMOUTH Cambridge 4-Door 
PONTIAC Chieftain 6 4-Door 

PONTIAC Chieftain 8 4-Door 

STUDEBAKER Champion 4-Door 

STUDEBAKER Commander 4-Door 
STUDEBAKER Land Cruiser 4-Door 
WILLYS Aero Lark 2-Door 

WILLYS Aero Wing 2-Door 
WILLYS Aero Ace 2-Door 

N.A.: Not available, 


Over- Over- 

Wheel all all Overall Type 
Base Length Width Height Engine 
100 | 177| 70; 60; L-Hd.4 
100 177, 70; 60, _— L-Hd. 6) 
121%| 205; 77; 63) I-Hd.8| 
125%; 210° 80) 63 I-Hd.8| 
130 215, 80; 63) ~~ ‘I-Hd. 8 
126 | 216 80| 63 V-8| 
130 | 225) 81) 63 v-8) 
147 236, 80 64 V-8| 
115 | 198) 74 64 I-Hd.6 
1252} 208, 76, 65) L-Hd.6 
125%, 208 76 66 V-8| 
131%, 214, 76) 66 V-8| 
145%, 230; 81) 68 v-8 

80 | 148 50) 57 I-Hd.4 
125%, 208) 75, 66, L-Hd.6) 
125%| 208 75, 66 V-8, 
115 | 200; 74) 64 ~~ L-Hd. 6) 
123% 207 74) 65) L-Hd. 6, 
115 198, 74 62) OHV-6) 
115 198, 74 62 v-8| 
100 182, 70, 60 L-Hd. 4! 
100 | 182, 70) 60, L-Hd. 6) 
100 | 178) 70) 60 L-Hd. 4) 
100 | 178) 70) 60| OHV-6} 
120 202, 77| 60, L-Hd.6 
120 202} 77; 60 L-Hd.6 
124 208, 77, 60 L-Hd.6, 
124 208} 77; 60|_ L-Hd.6) 
124 208} 77, 61|  L-Hd.8 
118%| 215) 74) 60 L-Hd.6| 
118%, 211) 74 60  L-Hd.6) 
123 | 214, 78) 63 v-8) 
118 202) 74 63 v-8 
100 | 176, 74) 59) L-Hd. 6| 
114%) 202) 78) 62  L-Hd.6| 
121%| 209} 78) 62) OHV-6) 
120 | 204 76) 64 v-8 
120 | 204, 76) 64 V-8) 
124 | 213) 76) 64 v-8 
122 213} 78) 63) L-Hd.8 
122 213} 78 62  L-Hd.8 
127 218] 78 63, L-Hd.8 
127 218} 78) 63) L-Hd.8 
WW 188) 73) 3)  L-Hd. 6) 
118%, 194) 74 65)  L-Hd. 6) 
120 | 203; 76 63 L-Hd. 6) 
120 203) 76, 63) ~ L-Hd. 8) 
115 198) 71, 61) L-Hd. 6) 
115 198} 71, 62 V-8) 
119 202} 71) 62 V-8| 
108 | 181; 72) 60| L-Hd.6 
108 | 181/72) 60, F-Hd. 6| 
108 181, 72) 60|  F-Hd. 6| 





Std. 
Brake Comp. Curb Tire A.D. 
H.P. Ratio Weight Size Price 

68, 7.0 2,293| 5.90x15| $1,617 

80 7.0, 2,341) 5.90x15, $1,753 
120i 6.6, 3,605, 7.60x15| $2,193 
124] 69) 3,755) 7.60x15| $2,545 
170, 7.5| 4,240|  8.00x15| $3,178 
190| 7.5, 3,983) 8.00x15| $3,684 
190 7.5| 4,155|  8.00x15) $4,323 
190) 7.5| 4,622} 8.20x15| $5,428 

92} 6.6) 3,120, 6.70x15| $1,674 
119] 7.0) 3,660, 7.60x15} $2,500 
180) 7.5, 4,010 8.00x15| $3,217 
180| 7.5) 4,205 8.20x15| $3,530 
180, 7.5, 5,360 8.90x15, $6,871 

252}  8.0| 1,400 4.50x12| $1,033 
116} 7.0 3,550| 7.60x15| $2,336 
160, 7.1| 3,760 7.60x15| $2,741 
103! 7.0/ 3,140| 6.70x15| $2,038 
103} 7.0| 3,355| 7.10x15, $2,166 
101} 7.0} 3,173} 6.00x16| $1,678 
110| 7.2; += 3,207| += 6.00x16, = $1,769 

68] 7.0, 2,350| 5.90x15| $1,449 
80} 7.0, 2,375 5.90x15| $1,594 
68} 7.0, 2,370} 5.90x15; $1,617 
80 7.0, 2,405) 5.90x15| $1,753 
112} 67) 3,460) 7.10x15) $2,297 
127, 6.7, 3,490, 7.10x15) $2,448 
127, 67, 3,600} 7.10x15| $2,655 
145, 7.2) 3,600] 7.10x15| $2,749 
128} 6.7; 3,620/ 7.10x15| $2,749 
115, 7.3) 3,150} 6.70x15| $2,212 
115) 7.3) 3,195] 6.70x15| $2,453 
160, 7.5, 4,125]  8.00x15| $3,489 
125| 7.2) 3,390 7.10x15| $2,232 
82, 7.25. 2,420| 6.40x15| $2,080 
88) 7.1, 3,025, 6.70x15| $2,160 
120, 7.3, 3,480) 7.10x15) $2,524 
145 7.5, 3,646, 7.60x15. $2,311 
160 7.5 3,646 7.60x15| $2,445 
160, 7.5 3,758] 7.60x15| $2,767 
135, 7.0, 3,665) 7.60x15) $2,528 
150, 7.0| 3,820 8.00x15| $3,293 
150, 7.0| 3,875! 8.00x15| $3,094 
155, 7.8 4,115| 8.00x15| $3,767 
97, 7.0| 2,959! 6.40x15| $1,757 
97, 7.0, 3,068 6.70x15) $1,826 
100/ 6.8, 3,273, 7.10x15| $2,001 
122, 6.8 3,363) 7.10x15| $2,075 
85 7.0, 2,715 6.40x15| $1,757 
120| 7.0, 3,065 7.10x15; $2,107 
120 7.0) 3,165) 7.10x15| $2,347 
75) 6.9) NA! 5.90x15|  $1,73 
90} 7.6) 2,570] 5.90x15| $1,98? 
90| 7.6, 2,585, 5.90x15|  $2,07 
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is New-Car Volume Declines .. . 


‘ol Dealer Net Drops 
From 6.3 to 4.9% 





‘Continued from Page 3) 
Dec. 31, 1951, according to NADA|tomer labor reportedly showed an 
igures. increase over 1950 of more than 14 
Used cars in stock at the end, Percent. 


of 1951 represented a 32-day supply | NADA’s figures showed that prof- 
for the average dealer, exactly the|its from labor sales tended to be 
ame as at the end of 1950. The|smaller for small-town’ dealers. 
ratio of cars in stock 30 days or|Some observers think this condi- 
longer at the end of 1951, however,|tion exists because dealers in 
was up to 46.2 percent, as against | smaller communities have been re- 
41.3 percent at the end of 1950. |luctant to raise labor charges 
The ratio of used-car sales to |enough to offset increased pay- 
new-car sales at the end of 1951 | ments to mechanics. 
held at 1.4 to 1, the same as in 
the previous six months. 

Dealers increased their 1951 sales 
of parts and accessories by 3.6 per- 
cent over 1950. Gross profit in this 
category averaged 27.9 percent of 
sales. 


OPS Suit Asks $11,872 

Of Columbus Dealer 
COLUMBUS, O. — Alleging over- 

charges in the sale of 79 new cars 


* * * during the past year, the govern- 


gay stocks increased 16.5 per- sage OE 
cent in 1951, on top of a 16 per- | filed suit in Federal District court 
cent increase experienced in 1950.| here against Scioto Motor Co., 1095 
At the rate of sales prevailing at | 
the end of 1951, the average deal- 
er’s parts stock represented a 6% 
months’ supply. 

According to NADA’s analysis, 
the average dealer at the end of 
1951 was turning over his invest- 
ment in parts and accessories at 
the rate of 1.8 times annually. 
The average dealer's sales of cus- | 








| Hoffman Seen 
Giving Full Time 
To Ike’s Drive 


NEW YORK.—The New York | 
Times reported from Paris Wednes- 
day that Paul G. Hoffman, head of 
the Ford Founda- 
tion and former 
Studebaker presi- | 
dent, will request 
a leave of ab-| 
sence from his 
$100,000 - a - year 
job to devote his 
full time to cam- 
paign for Gen.| 
Dwight D. Ejisen- 
hower’s Presiden- 
tial nomination. 

The report said 
that Hoffman will meet with the 
Foundation’s trustees to ask for a | 
three-month leave until July 7, 
when the Republican Presidential 
convention opens in Chicago. | 

During his campaigning, Hoff- 
man would forego his salary from 
the multi-million dollar philan- 
thropic institution, the report said. 

Should Gen. Eisenhower succeed 
in being nominated, Hoffman, who 
is also former Economic Coopera- 
tion Administrator, may ask for | 
additional time to help his race for | 
the Presidency, the Times report | 





P. G. Hoffman 





LICENSE PLATE 
FASTENERS 
A 


On or Off With a Quarter Turn 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 
No. 5i—Dealer Cost, each 204 | 

Packed 12 to Box- 


Money-Back Guarantee 


IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from . . 


HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 


100 Service Items 














Ys Over 
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ment, at the instance of OPS, has | 


HYATT 
STRAIGHT CYLINDRICAL 
ROLLER BEARING 





fk oe 





Dealer Butkiewicz Helps Fight Against Mad Dogs— 

Broad Street Motors (Ford), Falls Church, Va., loaned its showroom for the rabies 
inoculation drive for dogs and foxes in Fairfax county. H. C. Butkiewicz is president 
of the firm. 





|W. 5th Ave., which, until Feb. 2,| ment. Damages in the sum of $11,- 
| was known as Columbus Hudson | 872.35 are claimed. It is reported 
| Co., Inc. the action is one of the largest 


One of the violations, it is said, | filed in the eountry in connection 
was charging for spare tires al-|with the OPS enforcement cam- 
| though they were standard equip- | paign. 





ae 


Craig Nominated 
To Presidency 
Of Illinois Assn. 


PEORIA, Ill-—Lee D. Craig, 
Rockford, has been nominated for 
the 1952-53 presidency of the Illi- 
nois Automotive Trade Assn. 

Nominations for association of- 
ficers and directors, as approved 
by a nominating committee, will be 
submitted to the IATA convention 
Apr. 7-8 in Springfield. 

Ola J. Thomas, Kewanee, was se- 
lected for vice-president and Earl 
John, Peoria, for secretary-treas- 
urer. 

Named for two-year terms as di- 
rectors were: Jerry Cizek, Chicago; 
W. J. Foehr, Carthage; J. L. Har- 
ing, Springfield; M. L. Henderson, 
Mt. Vernon; Robert J. Phillips, 
Aurora; Walter J. Reed, Elgin; J. 
L. Spector, Streator; Vaughn 
Walker, Watseka; George Wiley, 
Bloomington, and Eugene J. Wil- 
son, Rock Island. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section, Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 


For Flexibility 
Of Design 


When the design calls for greater 
radial bearing capacity in limited 
space, Hyatt Hy-Load Roller Bear- 
ings can usually provide the solution. 

Manufactured in a wide range of 


sizes. with ten distinct 


types, and 


three series of bearing widths, they 
permit considerable design flexibility. 

And for positions where both radial 
and thrust loads are involved or con- 
ditions of misalignment present, Hyatt 
Spherangular Roller Bearings are 
available in a number of production 


sizes. 


— 


~ | Since the earliest days of the auto- 


motive industry Hyatt Roller Bear- 


ings have been preferred by leading 
manufacturers of cars, trucks and 


buses. Long life, satisfactory opera- 
tion, infrequent replacement, and 
freedom from care—features design- 
ers look for—will be found in these 
dependable bearings. Hyatt Bearings 
Division, General Motors Corpora- 


tion, Harrison, N. J. 


seca 


HYATT 
SPHERANGULAR 
ROLLER BEARING 
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Gulf’s Pigott Advises Lid on Compression Ratios . . . 


Snub to Higher Octane Fuels 


BUFFALO.—<Auto manufacturers; J. S. Pigott, president of the,engines and we know they can do 
developing new engines with higher American Society of Mechanical | it. Engines in many European cars 
compression ratios will not get Engineers, and director of engi-| have compression ratios of 8 to 1, 
neering of Gulf Research and De-/and are still suited to present 
velopment Co., research arm of the | fuels.” 

Gulf Oil Corp. | Pigott said auto makers are 

“Under present refining meth- | working on engines with compres- 

. | ods, the oil companies can’t raise | sion ratios as high as 12 to 1, as 
Lincoln Plant Rolls Mercurys | present octane ratings appreci- | compared to present standard ra- 

DETROIT.—For the first time in| ably without cutting the oil sup- | tios of about 7 to 1. Regular gaso- 
the history of the division, Mercury | ply, and we’re not going to do | lines have octane ratings of about 
cars are being produced at the Lin-| that,” Pigott declared during a | 86, and premium gasolines 90 to 92, 
coln plant here, according to S. W.| visit here. he said, ' : 
Ostrander, operations manager of| “The auto manufacturers are ex-| “The petroleum industry couldn't 
Lincoln-Mercury. Present Mercury | pecting the oil industry to develop | possibly supply the entire country 
output of the Detroit plant will be | higher octane fuels, but they just | with airplane gasolines with octane 
distributed to dealers in the Detroit | won’t get them,” Pigott said firm-| ratings of 125-130. These fuels are 
area. |ly. “They'll have to redesign their | practically synthetic, anyway,” he 

ae ane - | declared. 

| Pigott believes that peak petro- 
/leum production in the U. S. will 
|be reached between 1960 and 1985, 





gasolines with “any appreciably 
higher octane ratings.” 
That’s the opinion of Reginald | 














4 | priced synthetic fuels for general | 
Wy) SS = > | use.” 

q | He said oil companies now can 
' | make synthetic fuels but their cost 
Pr HW W k UJ ip prohibitive to normal markets. | 
—_ OW to WAKE Up ‘Record Attendance 

4 “Slee er” Market! Seen for Midwest 
p ‘ TBA Parley in May 





It’s easy! Make sure that your product is | Pye oar ogee a sama, pee ee 
: : on: wer of subjects an : 

shipped by American Airlines Airfreight. | current conditions and problems in 

This way, it gets to market quicker—has 'TBA merchandising, is expected to 

added sales value—and your stocks can be |set new regional attendance rec-| 


|ords when the midwest unit of the | 
| oil industry's TBA group meets in| 
| Hotel Peabody here May 19-20. 
| Details of the agenda, worked | 


replenished overnight. 


For further information, wire us collect— ‘out at a special planning meeting | 
American Airlines, Cargo Sales Division, lin St. Louis, are under the direc- | 
100 Park Ave., New York 17, N.Y. tion of F. A. Pfeffer, of Lion Oil | 





Co. The meetings will be conducted | 
by Art Sweet, of Humble Oil and | 
Refining Co., chairman of the mid- 
west group. 








































ufs DO 
H nde stall roadtest... 


and the customer is with him. In a matter of minutes, 
without moving a foot, the car is “driven” through traffic, | 
up steep grades, along fast straightaways .. . on the 
Clayton Dynamometer. This inside test road 
allows engine and all driving mechanisms to be checked, 
adjusted and tuned to every road driving condition ... 
while in operation. In 5 minutes you cover ground | 
you couldn’t reach in forty miles of hazardous, 
time-consuming outside driving. The 
customer sees you do it. He sees what his car 
needs to attain the horsepower it was built 
to deliver. He okays the work order without 
question. Your mechanic knows exactly 
what to fix; what parts are needed. 
The job is done faster, at a better profit. 
Final checks and adjustments under 
power prove the job is well done. 
Customer satisfaction without costly 
“no charge” come-back service is 
the result. Mail the coupon. 


“ AN-3 } 
=e P 
= “CLAYTON MFG. CO. ; 
BOX 550, EL MONTE, CALIF. § 
- 1 Send us the complete story on 
MAIL THIS A ae td modern automotive service for profit 
LOUPON FOR 
THE FULL STORY 
=o CITY. STATE 


TreTrt LLL LLL LeeLee LLLLLLLLLLLLL... 

















and by that time, “we'll have low- | 





An exhibit to show the training, facilities and mobility of the New York state police 
was presented in a picture and model display at the National Sportsmen's Show in 
| New York. The Ford police patrol car was a central feature of the exhibit. 














—Coming Events= 





Dealer Conventions 
March 25—Brooklyn and Long Island Auto 
Dealers Assn., Hotel Granada, Brook- 


lyn. 
March 26—Rhode Island Automobile Deal- 
ers Assn., Sheraton-Biltmore hotel, Provi- 


dence. 
March 28—Nebraska New Dealers Assn., 
h 


maha. 
March 31 - April !—lowa Automobile 
Dealers Assn., Des Moines. 
April I—Motor Car Dealers Assn. So. 
Calif., Ambassador hotel, Los Angeles. 
Apr. 7-8— Missouri Automobile Dealers 
Assn., Muehlebach hotel, Kansas City, 
April 7-8—Illinois Automotive Trade Assn., 
Elks Club, Springfield, Ill. 

April 27-29 — North Carolina Automobile 
Dealers Assn., Carolina hotel, Pinehurst, 
N 


April 28-29—Michigan Automobile Dealers 
Assn., Pantlind hotel, Grand Rapids. 
May 13-14—Massachusetts State Automo- 
bile Dealers Assn., Statler hotel, Boston. 
May 22-24—Washington State Auto Dealers 
Assn., Chinook hotel, Yakima, Wash. 
June 3-5— Automobile Dealers Assn. of 

Ontario, Hamilton, Ont. 

August 24-26 — Automobile Dealers Assn. 
of W. Virginia, Greenbrier hotel, White 
Sulphur Springs, W. Va. 

Sept. 11-12—Colorado Motor Car Dealers 
Assn., Shirley Savoy hotel, Denver. 

Sept. 12-13— Maine Automobile Dealers 
Assn., Samoset hotel, Rockland, Me. 

Sept. 14-16—Georgia Automobile Dealers 
Assn., General Oglethorpe hotel, Sa- 
vannah, 

Sept. 14-16—Kentucky Automobile Dealers 
Assn., DuPont lodge, Cumberland Falls 
State Park, Ky. 

Sept. 14-l6—New York State Auto Dealers 
Assn., Hotel Syracuse, Syracuse, N. Y. 
Sept. 15-16—Wisconsin Automotive Trade 

Assn., Schroeder hotel, Milwaukee. 

Sept. 15-l6—Automobile Dealers Assn. of 
North Dakota, Elks Club, Fargo, N. D. 

Sept. 20-22 — South Carolina Automobile 
Dealers Assn., Ocean Forest hotel, Myr 
tle Beach. S. C. 

Sept. 21-23— South Dakota Automobile 
Dealers Assn., Cataract hotel, Sioux 


Falls. 

Sept. 21-23—Arkansas Automobile Dealers 
n.,_ Arlington hotel, Hot Springs 

Nat'l Park, Ark. 

Sept. 22-26— Federation of Automobile 

Dealers Assns. of Canada, Montreal, 


Que. 
Sept. 25-26—New Jersey Automotive Trade 
a Traymore hotel, Atlantic City, 


N. J. 

Sept. 29-30—Minnesota Automobile Deal- 
ers Assn., Nicollet hotel, Minneapolis. 
Oct. 9-11—Pennsylvania Automotive Assn., 
Chalfonte-Haddon Hall, Atlantic City, 

N. J 


Oct. 12-14—Tennessee Automotive Assn., 
Noll hotel, Nashville. 


Oct. 19-21 — Florida Automobile Dealers 
Assn., Sans Souci hotel, Miami Beach 


Fla. 
Dec. 7-9—Ohio Automobile Dealers Assn 
Statler hotel, Lieveland. 


Dealer Auto Shows 
March 29-Apr. 6— Seattle Auto Show 
sponsored by Seattle Automobile Dea! 
ers Assn., Field Artillery Armory, 


Seattle. 
* * 


Aftermarket Shows 


April 25-28—New England regional auto 
motive show, Mechanics bldg., Boston. 
* * * 


General 

March 22 - Apr. 6 — Chicago, Internationa! 
Trade Fair, Navy Pier, Chicago. 

Apr. 7-9—National Truck Leasing System, 
Conrad Hilton hotel, Chicago. 

April 23 - May 4— International Motor 
Show, Turin, Italy. 

May 5-7 — Automotive Engine Rebuilders 
Assn., Plaza hotel, San Antonia, Tex. 
May 16-17 — Southeast Automotive Show 

conference, Asheville, N. C. 

May 18-19—American Petroleum Institute, 
Copley Plaza, Boston, Mass. 

June 23-27—S0th anniversary meeting 
American Society for Testing Engineers 
New York City. 

Sept. 10-12— National Petroleum Assn. 
50th annual meeting, Traymore hotel, 
Atlantic City, N. J. 

Oct. 20-24—National Safety Council, na 
tional exposition, Conrad Hilton hotel 
Chicago. 

Nov. 10-13—American Petroleum Institute 
annual meeting, Conrad Hilton hotel 
and Palmer House, Chicago. 

* * 


Engineering 
April 21-24—Society of Automotive Engi- 
neers meeting, Hotel Statler, New York 





| June ‘i= Society of Automotive Enai 
} neers, summer meeting, Ambassado: 
and Ritz-Carlton hotels, Atlantic City 


ss 
| Aug. I1-13—Society of Automotive Eng 
| neers, national West Coast meeting 
Fairmont hotel, San Francisco. 
Sept. 9-11—Society of Automotive Engi 
neers, national tractor meeting, Hote! 
| Schroder, Milwaukee, Wis. 
| Oct. 22-24—Society of Automotive Engi- 
| neers, national transportation meeting 
| Hotel William Penn, Pittsburgh, Pa. 
Nov. 3-4— Society of Automotive Engi 
neers, Chase hotel, St. Louis, Mo. 
| Nov. 6-7 — Society of Automotive Engi- 
} neers, Mayo hotel, Tulsa, Okla, 
Nov. 30- Dec. 5— Society of Automotive 
| Engineers, Statler hotel, New York City 





Fuel Receipts 


Continue 


To Increase in States 


ores fuel tax receipts are con- 
+ tinuing their general uptrend, 
according to analysis of revenue re- 
ports from a sampling of states in 


various sections of the country. 


South Carolina gasoline tax re- 
ceipts during the first eight 
months of the current fiscal year 
totaled $24,085,334, an increase of 
$2,730,615 over the corresponding 
period of the preceding fiscal 
year. 

Motor fuel tax receipts in New 
Jersey for the first seven months 


|of the current fiscal year were 


$1,267,074 above the comparable 
figure a year ago. 

Illinois motor fuel tax receipts 
for February totaled $6,967,305, an 
increase of $1,872,026 over the same 
month last year, when the tax rate 
was lower. 


a * ” 
ASOLINE tax collections in 
Oklahoma during February to- 
taled $3,222,547, an increase of 3.41 
percent over the corresponding 
month a year ago. 

Michigan’s gross gasoline tax col- 
lections during the first eight 
months of operation under the new 
4%-cent tax rate totaled nearly 
$20,000,000 more than for the cor- 
responding period of the preceding 
fiscal year when the rate was three 
cents. 

Collections for the first eight 


months of the current fiscal year 
amounted to $56,824,286, compared 
with $36,906,792 for the _ corre- 
sponding period of the previous 
year. Net gas tax collections in- 
creased from $34,254,896 to $52,- 
945,492. 

Montana collected $78,320 more 
in gasoline tax collections in 
February than in the same month 
last year. 

Kentucky’s road fund collections 
for the first seven months of the 
current fiscal year totaled $33,57'),- 
640, compared with $34,363,920 for 
the same period of the preceding 
year. Revenue officials pointed out, 
however, that the decrease was the 
result of slow reporting of taxes 
owed in January and was not in- 
dicative of a downtrend. 
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Dealers Exhorted to Lead 


Quinn Calls on Hoosiers to Accept Civic Jobs: 
Views Problems as Mostly ‘Artificial’ 


INDIANAPOLIS.—As leaders in| 
their communities, dealers must | 
accept civic responsibility in fact 
as well as in 
name, declared E. | 
C. Quinn, vice- 
president and gen- | 
eral manager of 
Chrysler division. 

With “action 
speaks louder 
than words” the 
core of his mes- 
sage, Quinn told 
dealers here that 
: they should take 
E. C. Quinn a more active 
part in governmental affairs if they 
want to build a stronger business, 
instead of complaining about what 
the government is telling them 
to do. 

Quinn spoke Thursday night at 

a dinner honoring Indiana dealers 
who have been in the automotive 
trade 25 years or more. The af- 
fair, sponsored by the Automobile 
Dealers Assn. of Indiana, paid 
tribute to the centennial birthday 
year being observed by Stude- 
baker. 


“We have much at stake and 
substantial investment in our gov- 
ernment, local, state and national, 
so why not take interest in it by 
expressing our opinions at the 
polls,” Quinn asserted. 

He further said: “We must have 
relief from impractical restrictions, 
and base credit on each individu- 
al’s known ability to pay, rather 
than what someone thinks he 


Knetzer Jailed 
After ‘Flight’ 
To Raise Funds 


ST. LOUIS.—Robert L. Knetzer, 
bankrupt former dealer who has 
been in and out of jail on a con- 
tempt charge of having concealed 
assets, and who slipped away from 
guards while out on a “vacation” 
March 14 to clear up his debt, sur- 
rendered last Tuesday and was 
back in custody. 

Knetzer fled from two bailiffs 
who were appointed to guard him 
on his fund-raising trips. He later 
telephoned and arranged a rendez- 
vous on a street corner. 

William Giffin, Knetzer’s attorney 
and one of the bailiffs who was 
guarding him, said Knetzer told 
him he slipped away to work out a 
transaction for raising money to 
pay off his debt but said he was 
unsuccessful. 

Officially, Knetzer was released 
to repay $80,000 of his original 
$250,000 debt, but it was learned 
later that efforts were being made 
to free him to clear up a “$100,000” 
debt. 

It was the eighth time Knetzer 
was released from jail to clear up 
his debts. All his trips had been 
authorized by Judge Charles G. 
Briggle. 

Knetzer was returned to the Fed- 
eral section of the Sangamon 
county jail in Springfield, Il. 


| Studebaker’s Eyes 
|/On Texas as Site 


Of New Plant 


HOUSTON.—K. B. Elliott, execu- 
tive vice-president of Studebaker, 
announced here that the company 
is considering Texas as a possible 
site for erection of an assembly 
‘ plant, 

Elliott said that the company is 
planning on building several plants 
and has scheduled erection of one 
“somewhere in the South.” He did 
not reveal its exact location. 

Elliott was here to present a 
plaque to Mosehart & Keller Auto- 
motive Co., 1103 San Jacinto, in 
commemoration of the dealership’s 
45 years with Studebaker. 

Mosehart & Keller is the oldest 
Studebaker dealership in the na- 
tion, Elliott said. The firm had sold 
about 18,000 Studebakers since it 
became associated with the com- 
pany, said E. W. Skinner, manager 














of the dealership. 


should pay. Such matters must be 
given a little more thought if we 
are serious about remaining in this 
business and expect it to have a 
future.” 

Expressing his view about the 
problems confronting business to-| 
day, Quinn declared that they are | 
“more artificial than real, created } 
by government through regula- | 
tions.” 

Quinn said that the business- 
men of the nation have long felt 
they were being penalized beyond 
reason “and yet the small per- 
centage of business and profes- 
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| Studebaker's Pace Car for Indianapolis '500'— 


This Studebaker Commander convertible will be the pace car for the 1952 Memorial | Charge of export 
day 500-mile race at Indianapolis. Harold S$. Vance, board chairman and president of 
Studebaker, looks the car over before it is shipped to Indianapolis for a display at | 9VeT 
the dinner in which the pace car choice was officially announced. 





sional people who vote in elec- 
tions is shocking.” 

“In your business you hire people 
to do certain things. You tell them 
what you want done and expect 
them to do it. You pay them. If 
they do a good job, you tell them 
and reward them. If they fail to 
do the job the way you want it 
done, you tell them about it. Then, 
if they still fail, you get yourself 
someone else. 

“Why not apply that same for- 





mula to government? 
who represent us 
are not our masters, they are really 
working for us— people whom we 
pay through our taxes to do certain 
things. 
keep them informed of our opinions 
and tell them how we think the 
thing should be done that we hired 


them to do. 
“If they are doing what we 
think is right, we should tell 


The people 
in government 


It is our responsibility to 





baker, 


them. If they are not, tell them 
that. And if they fail to do the 
things you hired them to do, just 
get yourselves someone else. If 
we fail to tell them, our com- 
plaints are not too valid.” 


Quinn said the history of Stude- | 
Chrysler 
executive spent the first 11 years /| interests 
of his auto career, “is one of the 
real romances of American indus- 
cry.” 


with which the 


. on 39 
‘Gar Wood Gives 
Three New Duties 


| WAYNE, Mich.—W. A. 
jhas been named 
chases for Gar Wood 
| here, it was an- 
nounced last week 
by E. R. Leeder, 
executive vice- 
president. Glimn 
| succeeds the late 
|C. M. Strong. 
| Also, Leeder 
|said that W. C. 
| Robertson, former 
| vice - president in 


Glimn 


director of pur- 
Industries 





will take — 

government W. A. Glimn 
|sales and regulations. E. B. Hill, 
| former vice-president in charge of 
| domestic sales, will assume export 
sales duties. Export headquarters 
}are being moved here from New 


York. 


sales, 





Render Joins Blaushild 
W. J. Render has withdrawn his 
in Render-Boast-King, 
Ine., auto dealership, to become 


sales manager for B. W. Blaushild 
(Dodge-Plymouth), Cleveland. 
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250 WATT REFLECTOR TYPE. 
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Vv When you sell Solex Safety Glass as optional 
equipment on new cars, or to replace damaged wind- 
shields and windows, you create more business for 


yourself . . 


. render your customers a real service in 


added safety and comfort and save them money in 


the long run. For Solex 


(Solex Duplate, Solex Duolite, 


Solex Herculite) reduces glare, keeps out heat, mini- 
mizes fading of upholstery and other materials inside 


handle and promote. 


the car that are normally affected by sunlight. 

Solex has a soft green tint which is practically un- 
noticeable when looking through it from inside the 
car. This helps to guard against the glare of bright 
sunlight and approaching headlights, resulting in less 
eyestrain, nervous tension and fatigue. And by ab- 
sorbing the direct solar radiation, Solex keeps interiors 
ten to twenty degrees cooler than outside temperature. 
Here is a profitable item for any automotive dealer to 


Build this Displayer for Increased Sales of Solex 


You can very easily build the displayer shown here your- 
self. Just follow the instructions given in the drawing at left. 


Two pieces of glass are 


In your salesroom, it will be a real “‘stopper’’; it will cause a 
lot of comment, bring in many sales. 


in the frame above the two metal 


discs, upon which the model has placed her hands. Heat is 
produced by the heat lamp above the girl’s head. Ordinary 


Plate Glass is used at the right. The disc below it is hot to 
the touch. On the left is Solex, and the disc underneath it is 


relatively cool. People can feel the difference; they can also 
see the difference. Just notice the model’s hands; the differ- 
ence in color shows how Solex reduces glare as well as heat. 


FREE OFFER: Your local Pittsburgh branch will supply 


the glass pieces—free—for your Solex Displayer. 
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International Takes Over Rouge Unit. . . 





UAW Red Purge Shifts 
To Buick Local 


‘Continued from Page 1) 


torney-general, ordered the Flint 
inquiry after the membership of 
Local 599 called on the House Un- 
American Activities committee to 
delve into Communist activities in 
the Buick plant and Flint gener- 
ally. 
* * * 
HE UAW international’s seizure 
of Local 600 control came imme- 


diately upon the climax of House | 
vice-chairman of the gear and axle | Packard Chief Is L. A. Show Visitor— 


Un-American committee hearings 


in Detroit 10 days ago. The extent | 
of Communist control of the large| chairman of the 


violating eligibility requirements. 
These requirements include mem- 
bership in or “subversive to’ Com- 


munist, Fascist or Nazi organiza- 
tions. 

3. The board of administrators 
discharged five Local 600 office- 
holders: Paul Boatin, chairman of 
the motor building unit; John 
Gallo, recording secretary of the 


motor building unit; Dave Moore, 


building unit; Nelson Davis, vice- 
Dearborn iron 


Ford Rouge local was outlined to|foundry unit, and Ed Lock, chair- 


the committee by three witnesses— 
Lee Romano, Shelton Tappes and 
Dave Averill. 

Romano is an admitted former 


| }QEUTHER himself headed the | to 


man of the plastics building unit. 
* * + 


membership of the six-man con- 


Communist who was an official of | trol board. Other members assigned 
Local 600 throughout the 1940s. | to the panel by the UAW Execu- 


Tappes was also a former Local |tiye board were Secretary - Treas- 


600 officer who conceded his past 
adherence to the pro-Communist 
“party line.” Averill testified as 


editor of Ford Facts, the Local 600 Regional 





urer Emil Mazey, Vice-Presidents 
Richard T. Gosser and John W. 
Livingston, and Detroit West Side 
Directors Edward Cote 


weekly newspaper which Averill! and Joseph McCusker. 


said frequently published Commu- 
nist propaganda. 

Developments in the wake of 
the committee’s return to Wash- 
ington were rapid-fire: 


| 


The five ousted Local 600 officials, 


followed every twist and turn in 
the Communist party line and have 


given open aid and support to the | 
1. Local 600 President Carl Stel- | advancement of Communist party 


lato, anticipating drastic moves by | Programs which were detrimental 
UAW International President Wal- | to the best interests of the mem- 
ter Reuther and the UAW Interna- | bership of our union.” 


tional Executive Board, fired Ave- 
rill and two members of Stellato's 
personal staff identified by wit- 
nesses as Communist party mem- 
bers. 

2. The UAW Executive board 
seized the supervisory reins of 
Loeal 600, establishing a six-man 
board of administrators with pow- 
ers under the UAW constitution to 
oust any officers found guilty of 





Transmissions 
(Continued from Page 2) 


short time, has never been up to 
the limitations. 
* * = 
N FACT, demand for overdrive 
still is far ahead of the demand 
for the automatic transmission at 


Studebaker. Of the 13,172 Stude- 
baker cars built in the U. S, in 
February, 3,800 had automatic 


transmissions, while 8,900 had over- 
drive. 

Nash also reports that it is un- 
der no pressure to offer more cars 
with Hydra-Matic. 

Packard expects little change, 
most of its models being in the 100 
percent classification. As a matter 
of fact, Ultramatic production has 
dropped recently since Packard 
started to offer a stripped 200 mod- 
el advertised for $2,475 as a price 
leader. Many customers take this 
model without Ultramatic. 


| 





The board’s statement indicated 
that other Local 600 functionaries 
were being investigated for pos- 
sible pro-Communism. Charged 
with the task of carrying out the 
directives of the six-man board of 
administration was a four-man 
administrative committee com- 
posed of the chief assistants to 
Reuther, Mazey, Gosser and Liv- 
ingston. 

Frank Winn, the UAW’s public 
relations director, was given con- 
trol of Ford Facts. The Local 600 
publication is one of the few full- 
size weeklies published by a UAW 
local, and Winn’s assumption of 
its direction had an ironical note 
in that the UAW International it- 
self reaches members only through 
a tabloid monthly, the United 
Automobile Worker. 

The UAW constitution stipulates 
that an election of officers must 
be held within 60 days of the be- 
ginning of a local-union adminis- 
tratorship. Annual Local 600 elec- 
tions are scheduled for May, how- 
ever, and it was understood that 


|no special balloting would be held 


prior to the regular election dates. 
. ~ + 
| Pye 600 top officers, led by 
Stellato, capitulated to the ad- 
ministratorship after first threat- 
ening to barricade the local’s Dear- 
born headquarters against “any in- 
vaders.” 
Stellato, affirming his intention 





Ga aed 
Atomic Energy Used to Test New Motor Oil— 


“i ete wcipiteiill. , 





Radioactive piston rings were treated at the Atomic Energy Commission's Oak 








Ridge (Tenn.) plant before being used in the above test of California Oil Co.'s New 
RPM motor lube. This is said to be the first case when atomic energy was used to 
develop a new motor oil. E. W. Endter (left), president of California Oil, watches a 
research scientist using tongs to handle a radioactive piston ring. Similar rings were 
installed in test engines. Glass tubes shown in center of unit contain oil drained from 
test engines, together with radioactive metal particles worn off test rings. Two Geiger 
counters in unit electronically “count” the particles. Smaller total on right shows new 
lubricant contains less than half the particles in conventional Premium-type oil on left, 
thus cutting engine wear over 50 percent, according to the company. 








Hugh J. Ferry (right), president of Packard, is being welcomed to the Packard | 


exhibit at the Los Angeles auto show by George A. Wagner, resident manager of 


Earle C. Anthony, Inc., California distributor. 


'Providence Lot 


Loses License 


PROVIDENCE. A Provide: 
used-car dealer’s license has bs 
revoked by the Motor Vehicle De 
ers’ Licensing Commission for 
leged unethical practices. 

The revocation, effective imm« 
ately, involved the license of Bren 
Motors, Inc., and was voted by t 
state agency following a series of 
complaints from customers and the 
Providence Better Business Buresu 

Joseph L. Byron, secretary of the 
licensing commission, said cone 
charge was failure to return all 
| deposit money in cases where Ccus- 
|tomers decided not to purch 
cars. The firm was also accused 
financing practices not approve 
| by the licensing commission 


se 


ak 


More than 100,000 persons read AU170- 
MOTIVE NEWS every week! 
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run for reelection, admitted 
having “played ball” with the Com- 
munists. Stellato, once an ally of 
Reuther, broke with the UAW In- 
ternational over the issue of a dues 
increase at the last union conven- 
tion. 

The Local 600 president was 
not termed a Communist at the 


| congressional hearings, nor did he 
|the control board declared, “have | 


appear as witness. Other top 
| Local 600 officers, however, did 
| testify but refused to admit or 

deny whether they had ever been 

Communist party members. These 
| included Vice-President Pat Rice; 
| Recording Secretary William 
Hood, and Financial Secretary 
| William Grant. 
| In announcing after a 13-hour 
| meeting that Local 600 would go 
}under an administratorship, the 
| UAW Executive board stated: 

“It is most regrettable that a 
major portion of the strength and 
energy of Local 600 has been dissi- 
pated because of the disruptive ef- 
forts of a small Communist minor- 
ity to advance the interests of the 
Communist party at the expense of 
Ford workers. 

“They have been more interested 
in fighting the international un- 
ion and its policies than in solving 
the practical day-to-day problems 


lying and motivating drive behind 
the Communist group in Local 600, 
as elsewhere, is complete subserv- 
ience to the foreign policy needs of 
the Soviet Union.” 





Detroit Geemed 
$750 Million in 
Defense Orders 


WASHINGTON. — Defense con- 
tracts placed in Detroit during Feb- 
ruary totaled almost $750,000,000, 
the “task force” for distressed areas 
revealed here last week. 

The total was more than triple 
the amount of defense contracts 
|placed in Detroit in January, the 
announcement said. The task force 


| pointed out that since its appoint- | 


;}ment in January, Detroit unem- 


ployment had decreased by about 
= | 5,000. 
Other defense contracts news re- | 
| vealed that of $109,172,000 worth of | 


i 


| Army Ordnance contracts placed in 


| tional Harvester Co. was awarded a 
total of $98,568,032 for bearings and 
trucks. 

Chevrolet announced that two of 


| its Buffalo plants have started pro- | 
| duction of parts for R-3350 aircraft | 


|}engines which the company’s Avi- 
| ation division will build. 

It was also reported Chevrolet 
| will complete construction of its 
| $30,000,000 Aviation division facili- 


ties in Tonawanda, N. Y., despite | 


| downward revision by the govern- 
ment of the contract for the R-3350 
| engines. 


Ventura (Calif.) Dealers 
|Sponsor Auto Show 


VENTURA, Calif. — Auto dealers | 


of Ventura and apparel firms com- 
| bined to present their first auto 
and style show in the fair buildings 
j at Seaside park March 21-23. Al 
| Foust was chairman of the event. 


of the Ford workers. The under- | 


Chicago during February, Interna- | 





Maryland Test a Failure, 


Soil Authority Says 


| ANN ARBOR, Mich.—The Mary- 
|land road test was a complete 
failure, asserts an independent re- 
port prepared by William S. Housel, 
professor of civil engineering at the 
| University of Michigan. 

Prof. Housel, an authority in the 


Canada MP Raps 
‘Lobbyist’ Charge 
Against Dealers 


OTTAWA.—Canadian Parliament 
was told bluntly that Finance Min- 
ister Abbott was putting up a 
“smokescreen” when he applied the 
term “lobbyist” to the auto dealer 
association which is campaigning 
for a reduction in car taxation, 
with an added remark by the legis- 
lator that “the automobile industry 
has a just grievance.” 

J. A. Ross, MP for Souris, told 
Parliament here also he has never 
been able to understand why there 
should be such a great difference 
with respect to the taxes and the 
ultimate price of an auto in the 
U. S. and in Ganada. 

“There is altogether too great a 
difference and has been for some 
years,” Ross charged. “On farms 
and in many other places an auto- 
mobile or truck is an essential re- 
quirement. 

“I should like to refer to certain 
figures cited by the Canadian Auto- 
|mobile Mfgrs.’ research service 
comparing the price of a Chevrolet 
sedan in 1939 and in 1951,” he con- 
tinued. 

“Excise taxes jumped 7,305 per- 
;}cent in that period or from $4.81 
to $356.22, while sales taxes in- 
creased from $59.70 to $142.49, an 
| increases of 138 percent dollarwise.” 
| 








Salt Lake L-M Dealer 


Faces $29,000 OPS Suit 


DENVER. — A suit seeking 
$29,034 for an alleged over- 
charges was filed here by OPS 
against Walton Motor Co. (Lin- 
coln-Mercury), Salt Lake City. 

According to Anthony F. 
Greco, deputy regional OPS en- 
forcement director, the suit, filed 
in U. S. District Court, is the 
largest such action brought by 
the agency in the Rocky Moun- 
tain area. He described it as the 
first western case in an intensi- 
fied nationwide crackdown on 
new and used-car dealers. 





science of soi] mechanics, has de- 
voted 20 years to the subjects of 
soil mechanics, foundations, sub- 
grades for pavements and pave- 
ments. His major findings on the 
Maryland tests are: 

1. The two sections carrying the 
heavier loads had many more 
cracks before the test began than 
did the parallel strips carrying the 
lighter loads. a: 

2. The two sections carrying the 
|tandem axle loads were about 40 
percent longer than the other two 


sections, yet this purely mathe- 
|matical difference is seldom con- 
{sidered when “results” of the test 


are quoted. 

3. Based on preliminary soil tests, 
it is apparent that the sections 
carrying the single axle loads had 
at least some good granular sub- 
soil under the slabs while the other 
sections had virtually no high type 
| sub-soil. Where the sub-soi] was 
|good, no new cracks were de- 
veloped. 
| 4. Because of the differences in 
|the characteristics of the test 
| strips, it was only natural that the 
heavier loads should show more 
| damaging effect. 

Prof. Housel says there was prac- 
tically no effective maintenance 
throughout the test, thus further 
aggravating pumping conditions, 
| particularly on road sections con- 
| taining the heavier loads. 


Koppers Quits 
Auto Ring Output 


BALTIMORE.—Koppers Co. an- 
/mnounced last week that, effective 
|Apr. 1, it will confine its piston 
| ring manufacturing operations to 
the production of aircraft and in- 
| dustrial rings. Koppers heretofore 
has also produced automotive rings. 

A company spokesman said that 
jin addition to providing facilities 
|for expanding industrial ring pro- 
| duction, the change in manufactur- 
| ing operations also will release 
| Space needed to expand operations 
,of Koppers’ nearby Bartlett Hay- 
|ward plant, which has defense 
orders. 








Kients Appointed 
Emile Kientz, former Kaiser- 
| Frazer dealer in Manhattan, Kans., 
has been named sales manager of 
Manhattan Motors (Buick-Oldsmo- 
bile), Manhattan. 





> 
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Pallett Body for Bottlers— 


This pallett body, made by Herman Body Co., St. Louis, has been newly designec to 


incorporate the latest thinking of bottling 
may be ordered in several different sizes, 
desired specifications. The bodies are lo 
distribution on any truck. 






companies, the company said. The mo éel 
the company said, and will be built to =ny 
w, wide and designed for proper we ght 
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Wholesale Slowing Down . 
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(U. 8S. PRODUCTION ONLY) Continued from Page 1 the same 1951 period. In the four-; January, against 424 in the same 
come h steer see Jan. 1 =" used-car pare and said: “OPS week period ended March 8, used- 1951 month. MG moved into second 
ge Ry a. oo ee 22, Should be discarded along with car sales in Akron totaled 2,594| with 367 sales, followed by British 

“—— yt “—" py ~~ <——- "| Regulation W.” units, compared with 2,351 in the’ Ford with 305 
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ers will be allowed to build all of 
their second-quarter quotas by 
| June 15 if they so choose, and then 
'use the last part of June to get a, 
| start on third-quarter allotments. 
The granting of such produc- 
tion leeway leads a growing num- | 
ber of industry people to feel that | 
production limitations may soon 

become virtually meaningless as | 
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FROM INSURANCE OF FINANCED CARS | cernea | 


Adapters easily removed by hand when not needed 








Brass turn-buttons hold 
adapter tight to tailpipe 


Slip first ring of tubing into 
slot in adapter collar, like this: 


yy 
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. With that prospect, more factory Won't blow 
RITE FOR TH peci desi ned officials are expected to jump be- & Hit jt 
7 Tene), | s ially g hind the cannons currently blasting off under 
HAM for dealers and away at Regulation W. The evi- NU pressure 


PLAN dence is piling up that credit con- 
trols are driving thousands of 
“7oday prospects, who normally buy me- 
dium priced cars, into the so-called 


HAMILTON FIRE INSURANCE CO. “""""*. . 
ies N. RRER, S STREET, PHILA. 32, PA. DEPT. 5 ONTINUANCE of such a trend 


could mean that makers of 
A Stock Fire Insurance Company celebrating our 100th Anniversary 








finance companies. 

















All-Neoprene Adapters Thick Where Thickness Counts . . . Easily Slipped 
Over Tubing for Tight Fit . . . Both Tubing and Adapters Guaranteed to 
Satisfy or Money Back! 
SOLD ENTIRELY BY MAIL ORDER TO KEEP COST DOWN TO YOU— 
AT THESE PRICES: 
LARGE SIZE TUBING (21/2 in. inside Diameter, 2 15/16 in. 
O.D.) $1.09 per ft. (Recommended for dealers in cars 
over 120 h.p.) 
REG. SIZE TUBING (2 in. I.D., 21/2 in. O.D.), 79¢ per ft. 
(For dealers in cars under 120 h.p.) 
ADAPTER FOR LARGE TUBING—$3.99 each. 
(12 in. long, 16 in. circumference at open end.) 
ADAPTER FOR REG. TUBING—$3.89 each. 
(11 in. long, 16 in. circumference at open end.) 
(2% — 10 days; Net — 30 days) 


higher-priced cars would be forced 
to cut production for lack of sales, 
while government-assigned produc- 
tion quotas would not permit the 
production of enough low-priced 
makes to satisfv a demand created 
and regimented by credit regula- 
tions. 

So far this year, about 590,000 
fewer cars have been built than 
in the same period of 1951. The 
bulk of this year’s car production 











BINDER for 
Automotive News 


deficit, or 302,000 cars, can be (Special discounts, only in quantity lots, to manufacturers of exhaust ventila- 
NSWERING many requests from our found in the output of the three tion systems and firms installing such systems.) 
readers for a semi-permanent binder to || &Teatest volume selling makes. YOU TAKE NO CHANCES IN ORDERING BY MAIL. . . IF NOT 
retain this publication for ready--reference. During the second quarter of FULLY SATISFIED, RETURN TO OUR FACTORY, SHIPPING 


CHARGES COLLECT, FOR FULL REFUND. 
SEND ORDER ON YOUR PURCHASE ORDER BLANK 
OR LETTERHEAD TO: 


Crushproof Tubing Company 


POST OFFICE BOX 796, CLEVELAND 22, OHIO 
(Phones SKyline 1-5515 or LOngacre 1-8383) 


1951, U.S. plants built 1,491,273 
}ecars, and 741,738 of them were of 
the three largest volume selling 
makes. This year’s second-quarter 
| production prospects have improved 
a good deal in the past several 
weeks, but there is little chance 
that they will compare well with 
those of 1951. | 


Only recently have we been able to secure 

a quality binder which will stand the gaff 

and which we can recommend. This binder 

is covered with black Levant leather cloth, 

stiff sides, holds 26 issues of Automotive 

News in removable metal blades. Price $7.50 
ubscribers. 


postpaid to our s 
AUTOMOTIVE NEWS berr. DETROIT 26 
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On Top of Ceilings .. . 
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‘Normal’ Charges OK 
On Loans, OPS Says 


WASHINGTON. “Normal” fi- 
nancing charges may be added to 
authorized ceiling prices, OPS reit- 
erated last week as the result of 
numerous inquiries received indi- 
cating some uncertainty as _ to 
whether CPR 83, covering whole- 
sale and retail sales of new cars, 
permits sellers to include such 
charges. 

The agency pointed out that Sec- 


GM-Canada Plans 
Big Truck Plant 


OSHAWA, Ont.—Work will begin 
on a new $10,000,000 truck assem- 
bly plant here soon, it was an- 
nounced last week by William A. 
Wecker, president of General Mo- 
tors of Canada, Ltd. It will be 
completed early in 1953, he said. 

Employmentwise, the new as- 
sembly plant represents only a 
transfer of personnel to a new lo- 
cation. Wecker said the new plant 
would have a production capacity 
of 50,000 units a year. 








Obituaries 


J. E. Attaway, 43, Director 
Of Cincinnati Association 


CINCINNATI. — James E. Atta- 
way, 43, Cincinnati Pontiac dealer, 
was killed March 14 along with a 
fellow passenger, Edward J. Oster- 
haus, when Attaway’s plane crashed 
near Stanford, Ky. The two men 
were Florida-bound for a vacation 
when the Cessna _ four-seater 
plunged to earth. Mr. Attaway was 
a director of the Cincinnati Auto- 
mobile Dealers Assn. and the Madi- 
sonville Building and Loan Assn. in 
Cincinnati. Mr, Osterhaus was sec- 
retary of Carroll & Edwards Co. of 
Cincinnati, contractors and distrib- 
utors of industrial machinery and 
equipment. 





® * 


Wade M. Geoghegan 
VICTORIA, Va.—-Wade Marshall Geog- 
hegan, president of Southside Chevrolet 
Co., Inc., here, died March 13 in a hos- 
pital in Asheboro, N. C., from injuries 
suffered in an automobile accident. 
* * - 


James G. Quinn 


MIAMI, Fla.—-James G. Quinn, 64, auto- 
mobile dealer in Rochester, N. Y., for 32 
years, died here March 10. 

* * 
Frank Peters 

GREAT BARRINGTON, Mass. Frank 

Peters, 63, Dodge dealer here since 1916, 


died recently at Fairview hospital of a 
heart attack. Mr. Peters operated the 
Frank Peters’ Garage at Main St. and 
Maple Ave. 
* + hd 
John B. Ardoin 

EUNICO, La.—John B. Ardoin, 
dealer here, was killed March 12 
auto accident. 


29, car 
in an 


7 * 
James T, Reagan 
SHREVEPORT, La.—James T. Reagan, 
46, co-owner of United Automobile Co., 
died March 12. 


* * * 
John L. Lovett 
DETROIT.—John L. Lovett, 64, general 
manager and chief legislative agent of the 
Michigan Manufacturers Assn. for 30 years, 
died at his home recently. During World 
War II, Mr. Lovett was a member of the 
War Labor Board's automotive section. 
* * * 


Albert G. Partridge 
TORONTO.—Albert Gerry Partridge, 71, 
recently appointed vice-chairman of the 
board of Goodyear of Canada, Ltd., and 
for the past 16 years president of the 
company, died March 12 at the Toronto 
general hospital after several weeks’ ill- 
ness. Mr. Partridge was sales vice-presi- 
dent of Firestone for 15 years before join- 
ing Goodyear in 1920. 
* * * 
Ralph C. Nickerson 
HOLYOKE, Mass.—Ralph C. Nickerson, 
59, died in Marlboro hospital recently. Mr. 
Nickerson held a Ford franchise in Mans- 
field. He came to Holyoke in the 1930s 
and operated the local Ford dealership, He 
disposed of his franchise here to Charles 
Godere and then set up a Nickerson Motors, 
Inc., branch in South Hadley Falls, where 
he continued with Ford. 
* * * 
Richard M. Huie 

MORRILTON, Ark. — Richard M. Huie, 
65, who formerly operated an auto dealer- 


ship here, died at a local hospital on 
March 16. 
* * * 
Byron W. Luce 
SCRANTON, Pa.—Byron W. Luce, 55, 


former auto dealer here, died March 15. 
He headed the Paige Automobile Agency 
here and later served as expediter for 
Brockway Trucking Co. during World War 
II. He also had served as eastern repre- 
sentative for Hudson. 


* * om 
Sidney L. Segars 


HARTSVILLE, 8S. C.—Sidney L. Segars, 
66, partner in an auto business here, died 
at a local hospital on March 18. 


‘tions first-hand. 


tion 2 (e) of CPR 83 says specifical- | 
ly that the ceiling price established 
by the regulation is the price for | 
cash sales. The section provides | 
further that, upon written request | 
of the purchaser, a sale may be 
made on terms other than cash} 
provided that such terms do not) 
result in a price higher than ceil- 
ing. 

“This proviso does not mean that 
a charge, in addition to the cash 
ceiling price, may not be made for 
financing the purchase of a car,” 
OPS explained. “Finance charges, 
in themselves, are recognized to be 
a customary additional factor in 
time sales of automobiles and are 
not prohibited by the regulation.” 

The agency insisted, however, 
that sellers cannot use inflated fi- 
nancing charges as means to break 
through their authorized ceilings. 

A seller (or a lending agency in 
concert with him) violates CPR 8&3 
if he adds to the legal ceiling price 
a financing charge higher than that 
which normally would be made, the 
agency said. 

Similarly, the price regulation is 
violated even though a new auto- 
mobile is sold below ceiling if the 
total price for the car and financ- 
ing exceeds the authorized ceiling 
price of the car plus normal fi- 
nancing charges, OPS said. 

OPS said also the passenger auto- 
mobile price regulations prohibits a 
dealer from requiring a purchaser, 
as a condition of sale, to make 
payments over a period of time or 
to finance his purchase through 
any particular lending agency. 


Capehart Round 
Ends as Willys 
Wagons Rise 3.7% 


WASHINGTON.— Announcement 
Thursday of ceiling price increases 
for Willys-Overland station wagons 
completed processing by OPS of 
the first batch of new-car factory 
applications under the Capehart 
formula. 


Special Order 18 allowed Willys- 
Overland raises of 3.7 percent in 
“basic” prices of three station- 
wagon models and fixed ceilings 
for a new deluxe model in the 
company’s wagon line. The Toledo 
maker did not ask for higher ceil- 
ings on its Aero car sedans. 

Pointing out that Willys had peti- 
tioned for an increase of 5 percent, 


Detroit Flower Show 
Gets Chrysler Exhibit 


DETROIT. —- A behind-the-scenes 
story of the engineering develop- 
ments of the modern automobile 
will be presented by the Chrysler 
Corp. at the Detroit flower show, 


March 29-Apr. 6, in the Coliseum 
and Agricultural buildings at the 
| Michigan state fair grounds, re- 
|ports James C. Zeder, engineering 
| vice-president. 

“In addition to more than 70 
| moving models and demonstrations, 
ithe show will demonstrate what 





has made Chrysler Corp. vehic 
safer, more dependable and m: 
comfortable,” Zeder said 





Dixie Auto Sales 
Dixie Auto Sales is the new 
Oldsmobile dealer in Brookhay 
Miss. 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 
California. Low Rates: EIGHTEEN CENTS (18c) PER WORD for each insertion. Cash in advance. Position 
Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 


at regular rates, but if signed “Box No. ......, in care of Automotive News, Detroit 26, Mich."” add One Dol- 


lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day 


received. Display Ads: $9.80 per inch, per insertion. 
WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 








Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 


HELP WANTED 


ARE YOU INTERESTED in a sound busi- 
ness future? We offer an exceptional 
opportunity to young men between the 
ages of 23 and 30 who desire a career 
in sales and want to become permanently 
situated. Experience is not necessary. 
Our representatives are thoroughly trained 
at our expense in the products we manu- 
facture as well as our selling and sales 
promotion procedure. They are also given 
supervised training in the field. When 
assigned to a territory, they receive 
weekly advances and guarantee of $488 
monthly until they become fully estab- 
lished, 1951 commissions paid to our 
leading producers averaged $53 per day. 
1951 commissions paid to all full year 
salesmen averaged $35 per day. You are 
invited to consider your future in our 
organization. Write fully, in your own 
handwriting, stating age, education, 
marital status, business records and ref- 
erences to P. O. Box 177, Memphis, Ten- 
nessee. Also inclose a snapshot photo- 
graph of yourself, if available. If you 
Pp the ry qualifications, in- 
terviews will be arranged. We will gladly 

present the facts concerning our business 

and discuss your future with us without 
obligation on your part. You will be given 
every opportunity to thoroughly familiar- 
ize yourself with our operation before 
making your final decision. ARTHUR 

FULMER, Automobile Seat Cover Manu- 

facturer, Trim Supply Wholesaler—Mem- 

phis, St. Louis, Charlotte, Loutsville, Lit- 
tle Rock, Dallas, Indianapolis. 


AUTO PARTS SALESMEN. We offer an 
unusual opportunity for aggressive sales- 
men, interested in earning $6,000 a year 
and up, selling direct to new car dealers 
and fleets. Ours is an old established 
company, the management having had 
years of experience in this field, and 
due to sales expansion have openings in 
all parts of the United States. A sound 
financial arrangement based on high com- 
missions, also expenses and a different 
sales program than has ever been of- 
fered before, will enable you to succeed 
in your protected territory. Write in de- 
tail to Lee Rodgers and Co., Box 182, 
West Richfield, Ohio. 

















the price agency said it had not 
received sufficient cost data to war- 
rant additional relief. 

New “basic” prices of 1952 Wil- 
lys station wagons follow: four- 
cylinder standard model, $1,692, 
up $61; four-cylinder deluxe 
model, four-cylinder model with 
four-wheel-drive, $2,092, up $51; 
six-cylinder standard model, $1,- 
771, up $63, and the new six- 
cylinder deluxe model, $1,800. 
Willys specifically applied for a 

ceiling on its four - wheel - drive 
wagon short by $25 of the full per- 
mitted 3.7 percent increase. Willys 


BUSINESS and OFFICE MANAGER AC- 
COUNTANT. Experienced in automotive 
accounting. Wanted by large mid-western 
dealer handling one of ‘‘Big Three.’’ 
College graduate with some auditing ex- 
perience. Excellent working conditions. 
Exceptional salary arrangements. This is 
a job with a long and bright future. 





Box 1228, c/o Automotive News, De- 
troit 26. 
NEW CAR SALESMAN .- sales manager. 


Must be experienced, unquestioned hon- 
esty, square shooter and willing to work. 
We have the cars and the prospects. 
Must be under 40. The right deal can 
be had if you can sell cars. Management 


position available for proven man. This 
deal is better than it sounds. Located 
in county seat in northern Calif. Box 


1259, c/o Automotive News, Detroit 26. 





and other car builders which ac- 
cepted below-ceiling prices can 
make up the difference to Cape- 
hart levels any time later. 

Special Orders showing higher 
car and equipment prices have now 
been issued for all makers except 
Crosley and Packard, neither of 
which has petitioned for Capehart 
relief, Factory-installed Willys 
equipment was allowed to advance 
from 5 to 10 percent in “basic” 
prices, part of which reflected an 


AUTO WRECKING YARD in large south- 
ern town of 75,000 pwpuiation. Well 
established, complete motor rebuilding 
shop. Large stock of new parts—400 
plus cars. Need hustling young manager. 
Must be thoroughly experienced, sober, 
25-35. Good future. Box 1229, c/o Auto- 
motive News, Detroit 26. 

MECHANIC WANTED. 
chanic on all makes of cars to act as 
working foreman and capable of manag- 
ing small service department in Chevro- 
let dealership—-complete new shop equip- 
ment — ideal working conditions — good 
town and housing available. Box 1258, 
c/o Automotive News, Detroit 26. 





Experienced me- 





OPS adjustment formula passed up 
by Willys last March. 


Gen. MacArthur to Inspect 
Oldsmobile Plants May 15 


LANSING. — Gen. Douglas Mac- 
Arthur will open his Michigan visit 
May 15 with an inspection tour of 
the Oldsmobile plants here, accord- 
ing to State Rep. William S. 
Broomfield, chairman of the Michi- 
gan legislative committee arrang- 
ing the appearance. He said Mac- 
Arthur had expressed a desire to 
inspect large-scale defense opera- 








QUALITY 
AUTOMOBILE 
MANUFACTURER 


Has opportunity for man with good auto- 
mobile field experience—prefer man with 
knowledge of business management. 
Replies should include age, as well as 
complete details of past business experi- 
ence and educational background. 


BOX 1269 
c/o AUTOMOTIVE NEWS, DETROIT 26 


HELP WANTED 


POSITION WANTED 





SALESMAN, covering new car dealers, for 
a strong established line of custom built 
and universal auto seat covers. Priced 
right for volume and continual repeat 
business. Good income from liberal com- 
mission arrangement. Write for details, 
stating full particulars as to territory 
covered, references and any other infor- 
mation. All correspondence held in strict 
confidence. Kristy Manufacturing Co., 
599 N.W. 29th St., Miami 37, Fla. 





SALES MANAGER for large Lincoln-Mer- 
cury dealer on the east coast. We need 
a man to handle and train a sales force 
to sell today’s cars, in today’s market, 
under today’s conditions. One who is 
familiar with volume selling. If you are 
the man, this is the position you are 
seeking. Your earnings will be dependent 
on your results, besides drawing a/c. 


Replies, giving full details, will be held 
in confidence. Box 1260, c/o Automotive 
News, Detroit 26. 











POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 











FACTORY TRAINED, 34 years old, whole- 
sale and retail experience, successfully 
merchandising cars and trucks with fac- 
tory and dealership. Have sold Mack, 
Dodge, Chevrolet, DeSoto, Plymouth and 
International, Now employed. Want po- 
sition as sales manager in small dealer- 
ship or assistant sales manager in larger 
dealership. Experienced handling men. 
Hard worker, good closer, can appraise. 
Salary no object if opportunity good. Box 
1262, c/o Automotive News, Detroit 26. 





MANAGER or ASSISTANT; 
35, married, 3 children, university busi- 
ness administration, Methodist, Mason, 
Shriner, 14 years’ finance and automobile 
experience. Now making $10,000 as sales 
manager GM deal but can’t advance. 
Want permanent deal in Virginia, Caro- 
lina area. Prefer to buy interest GM, 
Mercury, Ford, Plymouth. AAA-1 refer- 
ences, factory approval assured. Box 
1235, c/o Automotive News, Detroit 26. 


GENERAL 








OFFICE MANAGER wants to relocate in 
Kentucky or vicinity. Eight months’ re- 
cent experience as an office manager with 
a Ford dealer and 3% years in public 
accounting. Kentucky Notary Public, col- 
lege graduate, CPA candidate, member 
of various civic and professional organ- 
izations, 27 years old and single. Write 
or call A. T. Payton, Office Manager, 
Riggs Motor Co., 4021 Frankfort Ave., 
Louisville 7, Ky. Telephone Belmont 
2441. 





CALIFORNIA DEALERS—Notice: I am 


well qualified in any sales position, in- 
cluding manager, also parts. Have ex- 
cellent record, 12 years’ experience, in- 


cluding being a used car dealer. 36, mar- 
ried and family. Size of dealership sec- 
ondary to the sincere existance of good 
relationship between employer and em- 
ploye. Available immediately. Box 1255, 
c/o Automotive News, Detroit 26. 





GENERAL MANAGER or sales manager 
31 years old, married and family, ma- 
ture. Seven years’ experience. World 
War II veteran, Will produce profitable, 
volume operation throughout dealership 
Willing to locate anywhere. ‘‘Big Three” 
or independent. Excellent references 
Would like salary and profit sharing 
plan. Box 1250, c/o Automotive News, 
Detroit 26. 


MANAGER - SALES MANAGER, 43 years 
old, married, two children, seeks perma- 
nent connection with 300 car contract 
dealer or larger. Have 20 years’ experi- 
ence in automobile business. Past 5 years 
with one of ‘‘Big Three’’ lines. Would 
like salary with profit sharing oppor- 





tunity to buy stock from profits. Excel- 
lent references. Box 1263, c/o Automo- 
tive News, Detroit 26. 





MAN, EXPERIENCED IN FORD and GM 
operations, desires position as general or 
business manager of Chevrolet, Ford or 
Plymouth dealership. Box 1232, c/o Auto- 
motive News, Detroit 26. 


GENERAL OR USED CAR MANAGER 
Extensive experience all phases automo- 
tive merchandising; appraising, buying 
selling, wholesale and retail. Presently 
employed as manager with Broadway 
Dealer, New York. Can furnish best of 
references as to character and ability 
Box 1272, c/o Automotive News, De- 
troit 26. 








MANAGER - SALES MANAGER—44 years 
old, married, one child. Presently em- 
ployed as general manager Chrysler Corp 
franchise. Desire similar connection west 
coast or far west—Chrysler or GM. Pres- 
ently residing middle west. 16 years’ 
experience. Best qualifications. Write Box 
1261, c/o Automotive News, Detroit 26 





EXECUTIVE SERVICE MANAGER, heavy 
duty GM background, Volume operation 
only. Keen businessman. Ability to hold 
all phases of operation and personne! to 
production and efficiency, to the end of 
repeat business and high absorption. Age 
33, college, married. Box 1271, c/o Auto- 
motive News, Detroit 26. 





MANAGER. Sales 
400 car GM dealer 


GENERAL or SALES 
manager for former 
desires to locate in Nassau or Suffolk 
county. Experienced all phases of oper- 
ation Age 26, married, draft exempt 
Box 1276, c/o Automotive News, De- 
troit 26. 


PARTS MANAGER, 5% years’ experience 
IHC, Buick and J. I. Case. Genera! ex- 
perience in dealership operations from 
office to shop. Age 31, married. Box 
1231, c/o Automotive News, Detroit 26. 











GENERAL MANAGER to invest in 
100-300 car ‘‘Big Three’’ agency. Con 
sider future purchase. Can qualify. Box 
1270, c/o Automotive News, Detroit 26 


going 





DEALERSHIPS AVAILABLE 


DEALERSHIP AVAILABLE, handling Pon- 
tiac, in north central Ohio. 118 new and 
231 used cars delivered in 1951. Will 
lease modern building, 65’x145’, with 
used car lot adjoining. Have made 
enough money to retire and will sell in- 
ventory. Present inventory approximately 
$90,000. Box 1267, c/o Automotive News. 
Detroit 26. 








HELP WANTED 








WANTED 





requirements. 








Business Management Manager 


Old-line, major automobile manufacturer has an opening at the 
factory for an experienced man to direct dealer accounting and 
to develop business management programs for dealers. This 
man must have a thorough background in dealer accounting. 
and the proper type of personality to work with and sell deal 


ers. Write, giving full details of your experience and salary 


Address 
Box 1279, c/o Automotive News, Detroit 26 
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DEALERSHIPS AVAILABLE 





BUSINESS OPPORTUNITIES 





_ AUTOMOTIVE NEWS, MARCH 24, 1952 __ 


USED CARS FOR SALE 


! 
| PARTS FOR SALE 


43 


| TRUCKS WANTED 











AUTO AGENCIES 


Larce, medium and small "Big Three’’ auto 
agercies located throughout the United 
States. Write for brochure 


DAVID JARET CO. 


Established Over 28 Years 
150 Montague Street Brooklyn 2, N.Y. 
ULster 2-5600 





DEALERSHIP, now handling Chrysler- 
Piymouth, 300 to 400 car contract, north- 
eastern Ohio thriving community in city 
with highly diversified industrial activity, 
reputed to be one of the richest cities 
of the U.S 1951 business about one 
million dollars, net 7% All office and 
shop equipment and machinery, service 
wrecker, service truck, parts inventory, 


signs, approximately $146,000. Long term 
building lease available. Comparisons 
with like sized city dealerships shown to 
genuine buyers with cash—no brokers. 
Buyer must qualify with factory, Owner 
wishes to retire. Box 1244, c/o Auto- 
motive Ne Detroit 26 

OWNER'S ESS REQUIRES sale of 
this profitable dealership, handling Dodge- 
Plymouth. Centrai Michigan city of 18,- 
000. Gross over $630,000 last year, Net 
over $45,000. Well equipped building, 
approximately 19,000 feet. Excellent 
lease, Price $30,000 plus parts inventory. 
Stipulate whether you have factory ap- 
proval. Contact Mr. Harold Davis, Wal- 
ter Neller Co., Realtors, 115 W. Michi- 
gan Ave., Lansing, Mich. 











NORTHERN NEW JERSEY 
Chrysler-Plymouth, 60 cars—Cash needed— 


Hudson, 80 cars—Cash needed—$/8,500. 

Oldsmobile, 80 cars—Cash needed—$60,000. 

Dodge-Plymouth, 100 cars—Cash needed— 
5,000. 

M. Korn, Attorney 

148 Market Street Paterson |, N. J. 





‘BIG 3’ DUAL supplemented with ‘Big 
3’’ truck line within 40 miles San Fran- 
cisco in wonderful resort and agricultural 
area. Grossed $400,000 last year. Excel- 
lent for either aggressive young man or 
gentleman desiring partial retirement. 
Low overhead and long term lease if 
desired. $35,000 will handle, Write 85 
Bellevue, Belvedere, Calif. 

SOUTH TEXAS 100 unit dealership, han- 
dling one of ‘‘Big Three,’’ in most pro- 
gressive city. Wonderful climate, going 
business, low rent lease. For health rea- 
sons—$35,000 will handle. Must qualify. 








Box 1164, c/o Automotive News, De- 
troit 26. 
WHEN BUYING or SELLING 


an 
AUTOMOBILE DEALERSHIP 


Consult a Specialist 


LEO J. KLEM 


411 Curtis Bldg. Detroit 2, Mich. 





GM DEALERSHIP AVAILABLE, Pacific 
northwest, Basic allotment 140 cars per 
year. In city over 30,000 population. No 
real estate. Factory approval and finan- 
cial responsibility required. Box 1242, 
c/o Automotive News, Detroit 26. 





FOR SALE. Very exceptional buys in deal- | 
Studebaker | 


erships, now handling Nash, 
and Chrysler franchises in the midwestern 











states. Leonard J. Schrader, 509% East 
Green St., Champaign, Ill. Phone 9094. 
HANDLING FORD — 620 cars — southern 
city. Inventory, equipment $140,000 
cash. Others. Maslen, Bar Building, 
White Plains, N. Y 
DEALERSHIP WANTED 

WANTED — Ford, Chevrolet, Buick or 


Dodge-Plymouth dealership. Prefer west 
or south but will consider other locations. 
Will invest $25,000 toward outright pur- 
chase or % interest with purchase option. 





Factory approval assured and confidence | 





guaranteed. Box 1264, c/o Automotive 
News, Detroit 26. 
DEALERSHIP WANTED Desire ‘Big 





SALES 
OPPORTUNITY 


A few desirable territories available. 
Selling our program to authorized au- 
tomobile dealers. Commission only. 
make $12,000 to $25,000 
annually. See our advertising on back 


page. 


Top men 


Write giving full details. 
Replies confidential. 


The Carlife Guaranty 


16501 
Detroit 21, Michigan 


Wyoming Avenue 











WELL ESTABLISHED Western Auto Asso- | 


ciate Store, city of 8,000, complete with | 
building and business; choice location. | 
Over $125,000 yearly volume; being of- | 


fered at sacrifice price by owner because | 
of ill health. Write or phone W. M, Ball, 
Hartford City, Ind. 
DEALER SERVICES 
INVENTORY SERVICE for all auto deal- | 
ers—our crews consist of parts man in- 
ventory specialists for your kind of fran- 
chise. Our inventories are unbiased and 
used to buy or sell dealerships. We are 
nationally recognized for fine workman- 
ship. Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham, 
Michigan, or 4690 Newport, Detroit. 
Phone Midwest 4-5355. 











INVENTORY SERVICE 
Parts and Accessories Depts. 

Full-time experts. No pickup, part-time help; | 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation sent | 
on request. Call or write for service details. 

Automotive Inventory Service Co. | 
9900 Freeland Detroit 27, Mich. WE 3-6449 





—AUTO— 
AUCTION 


—At— 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 





—At— 





DANVILLE, PENNA. 
EVERY WEDNESDAY 











You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 
Jos. E. Johnson Tex Rickard 


Auctioneers 














Oldsmobile 


Parts 
24-HOUR-DELIVERY SERVICE 


WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two Big 
Locations 


Gage & Drummy, Inc. 
21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-5600 





ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1950 and 195! Chevrolets, 


Fords and Plymouths in coupes, two and four | 


door sedans. 

These cars can be seen at— 
ROBINSON AUTO RENTAL, INC. 
Please note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA. 
|. E. Spatig, Used Car Manager 
Phone: Granite 2-3013 


HARD TO GET 


LINCOLN 
MERCURY 
PARTS 


Bauer-Harrington, Inc. 


2101 Madison Avenue 
Toledo 2, Ohio 














PARTS FOR SALE 











INVENTORY SERVICE 
Parts Accessories 
Large and Small D 


Inventories taken, price extended and sum- | 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential, Inventories accepted by all 
accountants and by the government. | 


ALLIED INVENTORY CO., INC. 
1831 E. 79th St. Chicago, Mlinois | 
ESsex 5-8300 








USED CARS FOR SALE 





WHOLESALE! 


ARTIE NARDIN 


Invites you to visit him in New York 1 


WHOLESALE! | 


He guarantees to sell you decent cars | 
ot a little less than wholesalel 





Shipments arranged 


All makes and models 


Dealers throughout the U. S. have 
made real profits on 
“NARDIN CARS" 


AUTHORIZED 
AUTO ASSOCIATES 
Judson 6-0330 


1739 Broadway 
(near 56th Street) 
NEW YORK CITY 





| 


| 


Three’’ franchise, 100-300 car quota. Any | 
location considered. Have factory ap- 
proval; ready to move. Replies held 
strictly confidential, Box 1273, c/o Au- 
tomotive News, Detroit 26. 

SALESMAN, 20 years with Chevrolet, 
would like Chevrolet or Ford dealership. 
60 to 110 cars. Have factory okay 
Write in confidence. Box 1239, c/o Auto 


motive News, Detroit 26. 





DO IT NOW! 


Sell your assets to an automobile dealer. 
Would like Ford or GM, 400 cars up. Can 
pay cash. Factory approval assured. No ob- 
jection to territory. Am interested in buying 
more than one dealership. 
Box 1278 
c/o Automotive News, Detroit 26 





DEALERSHIP WANTED. General Motors 
or Lincoln-Mercury dealership, preferably 
in western Pennsylvania. Have cash and 
factory approval, Box 1251, c/o Automo- 
tive News, Detroit 26. 





WILL BUY medium sized GM, Ford or 
Chrysler. No objection to territory. All 
replies confidential, Box 1277, c/o Auto- 
motive News, Detroit 26 





| 


SMALL DEALERSHIP in Chicago or sub- | 


urb. ‘‘Big 3’’ preferred. All negotiations 
in strict confidence. Box 1265, c/o Auto- 


| _ motive News, Detroit 26. 





WANTED—GM or Ford dealership in Pa. 
or Ohio, 75-100 units. Factory approval. 
replies confidential. Box 1266, c/o Auto- 
motive News, Detroit 26. 





BUSINESS OPPORTUNITIES 





YUFACTURER’S REPRESENTATIVES 
ANTED for certain territories in 
1ited States, preferably those who are 
w handling lifts, hoists, dynamometers, 
e Should be mechanically inclined, 
tole to sell and supervise installations. 
Siles ranging from $300 to $2,000—20% 
© mmissions 


MA 


positive leads furnished. 
F ease state territories and lines now 
ndled. Write Box 1274, c/o Automo- 


e News, Detroit 26. 


the | 





AUTO AUCTION 
TIM ANSPACH 
"Midway", Stop 20 
Albany-Schenectady Road 
ALBANY, N.Y. 
(For Dealers Only) 
EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 














ATTENTION DEALERS!! | 


SPECIALIZING IN THE SALE OF | 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
Buy Now at Low Prices 
1948 - 1949 
Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


54TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 


Morris Freedman, Mgr. 
SARATOGA 7-2300 SHERWOOD 7-1700 | 
| 








} Phone Calls — All Shipments C.O0.D. | City Peete eee essere eeesesesesreses 
KEN SCHAEFER’S Ph p } 
The Only Indiana ane Sores Sapereneas TRADE CONNECTION: 
AUTO AUCTION Circle 5-5910 Cur Oecter 0) 
In Continuegs © oation Saco 1943 521 W. 57th St. ar Veaier 
bb: 1 
Dealers Meet at the Cross-Roads of America MONARCH BUICK CO., INC. Jobber [) nsurance [1] 
apa, San “Buick's Largest Dealership" ee Oa er are 
915 N. Illinois St. | Phone Lincoln 5383 New York 19, New York | 
| oe 


BUICK PARTS 


“WORLD'S LARGEST DEALER 


OF GENUINE BUICK PARTS’ 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.0.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All. Phones WAbash 2-1030 





TIRES FOR SALE 
WHITEWALL RUBBER processed 
Master tires. Positively not 
40% discount. We pay freight. 
Sales Co., 1121 N. 66th St., 

phia, Pa. 


ACCESSORIES WANTED 


RADIOS for 1948-1949-1950 Pack- 
ards. Standard equipment. Packard Mo- 
tor Co., 335 Bedford St., Johnstown, 

| Pennsylvania. 

| NEW LINES WANTED 





painted. 
Royal 
Philadel- 








| USED 














ATTENTION MANUFACTURERS. _ Sales 
| organization, covering car dealers in 
| Pennsylvania, New Jersey, Delaware, 
j Maryland, wants lines. Box 1268, c/o 
- Automotive News, Detroit 26. 

| BUSES FOR SALE 

| FOR SALE Immediate delivery. New 


Chevrolet school buses with 48 passenger 


| 

| Wayne bodies—$3,290. Also new Chev- 
| rolet school buses with 36 passenger 
| Ward bodies—$2,795. Box 1275, c/o Au- 


| tomotive News, Detroit 26. 








FORD PARTS 
Many Hard-to-Get Items 
Oversiant Service 
Phone—Write—Wire 
COMMERCE MOTORS, INC. 
(Ford 
“Cleveland's Fleet Dealer"’ 


13608 St. Clair Ave. 
Mulberry 1-4000 


Cleveland 10, Ohio | 








PRECISION REBUILT 


HYDRA-MATIC 
TRANSMISSIONS 


DYNAMOMETER TESTED 


Performance guaranteed equivalent to a | 


new unit. 
Complete stock Hydra-Matics for all cars 
OLDS and PONTIAC 1940-1948 — $99.50 
exchange. 

Catalog sent on request. 
SHIPPED ANYWHERE — SAME DAY 
Write—Phone—Wire 
Ace Automotive Products 


5416 N. Broadway Chicago 40, Illinois 
Phone: Longbeach 1-1773 








Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middie 
west. Shipments made promptly. 
GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 St. Louis 9, Mo. 








BUICK 
WHOLESALE 
PARTS 


ONE OF THE EAST'S 
LARGEST INVENTORIES 


Same Day Service on Mail Orders or 








| TRUCKS FOR SALE 


Royal | 





| ATTENTION INTERNATIONAL truck 
dealers. For sale—1923 model Interna- 
tional truck. Now in actual operation. 


Write Pylant Brothers Motor Co., Cull- | 


man, Ala. 
| COMPLETE CAR CARRYING Dodge trac- 
tors and Delavan trailers from $1,500. 
Firestone Motors, Inc., 1029 Market St., 
| Lemoyne, Pa. Phone 8-0824. 








Preferably 1948, 1949 or 1950 Chevrolet, 
GMC Truck, equipped with 515 Holmes 
dual crane and pickup wench. 

Advise condition tires and 


general condition truck. 
M. D. Swain, Service Manager 


Douthit-Sanchez Company 
1011 Union Avenue Memphis, Tenn, 
Telephone 2-1277 





= 

| SHOP EQUIPMENT FOR SALE 

USED - REBUILT Harley-Davidson §servi- 
cars. More business, less cost, good ad- 
vertising with this one-man pick-up and 
delivery system, Harley-Davidson parts 
and accessories. Free bulletin. Knuth’s 
(Factory Dealer), 1753 Muskego, Mil- 
waukee, Wis. 


| BEELINE FRAME 
| with attachments. 
| 











straightening machine 
Excellent condition. 
Pierce Motor Sales, Inc., 
Ohio, 


Reasonable. 
Strongsville, 





___ SHOP EQUIPMENT WANTED 
| GOOD USED OFFICE and shop equipment. 











| Keyes Motor Co., International Falls, 
| Minn. 

|— 

| MISCELLANEOUS 

|GOING TO FLORIDA? Beautiful twin 


bedrooms, newly furnished, private bath, 
private entrance, free newspapers and 
parking—in beautiful Coral Gables. Fif- 
teen minutes to beach, five minutes to 
Miracle Mile shopping center. $25 per 
week. Mrs. V. A. McGee, 4222 S.W. 
15th St., Coral Gables, Fla., or Ford 
Agency, P. O. Box 132, Oil City, Pa. 





ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St., 
Lynchburg, Virginia. 


| AUTOMOTIVE LOCK and KEY PARTS. 

| Full line of Briggs and Stratton, Yale 
locks in stock. Catalogs available. May- 
flower Sales Co., Inc., 1653 Bedford Ave., 
Brooklyn 5, N. Y. 

EQUIP CAR OR TRUCK with Sharp Brake 
Lock. Write for 15-day free trial offer. 
Sharp Mfg. Co., Nelsonville, Ohio, 








AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 


Guide Cables and $61 45 


BRAKE HOOK-UP 
Price includes Federal Excise Tax 
Meets all 1.C.C. requirements 


$19.50 


ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 
WE STOCK PARTS 


Protecto Covers Carrying Bags 
Safety Chains 


TOW BAR SALES CO. 


| Exclusive Factory Distributors 

|] AN 3-8888 Nite)MO 4-4485 
DE 2-0700 }DO 3-8373 
40 South Clinton St., Chicago 6, Illinois 





QUICK-TOW, Bumper- 
to-Bumper Tow Bar 


























|| 457 BROADWAY 





AUTO AUCTION 


— \ 


| NEWBURGH, N. 
BEGINNING APRIL 1ST 
11:00 A. M. 
And Every Tuesday Thereafter 
For Dealers Only 
Our lot is fenced in and protected. Cars may be left with us previous to the 
day of sale at no charge. They Are Safe. 


MARTY BALL AUTOMOBILE AUCTION 


vs 


NEWBURGH, N. Y. 








for One Year $8 [_] 


Send Automotive News to Address Below 


or Two Years $14 [_] 


for which check is attached [[] or send bill [] 











Truck Dealer [] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


Manufacturer [] 


Financial () Supplier [) 











/ « HAD A HEADACHE caused by all the problems 
many dealers like me face today. Most important 
. - » how to accumulate some Cash Reserves and 
to assure the future success of my agency under 
unsettled conditions. 





2 - GOT A TIP to investigate CARLIFE GUARANTY 
**72”°, the famous plan that so many leading dealers 
use. Was I surprised when I discovered that CAR- 
LIFE usually paid for itself in two or three weeks— 
then started to pile up CASH. 








5S. WHAT A RELIEF! I secured a CARLIFE Fran- 
chise just five minutes after learning the details. 
It’s EVEN MORE than I expected. My salesmen 
like it. My Service Manager likes it. My customers 


like it. You’ll like CARLIFE GUARANTY, too. 








Feeeeseseeeseeseeeeeseeee™, 













It Costs You Nothing to Find 
Out for Yourself 
HOW 


Carlie 
Guaranty 


72” 


Can Help You 












: Carlile @uarant? 


leowed Br 


a aero 


pEAven’s NAME 
y va 


Mail this Coupon Today 





The Carlife Guaranty 
16501 Wyoming, Detroit 21, Michigan 
Telephone Diamond 1-2388 


Send us more information concerning CARLIFE GUARANTY “72” 
without cost or obligation. 





MAME CF OEALERGHIP 
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